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BUY MORE BONDS--AND KEEP THEM 
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There is a time of planting and a time of 
harvest. 

Now, in this autumnal season, we can see 
about us the full harvest—so important 
in the winning of victory. These crops, so 
carefully planted, were harvested only after 
they had reached their full maturity. 

This planting and harvesting process can 
be, indeed should be, applied to the pur- 
chase and holding of Victory Bonds. 

Most Americans have invested their funds 
in U. S. Government Bonds, earmarking that 
money for a definite future purpose. To cash 
them prematurely, is to defeat the objectives 
for which they were purchased. 
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When these bonds are cashed to make un- 
necessary purchases of goods under present 
conditions, the purchaser gets less for his 
money and dissipates funds intended for 
specific uses. 

Next time you think of cashing in your 
bonds—think of the day when you will get 
your money’s worth and more. Hold them 


and remember why you bought them. 
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Missouri Agents 
Push for Auto 
Law Passage 


Elect George F. King 
President at Annual 
Convention 


NEW OFFICERS ELECTED 
President—George F. King, Columbia. 
Vice-presidents — Speed Warner, 
Kansas City; John Barclay, Mexico, 
and W. E. Walker, Cape Girardeau. 

Secretary-treasurer—O. D. Prowell, St. 
Louis. 

State national director—John J. 
O'Toole, St. Louis. 

Executive secretary—B. G. Gregory, 
St. Louis. 

Chairman executive committee — 
Harry M. Gambrel, Kansas City. 


By WILLIAM A. SCANLON 


JEFFERSON CITY, MO.—Passage 
of an automobile financial responsibility 
law by the Missouri legislature was the 
subject of most interest to the Missouri 
Association of Insurance Agents at the 


annual convention 
here. 

A resolution was 
adopted favoring 
such a law and urg- 
ing the legislature 
to pass the bill 
which is presently 
before it. 

President Harry 
M. Gambrel of 
Kansas City in dis- 
cussing the bill said 
the sentiment in the 
legislature is favor- 
able. He stated such 
a law is in the pub- 
lic interest and that there is a good 
chance of its enactment. He urged all 
the members to contact their legislators 
and point out the merits of the bill. 

Speed Warner of Kansas City, who as 
first vice-president is in line for the pres- 
idency, has been active in both the Na- 
tional Association of Insurance Agents 
and the National Association of Surety 
Bond Producers. He operates the Speed 
Warner, Inc., agency in Kansas City. 


King Association Supporter 





G. F. King 


George F. King, Columbia, who was 
elected president, is secretary-treasurer 
ot the Standard Insurance Agency. He 
was advanced from first vice-president. 
He has been a local agent at Columbia 
lor 25 years. He has attended all state 
meetings since 1921. He has been secre- 
tary of the Columbia Country Club since 
1938, is a former adjutant of the Amer- 
ican Legion post and a member of the 
Veterans of Foreign Wars. 


In Good Financial Position 


This year’s meeting was a one-day 
affair. Following a short executive ses- 
sion for agents only the meeting got un- 
der way with a report of O. D. Prowell, 
St. Louis, chairman of the finance com- 
mittee. Mr. Prowell stated the present 
financial position of the association is 
good, and better than in 1944. 

President Gambrel in his report said 
that while he recognizes the fact that the 
business has been subject to much stress 
and strain he is optimistic about the 
luture. He stated that in his opinion 

(CONTINUED ON PAGE 34) 


Kansas High Court 
Upholds Prem. Tax. 


S. C. Supreme Court 
Holds Public Law 15 
Protects State Levy 


TOPEKA — The 2% Kansas pre- 
mium tax on out of the state companies 
has been held constitutional by a four 
to three special opinion of the Kansas 
supreme court. Chief Justice W. W. 
Harvey wrote the opinion while the dis- 
sent was written by Justice Homer 
Hoch, a former governor of Kansas. 

The court thus denied 16 applications 
of out of state companies for writs of 
mandamus to force. Commissioner 
Hobbs to issue certificates of authority 
to do business in Kansas without pay- 
ment of the 2% premium tax. It is ex- 
pected that the case will be appealed 
to the U. S. Supreme Court. 

The companies contended that the 
Kansas laws were invalid, unconstitu- 
tional and void and that they consti- 
tuted a tax and fee for the privilege of 
carrying on interstate commerce. They 
held that the federal constitution pro- 
hibits the states from requiring the pay- 
ment of taxes for the privilege of carry- 
ing on interstate commerce. 

In the opinion denying the applica- 
tions, the court said: “Mandamus will 
not be allowed to compel an executive 
officer to do something contrary to the 
statutes unless it is clear that the stat- 
ute is void.” The Kansas law was not 
rendered void in view of the U. S. Su- 
preme Court's recent decision uphold- 
ing the Oklahoma insurance taxation 
laws, the Kansas court held. 


IOWA EXPERIENCE REPORTED 

DES MOINES—lIowa’s new flat ] 
premium tax resulted in an increase of 
$70,000 in revenue the first year, Com- 
missioner Fischer reported at a hearing 
before the Iowa tax committee, estab- 
lished by the last legislature. 

Because of enactment of the new 
law eliminating a rate preference for 
Iowa companies, it is not necessary to 
revise the insurance tax laws, Mr. 
Fischer stated. The committee, how- 
ever, is expected to make recommenda- 
tions on whether it feels the rate is suffi- 
cient and whether any changes may be 
necessary. Mr. Fischer said he expects 
a court test of the present law, due to 
exemptions granted fraternals and 
county mutuals. 

He reported that the flat 2% tax on 
1944 business had brought in $2,034,371, 
as compared with $1,965,330 in 1943. 

Iowa companies paid an increase of 
$398,969 in taxes while foreign compa- 


2% 


nies paid $329,928 less. Figures by 
classes follow: 
Foreign Companies 
1943 1944 
RRGR: aacdeddécks ends $1,194,060 $ 967,969 
ee pedo rdes cet cise 335,535 293,184 
COUN . ecb ses ees 322,145 262,185 


13,024 


Reciprocals : 
1,864,764 1,534,836 


SOOM céés etdenpaoa 
Iowa Companies 

Eee Sa nceveecss soak $ 15,659 $ 172,951 
eg Be ee ee 26,270 119,098 
Ceemerey cccveccecs 39,429 117,570 
Assessment Life 2,150 13,912 
406 Companies 59,143 
Reciprocals ..... 16,861 

EE swt snse dus s% 499,535 





PAY OHIO TAX 


COLUMBUS, O.— Four of the 10 
companies which had been ordered to 
appear before the Ohio division of insur- 
ance Sept. 26 to explain why they had 
failed to pay their premium tax on 
business written in Ohio in 1944 have 
paid the tax since the notice was issued. 
They are: Business Men’s Assurance, 

(CONTINUED ON PAGE 36) 


Abbreviated Mich. 
Agents Parley 


Executive Committee 
Elects Officers, Transacts 
Other Business 


LANSING, MICH.—New officers 
were elected and an enlarged budget for 
increased post-war activities was voted 
at the annual meeting of the executive 
committee of the Michigan Association 
of Insurance Agents here. Plans were 
launched for a big midyear meeting this 





E. R. Moore 


W. B. Cary 
winter. No plans had been made for a 
full convention because of convention 
restrictions. 

Edward R. Moore, president of the 
Moore & Wright Co. agency at Port 
Huron was elected president to suc- 
ceed Carl F. Trager, Lansing. Mr. 
Trager was, in turn, elected state na- 
tional director. Walter B. Cary, presi- 
dent of the Michigan Insurance Agency, 
Detroit, was elected vice-president; 
Howard Huttenlocher, Pontiac, treas- 

(CONTINUED ON PAGE 34) 


N. A. I. A. Parley 
Creates Problems 
for Companies 


NEW YORK—Most of the compa- 
nies are still undecided about establish- 
ing headquarters at the meeting of the 
National Association of Insurance 
Agents in Chicago next month. 

America Fore group will hold its 
usual cocktail party and issue its direc- 
tory, but probably will not have formal 
headquarters. 


Hotel Situation Complications 


National Surety will establish head- 
quarters at the Edgewater Beach Hotel 
and American Surety hopes to do the 
same although its plans are not definite. 
Such companies as Home, North 
sritish and Fidelity & Deposit will 
carry through in the usual way if they 
can find accommodations. 

The hotel situation complicates mat- 
ters as it is feared the Edgewater Beach 
cannot accommodate all the convention- 
eers and company officials feel it would 
be awkward to have headquarters scat- 
tered through the city. 

The Chicago managers are working 
on the problem to find suitable quar- 
ters and there may be more definite in- 
formation next week. 

It iss understood that the National As- 
sociation has no objections to any of the 
companies setting up headquarters if 
they wish to do so. Since all convention 
bans have been lifted it is thought the 
attendance may approach the thousand 
mark, although the transportation prob- 
lem is still acute. 


Tune Up Adding 
Machines to Tot 
Up Florida Loss 


Hurricane Will Cost 
Millions Even Though It 
Missed Big Centers 


Although emphasizing that it is impos- 
sible at this stage to venture a guess as 
to the property or insurance loss caused 
by the Florida hurricane that struck over 
the week end, Harry E. Parker, manager 
at Miami of the Ad- 
justment Bureau does express the belief 
that the will 
that of any storm since September, 1926. 

Mr. Parker said that apparently the 
heaviest will be in the southern 
part of Miami, known as Coconut Grove 
section and the worst damage is from 
Miami south to Homestead. This in- 
cludes several small farming and packing 
house villages including Perrine, Goulds, 
Princeton and Homestead. 

Practically every building in those 
towns was involved and many of them 
totally destroyed including several large 
fruit and vegetable packing houses. The 
waterfront at Miami Beach also suf- 
fered heavily from high water. 

Unquestionably, Mr. Parker states, the 
storm is the severest that section has 
had since 1926, but fortunately it cen- 
tered below Miami and the damage in 
Miami will not be great. However, there 
will be thousands of claims especially 
in view of the new ruling regarding 
awnings being covered. 


Fire Companies 


number of losses exceed 


loss 


Many Small Claims in Miami 


Local agents in Miami repért that 
they are snowed under with small wind- 
storm claims. The F. C. A. B. head- 
quarters at Atlanta in response to in- 
quiry, stated that it was impossible to 
make a definite summary and estimate. 
On Monday the storm was still raging 
on the South Carolina coast and heavy 
damages were expected to result in the 
Charleston area. The F. C. A. B. will 
send scores of adjusters to Miami and 
they were being selected early this week 
and will be sent without delay to the 
stricken area and begin work quickly as 
additional working headquarters can be 
secured. 

Adjusters will be summoned from 
many sections of the country and will 
be sent to Charleston as well as Miami 


and other seriously affected localities. 
Company offices intend to send addi- 
tional field men to visit the various 


affected cities and communities and co- 
ordinate their findings in Miami and 
Charleston without delay. 


Huge Loss at Air Base 


The most sensational loss was at the 
Richmond naval air station. According 
to early newspaper reports the damage 
there is estimated at $30 million and this 
may entail heavy loss to insurers because 
153 civilian planes, that had sought shel- 
ter after getting storm warnings, were 
in the hangars. 

According to preliminary findings, the 
roofs of the three wooden. blimp hangars 
began disintegrating at about the same 
time. Chunks of the roofs and sepa- 
rate beams broken off by the wind were 
hurled down on the 25 blimps, 213 navy 

(CONTINUED ON PAGE 35) 
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N.Y. Dept. Fire 
Expense Figures 
Lead Some Astray 


Incurred-Earned Ratios 
for Any Single Year May 
Be Grossly Distorted 





NEW YORK —The New York de- 
partment’s recently published analysis 
of fire business done in 1944 by com- 
panies licensed in New York has 
brought questions from some readers 
as to the apparently excessive acquisi- 
tion cost ratios and over-all expense 
ratios of certain of the companies listed. 
The exhibit, which appeared in the Aug. 
16 issue of THE NATIONAL UNDERWRITER, 


caused one firm of insurance consult- 
ants, which supplies information to 
large insurance buyers, to ask those 


companies whose expense ratios it con- 
sidered high if there were some ex- 
planation, stating that on the basis of 
the figures shown the question arose 
as to whether the firm could conscienti- 
ously advise its clients to purchase in- 
surance from such companies. 

Because of the way that the ratios 
are computed, they may be entirely mis- 
leading for any given year. However, 
if taken over a period of several years 
the aggregate results are more trust- 
worthy, as the distortions are leveled 
out, 

How Distortions Occur 


The exhibit shows the percentages of 
various expense items, and over-all ex- 


penses, on an incurred basis, to pre- 
miums earned. If a company were 
writing the same volume of business 


year after year and a constant propor- 
tion of it were term business the dis- 
tortion would not arise. However, if a 
company’s business was increasing last 
year or if it was writing an increasing 
proportion of its business on a term 
basis the incurred expenses, which are 
an immediate charge, become a much 
larger percentage of the earned pre- 
mium, since the latter of course can be 
regarded as earned only in proportion 
to the part of the policy term that has 
elapsed by Dec. 31. 

The opposite effect is felt when busi- 
néss is being written at a reduced vol- 
ume or the ratio of term to annual busi- 
ness becomes smaller. A company 
that is losing business will thus show 
a more favorable expense ratio picture 
than the facts actually warrant. 


Also Caused by Reinsurance 


The same sort of distortion can be 
produced when a considerable volume 
of business is acquired or ceded 
through reinsurance operations near the 
end of the year. For example, a com- 
pany which on Dec. 31, 1944, acquired a 
substantial volume of reinsurance would 
boost its expenses by the entire amount 
of the reinsurance commission but 
would not be able to show any of the 
premium received as having been 
earned. If the amount of reinsurance 
thus acquired were substantial the ex- 
pense ratio, on an incurred to earned 
basis would be badly out of line with 
the facts. This situation occurred with 
one company, which acquired by rein- 
surance a considerable share of its af- 
filiate’s portfolio. The affiliated com- 
pany’s expense ratios were also dis- 
torted, but favorably. 

Some insurance accountants have for 
some time felt the need of a more real- 
istic basis of stating expense ratios. For 
example, at the 1940 fall conference of 
the Insurance Accountants Association, 
A. R. Matthews, vice-president of Pa- 
cific, dwelt on the desirability of pre- 
paring figures not only on the basis re- 


Delaware Agents 
Reelect Officers 


Executive Session Deals 
with Legislation, 
Other Topics 


DOVER—The annual meeting of the 
Delaware Association of Insurance 
Agents here was an executive session. 

The following officers were reelected: 
President, Earle S. Philips, Wéilming- 
ton; vice-presidents, Albert Bird for 
New Castle county; J. Reynolds Pratt, 
Kent county; and C. D. Holzmueller, 
Sussex county; secretary, Fagan H. 
monton, Wilmington, and th ontaal 
William C. Boyer, Jr., Dover. 


Philips Reports 


President Philips reported accom- 
plishments of the association and 
stressed three items that need special 
consideration in the coming year. An 
ardent plea was made to all members 
to assist the membership committee in 
increasing members. The public rela- 
tions subject was dwelt on at some 
length and the present public relations 
committee was complimented on the 
work it had done during the past year. 
The need for mere activity in public re- 
lations was stressed. The educational 
committee was urged to become more 
active and establish educational courses 
in the state. 


Insurance Law Revision 


The president was instructed to ap- 
point a committee of three to confer 
with the governor’s commission to study 
insurance laws and make recommenda- 
tions to the next session of the legisla- 
ture. The committee was granted full 
power to express the opinion of the as- 
sociation on legislative matters to the 
commission. 

In view of the fact that the banks of 
Wilmington now close on Saturdays, 
the matter of Wilmington agents clos- 
ing their offices on Saturdays was dis- 
cussed and a resolution recommending 
this action be taken was passed. 


Seek New Wash. Hull Rates 


SEATTLE—A new advisory com- 
mittee to suggest hull rates for Wash- 
ington vessels has been elected bv the 
Board of Marine Underwriters of Seat- 
tle. It is composed of Paul A. Carew, 
Marine Office of America; Richard T. 
Saunders, Fireman’s Fund, and F. W. 
Perry, Union of Canton. 

Mr. Saunders, who is chairman of 
the board’s code revision committee, 
reported on progress being made to 
suggest changes in the marine insur- 
ance section of the Washington code. 
He also reported on plans for the dinner 
which the board is staging Sept. 25 in 
honor of Capt. Chas. Clarkson and 
Wynn Jones, 


Lauer Speaks on U. & O. 


LOS ANGELES—G. L. A. Lauer, 
manager here for Fire Companies Ad- 
justment Bureau, addressed the Insur- 
ance Forum on “Settlement of the Use 
& Occupancy and Business Interruption 
Loss.” Walter Bennett, chairman of 
the education committee, reported the 
first C.P.C.U. held class at University 
of California extension division had 40 
students enrolled. The forum’s next 
meeting will be Oct. 10. 








quired by the insurance departments 
but also on the basis which would show 
the actual condition without distortion 
by an increasing or decreasing volume 
of business. He pointed out that there 
is a “hidden equity” in the unearned 
premium reserve because if the business 
were reinsured there would immediately 
be earned the commission received from 
the assuming company. This equity is 
ignored in the figures called for by the 
annual statement. 


Illinois Bankers 
Form Installment 
Lending Section 


The proposed installment lending di- 
vision of the Illinois Bankers Associa- 
tion was set up on a temporary basis at 
a meeting of the administrative council 


and W. J. Ramm, vice-president First 
National Bank, Danville, was elected 
president. Bartholomew O’Toole, pres- 


ident Pullman Trust & Savings Bank, 
Chicago, was named vice-president and 
Dewey M. Beck, director of public re- 
lations of I.B.A., is secretary. 

The organization came into being es- 
pecially because of the demand for 
local financing of auto purchases, and 
apparently a majority of local banks 
are inclined toward recognizing the 
service of local agents and brokers so 
they will be able to secure their com- 
missions on insurance on financed mer- 
chandise. 

The preliminary work on the new di- 
vision was done by the late Robert 
Umberger, executive vice-president In- 
dustrial National Bank, Chicago, which 
for many years has been prominent in 
car financing under a plan that left the 
insurance commissions to insurance pro- 
ducers. Mr. Umberger was stricken with 
a heart attack in the I.B.A. offices while 
working on plans for this new division. 


Majority Interested in Autos 


Mr. Beck reports about 85% of the 
approximately 750 member banks in 
Illinois have expressed an interest in 


financing purchase of automobiles or 
have stated they already do so. 

It is not conclusive that all member 
banks will leave the insurance to the 
insurance men, and this undoubtedly 
will be one of the controversial points 
argued in the division. However, it 
was said the new division might after 
having made a study recommend such 
a policy to members and suggest use 
of some plan such as the Umberger- 
Industrial National plan or the so-called 
Michigan plan. 

Bankers are fully aware of the ben- 
efits to be gained by playing ball with 
insurance producers for insurance men 
will reciprocate and take many accounts 
to the banks. Under the Industrial 
National plan many insurance produc- 
ers took car purchase finance deals to 
the bank and that helped to create new 
business for it. They also undoubtedly 
will take their personal and business 
checking accounts to banks that co- 
operate with them. 


Large Banks’ Attitude 


On the other side, the bankers are 
aware of the large amount of business 


represented by automobile dealers, who 
have to borrow money to pay for new 
cars as these are received from the 
factory. It is said some of the larger 
Chicago banks are loath to take an 
attitude which might jeopardize the 
millions of dollars of auto dealers’ 
financing which they now enjoy. The 


dealers undoubtedly can exert pressure 
on the larger banks which finance deal- 


ers, for they could take these accounts 
elsewhere. Undoubtedly one of the 
studies which the new division will 


carry out is to determine the business 
potentialities among auto dealers and 
insurance producers, which might indi- 
cate which side of the controversy to 


adopt. Downstate banks generally are 
more interested in local insurance 
agents’ business. 


A number of important committees 
have been projected including legisla- 
tion which will have the immediate prob- 


lem of securing amendment of the 
Illinois law that places a_ limitation 
of 7% annual interest on bank loans. 


It is reported that no auto finance com- 
pany can operate at so low a figure. 
The standard deal is 6% on new cars 
and 7% on used cars, but this figure 
does not mean the actual annual inter- 
est rate as it is applied to the entire 
amount to be financed so it really rep- 
resents 12% and 14%. The bankers 


Texas Wind Rate 
Relief Expected; 
Form Yet in Doubt 


Serious Situation Brought 
Out, Remedies Suggested 
at Austin Hearing 


AUSTIN, Tex.—There was little 
doubt among those who attended the 
Texas fire insurance rate hearing Tues- 
day that something would be done by 
the insurance department toward bring- 
ing rate relief to the insurance com- 
panies for the unprecedented string of 
hurricanes along the gulf coast, but what 
will be done is still a matter of con- 
jecture. 

Marvin Hall, fire commissioner, who 
conducted the hearing, told of how re- 
luctant the department was to adopt the 
$50 deductible last year, but said that 
it was the less of two evils, the other 
being authorization of a rate that would 
be prohibitive for the great maojrity 
of buyers. He said he did 
how the department was to move, and 
indicated that it desires to give the pub- 
lic more rather than less coverage. 


Four Hurricanes in Five Years 


Mr. Hall pointed out that there have 
been four hurricanes during the last five 
years as compared to earlier days, when 
one serious storm in ten years was the 
exception. He also said that the sea 
coast windstorm premiums the last five 


_years totaled only $9 million while one 


hurricane alone cost the companies be- 
tween $12 and $14 million. 

He also pointed out that he has heard 
no one praise the deductible plan, but 
as yet no one has come forward with 
a suitable substitute. 

W. H. Shook, attorney for Republic 
of Dallas, asked for a deductible of 
$100 along the coast and $50 inland, 
both mandatory. Sam Kay, local agent 
of Galveston, reminded the board that 
the chamber of commerce of his city 
had violated all precedents when it peti 
tioned the board last year to gramt 
higher windstorm rates along the coast. 
He said the Galveston merchants were 
then concerned as to the possibility that 
the companies would withdraw from the 
line, that they still are of this opinion 
and once more agree that still higher 
premiums might be in order. 

It was cited that in Florida there is 
a mandatory deductible of $100 along 
the coast and $50 inland. 


Premiums Must Cover Losses 


R. B. Cousins, speaking for the com- 
panies, said the premiums must cover 
the losses, that the rates should be ad- 
justed so that the companies can carry 
the risk. 

Mr. Hall said he had no idea of drop- 
ping the deductible. 

The Texas Association of Insurance 
Agents presented a well prepared brie 
in which numerous amendments to the 
new Texas standard policy were sug- 
gested. The brief was presented by Will 
Keller, Palestine, chairman for last yeaf 
of the rates and forms committee, Al 
phonso Ragland, chairman for this year, 
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sought to have this limitation modified 
during the last legislative session but 
were unsuccessful. 

Other committees will be public re 
lations, to inform the public on impor 
tant matters; education, to inform mem 
ber banks; interest rates, costs, unr 
fied forms, contracts and operations; 
advertising ethics; liaison with neigh- 
boring states, and one also on a credit 
exchange or bureau. 


not know. 
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Accountants Voice 
Objections fo Auto 
Statistical Plan 


Vast Increase in 
Volume of Punch-Card 
Work Is Foreseen 


NEW YORK-—Several objections to 
the new automobile statistical plan pro- 
posed by the National Automobile 
Underwriters Association, were voiced 
at a meeting of'the Insurance Account- 
ants Association here. There was no 
complaint about the statistical sound- 
ness of the plan but the extra mechan- 
ical requirements it would impose were 
criticized as being needlessly burden- 
some. — 

Joseph Raywid, head of Joseph Ray- 
wid & Co., who was asked by the pro- 
gram committee to review the proposed 
plan from a_ statistician’s viewpoint, 
said that the plan seemed to have been 
well thought out from the N.A.U.A.’s 
viewpoint but that the companies which 
were to supply the information should 
be aware of certain difficulties they will 
face in complying with the plan’s re- 
quirements. The information is to be 
supplied on International Business Ma- 
chine Corp. (Hollerith) punch cards 
and the main difficulty is that the pro- 
posed plan will require from 11 to 15 
more columns of entries than the com- 
panies now punch into their cards. Mr. 
Raywid expressed doubt that this ad- 
ditional information could be squeezed 
on to the present cards and where this 
cannot be done it would mean putting 
the information on two or more cards 
and in addition making the duplicate 
cards necessary to file with the auto- 
mobile association. 


Vastly More Cards Seen Needed 


Mr. Raywid said that those com- 
panies that have been putting’ fire, theft, 
and collision information on a single 
card will have to use a separate card 
for each coverage, which may double 
or treble the number of cards needed, 
entirely aside from the duplicates that 
have to be made to send to the N.A. 
UA. The requirement of expressive 
exposure-months is a complete inno- 
vation for fire companies and. will 
mean an entirely new element in the 
routine. 

_ Mr. Raywid was also somewhat crit- 
ical of the accountants association, of 
Which he is a member, for not having 
anticipated the need of formulating an 
automobile statistical plan after the 
tend in rating law legislation became 
apparent. 


Coordination on Casualty Data 


Cornelius Van der Feen, comptroller 
of National Surety, who is secretary 
of the Association of Casualty & Surety 
Accountants & Statisticians as well as 
being a member of the Insurance Ac- 
countants Association, pointed out that 
the statistical requirements of the fire 
companies and those of the casualty 
companies should be coordinated for the 
coverages that both write so that com- 
Pamies filing with both the casualty bu- 
reaus and the automobile association 
can use the same interchangeable code 
and procedures so far as possible. 

One of the objections that has been 
Taised to the plan is that because it pre- 
scribes the use of Hollerith machine 
cards it makes the mechanical prob- 
lems much more difficult for companies 
that prefer to use the Powers machines 
made by Remington-Rand. It will be 
necessary to transfer this information 
to bordereaux, the same as for com- 
Panies which use no punch-card equip- 

(CONTINUED ON PAGE 35) 





Brock Named by 
Wyoming Agents 


New Standard Form, 
Personal Property Floater 
Are Discussed 


CASPER, WYO.—Clarence Brock, 
Casper, was elected president of the 
Wyoming Association of Insurance 
Agents at its annual meeting here. Fred 
Hank, Thermopolis, was named vice- 
president; Otto Klenke, Lusk, secre- 
tary; F. C. Williams, Jr., Sheridan, 
chairman executive committee, and C. V. 
Davis, Sheridan, national state director. 
Three executive committee members 
will be appointed by the chairman sub- 
ject to the approval of the president. 

A resolution was adopted to revise the 
constitution and by-laws to conform 
with the U. S. Supreme Court insur- 
ance is commerce decision. 

The 1945 Wyoming standard fire pol- 
icy was discussed by W. L. Braerton, 
president Braerton, Simonton, Brown, 
Denver. J. E. Miller, St. Paul F. & M., 
reviewed the personal property floater 
policy. He said that the blanket policy 
is well balanced and takes care of about 
50% of the applicants. 


Broad Form Policy Discussed 


The broad form and money and se- 
curities policy was discussed by D. C. 
Collyer, special agent O’Rourke & Roy- 
er, Denver. (A report of his talk ap- 
pears on the “Pointers for Local 
Agents” page.) Randy Roland, Denver, 
Rocky Mountain manager Aero Insur- 
ance Underwriters, reviewed the in- 
surance needs and requirements of pri- 
vate pilots and commercial operators. 
He told of the rapid development of 
aviation in Wyoming, pointing out that 
the future will require thorough spe- 
cialized knowledge of all phases of avia- 
tion insurance by every progressive 
agent. 

Albert Tweed, Casper, opened the dis- 
cussion on bank agency financing. Keen 
interest was expressed, agents indi- 
cating that they plan to push the 
plan vigorously. Mr. Brock, chairman 
of the executive committee, presided in 


To Help N.A.LA. on 
Convention Rooms 


A hotel rooming bureau to handle 
reservations for the annual meeting of 
the National Association of Insurance 
Agents in Chicago, Oct. 21-24, has been 
established through Mrs. Lillian L. Her- 
ring, secretary of the Illinois Associa- 
tion of Insurance Agents, 616 Insurance 
Exchange building, Chicago. 

As manager of the bureau, Mrs. Her- 
ring will endeavor to place in hotels 
other than the Edgewater Beach, con- 
vention headquarters, additional reserva- 
tions for those desiring to attend. 

The association calls attention to the 
circumstances under which the meeting 
was originally arranged, when the ODT 
limit was for 50 persons from outside 
the convention city. This was later 
raised to 150 persons, and this number 
was obtained at the Edgewater Beach to 
accommodate only state association 
presidents, secretaries or managers, and 
state national directors, in addition to 
committee chairmen, the executive com- 
mittee, past presidents, certain members 
of the staff and the press. 

When the war ended unsuccessful ef- 
fort was made to obtain additional 
rooms at the Edgewater Beach or down- 
town hotels in Chicago. Consequently 
other members desiring to attend the 
convention will be required to obtain 
their reservations at hotels other than the 
Edgewater Beach, and the rooming bu- 
reau will be glad to assist such members 
in securing them. Requests for room 
reservations should be sent directly to 
Mrs. Herring, designating the type room 
desired and the arrival date. Acknowl- 
edgements will be made directly by the 
hotels in which reservations are made. 








the absence of President H. A. Lewis. 

At the banquet Charles Schoelzel, 
state national director for Colorado, 
discussed qualifications of local agents. 
He criticised promiscuous appointments 
by companies of inexperienced and un- 
qualified men and stressed the advan- 
tages of a proper qualification law. He 
also discussed the educational course of 
the National association. Mr. Tweéd 
was toastmaster and Mr. Davis intro- 
duced Mr. Schoelzel. 





Planet Begins Underwriting Operations 








The start of underwriting operations 
of Planet, fire affiliate of Standard Ac- 
cident, was observed at a ceremony in 
the home office at Detroit when Charles 
E. Garrett of Kalamazoo, operator of 
the oldest Standard Accident agency in 
Michigan, countersigned the first policy 
to be written by the company and pre- 
sented it to D. M. Ferry, Jr., chairman 
of the Standard group. Policy No. 2 
went to Charles C. Bowen, president of 
the group. Above Mr. Garrett (center) 
is shown presenting Mr. Ferry (left) the 
first contract, with Paul Wilson, execu- 
tive vice-president of Planet, watching 
the proceedings. The ceremony was at- 
tended by other Standard, Planet and 





Pilot executives and directors and Com- 
missioner Forbes of Michigan. 

Planet is holding producers’ confer- 
ences in the home office during the 
weeks of Sept. 17, Oct. 1 and Oct. 15. 
Special agents, assistant managers and 
others from the offices of Standard Ac- 
cident throughout the country will at- 
tend the meetings, where fundamental 
training in property insurance to be writ- 
ten by Planet will be provided. The 
conferences will be conducted by mem- 
bers of the Planet organizations. At 
least 35 will attend the initial meeting. 
Similar training for Standard Accident 
home office employes is planned for a 
later date. 


North America 
Plan Prompts 
Much Conjecture 


Annual Premium Term 
Arrangement May Cause 
Profound Changes 


North America’s adoption of the an- 
nual premium term plan is engaging the 


utmost attention of the fire insurance 
industry. This is not a new departure 
in fire insurance as it was introduced 


by General of Seattle about 15 years 


ago. However, North America is the 
first association company to embrace 
the plan. Here and there in certain 


states, most of the companies acknowl- 
edge that they have met the compe- 
tition of General of Seattle and the 
other companies that have offered the 
general plan with or without variations 
and have consented to collect the pre- 
mium annually but this has been done 
purely for defensive reasons. 

General of Seattle and the other com- 
panies that followed suit acquired a lot 
of desirable business through this de- 
vice, particularly during the depression 
years and agents of the other com- 
panies, especially in territories where the 
competition was the most concentrated 
became restive. However, the associa- 
tion companies stood fast by the tradi- 
tional term rules. ; 

The competition. that North America 
will provide will be of a different com- 
plexion. It will not be a case of asso- 
ciation agencies suffering from the com- 
petition of non-association producers, 
but rather it will be a matter of an 
association agent having at his disposal 
a facility from one of his companies 
that he does not have from the others. 
Most of the companies at this time 
seem to be working on the wait and 
see principle but it would seem to be 
inevitable that if the North America 
plan has an appeal to agents and as- 
sured the companies generally will 
come around to it. Jf so, that raises 
some interesting conjectures. 
Alternatives Are Changed 

The alternative has been to pay pre- 
miums annually or to save 16%4% by 
paying for a three year term policy in 
advance or 20% by paying for a five year 
contract in advance. Under the North 
America program the assured would be 
saving only about 344% by paying the 
entire premium at the outset. Pie 

Assuming that the North America’s 
action presages eventual general adop- 
tion of the plan, there is certainly no 
question but what those assured that 
have been paying their premiums annu- 
ally would convert to the annual pre- 
mium term plan. They would have noth- 
ing to lose and would enjoy a 20% rate 
advantage for four years, after the first 
year. Whether it would cause many as- 
sured that have been accustomed to the 
prepayment plan to switch over to an- 
nual premiums remains to be seen. Many 
assured are virtually on an annual pre- 
mium basis today, even though buying 
insurance for a term, by reason of hav- 
ing their insurance staggered and prob- 
ably they would prefer to continue with 
their present program. 

There might be business houses in 
need of funds for expansion or for other 
corporate purposes that would conclude 
that their money was worth more than 
344% to them and would switch to the 
annual premium basis. As to the indi- 
vidual buyer, the decision might go one 
way or another depending upon how his 
bank account looked at the time the pre- 
mium fell due and it would also seem 

(CONTINUED ON PAGE 36) 
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party, dinner and dancing. Special awards 
were presented to the honor students 

The Insurance Women of Akron in- 
vited the Insurance Board of Summit 
County to its graduation exercises. Mr. 
Scott discussed in detail the N.A.I.A. 
curriculum for adult education. 

The Lynchburg association arranged 
a supper meeting in honor of its gradu- 
ates and invited guests. An informal 
dinner was given for the 11 Greensboro 
alumni. In addition to Mr. Scott, Ernest 
Young, Charlotte, North Carolina, 


46 NAIA ( iedienies: 
Total Now 198 


The National Association of Insur- 
ance Agents educational program had 
46 new graduates the past week, bring- 
ing the countrywide alumni figure to 
198. Commencement exercises were 
held in Akron, O., for two candidates; 
Lynchburg, Va., for eight; Richmond, 


Va., for 25, and Greensboro, N. C., for F- 3 S \ - 
11. Of the total, 29 were women and President; Executive Secretary Sherman 


17 men. Presentation of all diplomas G- Otstot, Raleigh, and L. P. McCord, 
was made by George W. Scott, N.A.I.A. Jacksonville, N.A.I.A. educational chair- 
educational director, key speaker at the ™an, also spoke. 


successive ceremonies. : ane tee 
Sponsoring organizations of the 10- Goodrich Speaks on Aviation. 

unit curriculum were the Insurance LOS ANGELES—Harris G. Good- 

Women of Akron, the Lynchburg Asso- rich, assistant manager here for U. S. 

ciation of Insurance Agents, the Insur- Aviation Underwriters, addressed the 

ance Exchange of Richmond and the Casualty & Surety Fieldmen’s Associa- 

Greensboro Association of Insurance tion of Southern California on “Post 
War Aviation Insurance.” He _ ex- 


Women. 
Graduates include local agents, book- plained aviation coverages and discussed 
keepers, department heads, underwriters, the best methods of instructing agents 
and brokers in soliciting them. R. E. 


clerks, secretaries, examiners, policy 
writers, adjjusters, inspection engineers Masterson, president, named a nominat- 
ing committee to report a new slate of 


and stenographers, with 60% in the busi- 
ness more than 10 years, 21% more than officers for election at October meeting: 





20 years. John Sherman, Travelers; F. T. Homer, 
The most elaborate celebation was Hartford Accident, and G. E. Williams, 
put on in Richmond with a cocktail National Surety. 
an ever 





¢ Congratulations to the National 
Coe or” Board of Fire Underwriters for its 

splendid new advertising program! 

Their efforts reach an ever-widening 

circle of the American Public through 
a? radio, magazine, newspaper, and 
rs) poster. Such a campaign makes it 
easier for all stock agents and de- 
serves the whole-hearted support of 
all of us in the industry. 














Much impressive material is avail- 
able gratis for your use...be sure to 
write the National Board of Fire Un- 
derwriters, 85 John Street, New York 
City 7, for their remarkable prospec- 
tus of advertising helps. 


A COMPANY IS KNOWN BY THE 
AGENTS IT KEEPS 
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NOW IN OUR SECOND CENTURY 
OF SERVICE 











Stevens Projects 
Bank-Auto Plan 


Takes Steps to Organize 
Insurer as Basis of 
Pool Program 


Allan C. Stevens, local agent and 
president of Great Eastern Fire, White 
Plains, N. Y., has taken steps to or- 
ganize Bankers Automobile as part of a 
program for bank and insurance co- 
operation in the automobile installment 
sales financing field. The name of 
Bankers Automobile has been submit- 
ted to the New York department. The 
proposed capital is $250,000 and there 
would be a net surplus of $250,000. 

Capital would consist of 25,000 shares 
of $10 par value and the subscription 
price would be $21. The extra $25,000 
would be used for organization expenses 
and business development. Fifty per- 
cent of the stock, it is proposed, shall 
be sold to bankers, insurance producers 
and others. The other 50% will be 
sold to a limited number of insurance 
companies, according to Mr. Stevens. 

Mr. Stevens labels his program “The 
Baico Plan.” 

Mr. Stevens for the past several 
months has been discussing his pro- 
posed program with insurance company 
executives, bankers and others. Last 
spring he held a meeting in New York 
attended by representatives of a num- 
ber of insurance companies. 

The program involves use of the 
radio to urge the motorist to get in 
touch with his local banker before buy- 
ing another car, emphasizing the value 
of insuring with a local agent whose 
service is especially valuable in time 
of loss. The plan, Mr. Stevens con- 
tends, would reduce the details of in- 
surance for banks to the simplicity with 
which it is handled by finance com- 
panies. Commissions would be paid to 
agents or brokers designated by the 
borrowers and the insurance producer 
would be relieved of details in prepar- 
ing policies. 

Much of the business would be rein- 
sured among a number of agency com- 
panies. It is proposed that “Baico” in- 
sure automobiles financed by local banks 
for comprehensive and $50 deductible 
collision for the duration of the loan 
only. It is proposed that reinsurance 
be effected in the proportion of the 
stock ownership of insurance companies 
in Bankers Automobile. Each reinsurer 
would get a pro rata portion of pre- 
miums written by “Baico” less a pro- 
portionate amount of all expenses and 
losses. “Baico,” Mr. Stevens states, in- 
tends to paw commission to the agent 
or broker designated by the borrower 
or by the bank in the event the bor- 
rower expresses no preference. Bank- 
ers Automobile will license each agent 
that is designated. Bankers Automobile 
will renew policies. 

Five percent of the premium income, 
it is intended, will be used to finance 
the radio broadcasting program. Bank- 
ers Automobile shall have an account 
with each bank in which will be de- 
posited a premium on each car that the 
bank finances, and the banks will in- 
clude the premiums in the loans. 

Bankers Automobile, Mr. Stevens 
said, will establish a service office in 
each city where there is a broadcasting 
station provided a sufficient number of 


banks in the area cooperate. Bankers 
Automobile will provide each bank 
with application forms for insurance 


which the bank will complete for each 
car that is financed and forward to the 
service office. The service offices will 
issue policies, will forward to the agent 
designated the original policy for de- 
livery to the borrower and a copy for 
his records and a copy to the bank and 
will pay commissions at the close of 
each month’s business. 

The directorate, it is proposed, shall 
consist of 13, six of whom will be of- 
ficers of the reinsurers, three to be 
chosen by the banks and three from in- 


surance producers. The 13th will be 
the president of Bankers Automobile. 

Mr. Stevens predicts that the com- 
mission cost will be 20%, radio adver- 
tising 5%, taxes 3%, service office ex- 
penses 3%, home office expenses 2%, 
and unforeseen expenses 2%. This tots 
up to 35% and that will be the commis. 
sion that reinsurers will be asked to pay. 
Also the reinsurers will pay an addi- 
tional 5% plus 10% commission op 
underwriting profits. Thus, he points 
out Bankers Automobile will actually 
operate as a pool. 

The commission should be fixed at 
20% rather than the usual 25%, Mr. 
Stevens states, because this is a new 
undertaking and cost should be kept 
to a minimum, and because the more 
banks that finance cars, the greater the 
number of risks that will be insured 
through local agents. Mr. Stevens de- 
clares that if auto finance companies 
continue the pian of dealer kickbacks, 
the local banks doing a direct financing 
business will be able to finance cars at 
a lower cost. 

Mr. Stevens alludes to the recent an- 
nouncement of the American Bank 
Credit Plan under the sponsorship of 
Morris Plan Bank. He points out that 
under this plan some 1200 banks, one 
in every community of 5000 or more 
will be franchised by the “ABC” plan 
in a manner comparable to the branch 
office of the finance company. There 
will be field men who will develop auto 
loans from dealers and pay kickbacks 
to them. Mr. Stevens points out that 
the insurance agent or broker plays no 
part in the ABC plan. The insurance 
commission goes to the auto dealer. Mr. 
Stevens expresses the belief that the 
“Baico” plan would retard the growth 
and development of the “ABC” plan 
and would save much auto business for 
agents and brokers and regular agency 
companies. 


Want National Automobile 
Club to Enter Mich. 


DETROIT—Efforts of Michigan in- 
terests to persuade the National Auto- 
mobile Club, organized in California by 
stock fire companies 25 years ago and 
operated successfully since, to enter De- 
troit and * Michigan were approved by 
the directors of the Detroit Association 
of Insurance Agents at their September 
meeting. 

It was pointed out that the California 
organization offers the best’ means of 
meeting the competition of the Automo- 
bile Club of Michigan, with its similar 
setup and service to members that is re- 
ported to be at least equivalent to if 
not superior to that of the Michigan 
club. 

Elmar Salzman, secretary-manager of 
the Detroit Association of Insurance 
Agents, and F. C. Esper, vice-president 
and chairman of the automobile commit- 
tee of that association, have done con- 
siderable research in connection with the 


proposed entry of the National Auto- 
mobile Club into Michigan, and _ the 


board instructed them to carry on these 
efforts, subject to approval by the di 
rectors and officers. 





Government Relaxes 
Import, Export Controls 


The foreign economic administration 
has announced lifting of shipping quota 
controls over imports and the elimina 
tion of the requirements of licenses {0f 
some 2,500 products for which export 
licenses may be obtained. In addition 
there is a new and revised grouping of 
foreign destinations for export purposes. 
Distinctions previously made _ betweet 
allied countries, other American repub- 
lics, neutrals and liberated regions dis- 
appear with all but a small number of 
countries now included in group K, 
which is the most liberal grouping. Por- 
tugal, Sweden and Switzerland now are 
in group K. There are other changes if 
this respect in the direction of liberaliza- 
tion. ’ 

These changes are expected to stim 
ulate further expansion in activity ™ 
both imports and exports. 





Septe 








0, 1945 September 20, 1945 





—————— —————— 


will be 
»bile. 

> com- 
adver- 
Ice ex- 
es 2%, 
1iS tots 
om mis- 
to pay. 
1 addi- 
on on 
points 
.ctually 





xed at 
fo, Myr, 
a new 
e kept 
e more 
ter the 
insured 
ens de- 
npanies 
kbacks, 
lancing 
cars at 


ent an- 


>” plan 
branch 
There 
op auto 
>kbacks 
ut that 
lays no 
surance 
ler. Mr, 
rat the 
growth 


»tember 


lifornia 
eans Ol 
,\utomo- 
similar 
at is re- 
it to 
fichigan 


ager of 
surance 
resident 
>ommit- 
ne con- 
with the 
1 Auto- 
ind the 
yn these 
the di- 


istration 
g quota 
elimina- 
nses for 
- export 
addition 
iping ol 
urposes. 
between 
1 repub- 
ons dis- 
mber 0! 
‘oup 

ng. Por- 
now are 
anges if 
beraliza- 


to stim- 
tivity m 

















THE 
“LAST WORD” 
IN 1820 
















This fire engine of the early 19th 
century was horse-drawn and man- 





from the Bettmann Archive 


powered. A far cry from the stream- 
lined, fully mechanized equipment 
of today. 























Is the insurance coverage of your clients the “Last Word” Today? 


Through many years National Fire Group Companies have made it 
their business to keep abreast of conditions .. . and to help agents 
render the LAST WORD in service to their communities. 


The National Fire Group Companies have grown through this prin- 
ciple of modern SERVICE—service to agent and insured. The agents 
have grown with them. 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
MECHANICS and TRADERS INSURANCE COMPANY TRANSCONTINENTAL INSURANCE COMPANY 


UNITED NATIONAL INDEMNITY COMPANY 
EXECUTIVE AND ADMINISTRATIVE OFFICE, HARTFORD 15, CONN. 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
175 W. JACKSON BLVA., CHICAGO 4, ILL. 234 BUSH STREET, SAN FRANCISCO 20, CAL. 


MEMBER THE ASSOCIATED AVIATION UNDERWRITERS 














Some History and 
Difficulties of 
Hail Coverage 


Cravens, Dargan & Co. in _ its 
monthly “Review,” makes some interest- 
ing comments on hail insurance on 


growing crops. 

In 1906 when hail insurance was first 
written in Texas by Cravens & Cage, 
(now Cravens, Dargan & Co.), farmers 
stood in line to sign applications because 
St. Paul F. & M. was the only company 
writing hail insurance, there was no such 
thing as reinsurance, and St. Paul took 
only $1,000 per section. The farmer who 
first applied for the $1,000 in his section, 
got it; anybody else in that section was 
out of luck. 

One Panhandle agent remembers and 
tells how he traveled by road and train 
about 200 miles roundtrip to Amarillo to 
get an agency for the St. Paul, braving 
the discomforts and slowness of early 
day travel in order to have one more 
form of protection for his farmer cus- 
tomers. 


Highly Specialized 


Gradually a few other companies be- 
gan to write hail insurance in Texas. 
The number of companies has varied 
from time to time, as companies have 
jumped in and out of hail business in 
this state. It is a highly specialized 
branch of the insurance business. Hail 
is highly hazardous to insurance com- 
panies as well as to farmers. Only in- 
surance companies with business over an 
extensive area have opportunity to se- 
cure a volume of premiums which will 
pay heavy losses from a comparatively 
small area. 

California was in 1944 an example of 
what can happen. Against a premium 
income of $92,117, hail companies paid 
out $880,729. For 18 years hail storms in 

California had been at a minimum—few 
and far between. But 1944 wiped out 
the surpluses which the stock companies 
had. been slowly accumulating on Cali- 
fornia hail business, and put them in 
the hole for years to come, 


Must Watch Lines 


Unless an insurance company watches 
its lines carefully, hail liability can be- 
come concentrated and overheavy. Un- 
less reinsurance is availabie, offerings 
must be rejected. It is notable that most 
hail insurance is written by company 
groups, wherein reinsurance capacity is 
available under one management. Sel- 
dom is outside reinsurance sought and 
rarely is it available because it can be 
found only two places: Companies them- 
selves writing hail insurance and, who, 
therefore, may already be fully loaded; 
and professional reinsurers, practically 
none of whom handle the class and who 
because they are offered only congested 
lines have no opportunity to get a 
spread. 


White Named Special Agent 
in Wisconsin by Hanover 


Richard P. White has been appointed 
special agent in Wisconsin by Hanover, 
to assist State Agent R. T. Gravenstine. 
His headquarters are at 825 North Jef- 
ferson street, Milwaukee. 

Before he entered service Mr. White 
was an inspector for the Wisconsin In- 
spection Bureau. He served for 2! 
years as navigator in the army air corps. 
He was shot down over Yugoslavia 
but was rescued by the underground and 
in six weeks made his way back to an 
American base. He is a nephew of the 
late James Moran, who was assistant 
manager of the Western Factory Insur- 
ance Association. 
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Edward Gibbs Flint President 


Edward Gibbs has been elected presi- 
dent of the Flint, Mich., Association of 
Insurance Agents, succeeding G. W. 
Fauth. Vice-president is Mark Piper 
and secretary, Claude Hommes. 
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Bank Ha as Simple 
Auto Plan for 
Use with Agents 


The Midland National Bank & Trust 
Company of Minneapolis has issued a 
folder to insurance agents on its “bank- 
plan” for financing automobiles with in- 
surance written by local agents. The 
bank has two types of agrements. The 
standard one provides for the arranging 
of loans by the agent, and a special one 
which allows agents of established fi- 
nancial responsibility to issue their own 
checks to complete the loan. 

The plan is based on the belief of offi- 
cials of Midland National Bank that to 
compete effectively with the type of 
service offered by national sales finance 
companies, the agent must be in a posi- 
tion to arrange the entire transaction 
and do it promptly without requiring the 
borrower to call at the bank. The plan 
also must be simple in operation and 
should involve no liability on the part 
of the agent beyond reasonable caution 
and careful completion of form. 


Promoting It Extensively 


The bank is extensively advertising 
the “bankplan,” and special bulletins 
will be sent to. agents every 30 or 60 
days. Included will be proofs of future 
advertising, with suggestions for stimu- 
lating business, and the like. Evening 
meetings will be held with larger agen- 
cies wherever practicable. Advertising 
material furnished agents for their use 
does not mention the name of the bank. 

Under the “bankplan” when a cus- 
tomer is ready to buy a car, the agent 
helps him fill out a short form credit 
application, phones the installment loan 
department of the bank and reads off 
information to its investigator, who calls 
back in a short time with credit ap- 
proval. 

The agent gets a description of the 
car from the customer’s invoice or by 
phoning the dealer, and completes the 
mortgage note. The cost of insurance 
may be included. As soon as the bank 
receives the properly executed papers it 
issues its check to the agent for the in- 
surance and another check to the dealer 
for the balance due him. 

The plan may also be used to make 
loans to persons who already own their 
cars but who wish to borrow money 
on them to pay insurance premiums, 
medical or hospital bills or any other 
obligation. This should enable the agent 
to render a service.to his customer and 
encourage him to see the agent for fu- 
ture needs, even though it may not re- 
sult in selling insurance at the time the 
loan is made. 


A. H. Steffens to London N. Y. 


Office: MacKinnon Named 
NEW YORK—A. H. Steffens, for- 


merly state agent for London Assurance 
in eastern Pennsylvania, Delaware, 
Maryland and the District of Columbia, 
has been promoted to general agent and 
transferred to the New York office. 

Robert J. MacKinnon will succeed Mr. 
Steffens as state agent with headquarters 
in Philadelphia. He has been in the 
Philadelphia office of Hartford Fire for 
the past 2% years and previously was 
on the underwriting staff at Hartford’s 
home office which he joined in 1927. 

Mr. Steffens joined London during 
World War 1 and was in the fire under- 
writing department until his appoint- 
ment as state agent. 


Study German Insurance Laws 
W ASHINGTON—The Treasury De- 


partment announces publication of ‘con- 
fidential studies of financial laws and 
countries, including a preliminary re- 
port on selected German laws, decrees 
and regulations, by Clifford J. Hynning, 


of the Treasury’s general counsel’s of- 
fice. This includes appendices relating 
to insurance, war damage and other 


phases of the situation in Germany. 
These studies were prepared and cir- 





culated on a confidential basis during 
the war period, but have now been re- 
leased in mimeographed form. The 
treasury says the supply is limited and 
copies are available for examination at 
the congressional library here and the 
New York public library. 


Study Indiana Meeting Question 


Whether or not an annual meeting 
will be held by the Indiana Association 
of Insurance Agents still is undecided. 
Hotel accommodations in Indianapolis 
and alsewhere have proved to be almost 
impossible to secure for a convention 
of this size. In recent years the annual 
gatherings of Indiana agents have been 
comparable in numbers to a National 


association meeting. However, Execu- 
tive Secretary Harry E. McClain is 
seeking a solution to the problem and 
expects a decision before Oct. 1. 


Johnston Pacific National 
Eastern Inland Marine Head 


Edward J. Johnston has joined the 
eastern department of Pacific National 
Fire as superintendent of the inland 
marine department. 

Mr. Johnston has been with Potomac 
as assistant superintendent of the inland 
marine department. Prior to 1942, he 
was with Mather & Co., of Philadelphia, 
prominent ocean and inland marine 
agency. 
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was a tempting spot for visiting privateers 
during the French-English War of 1689. 
Because of its isolated position, lack of ade- 
quate defense, and its convenient supply of 
cattle, hogs, sheep, poultry, etc., it was raided 
again and again by French marauders. While 
a force of men had to be kept on guard 
perpetually to combat these unwelcome visi- 
tors, their efforts were often futile against 
the well armed pirates. On one occasion, a * 
heavily armed French privateer ship was 
taken by a small sloop “Newport” manned 
by fifteen courageous young Newporters led 
by the two young Wanton brothers, William 
and John. When the privateers fired a shot 
across the Newport’s bow, the sloop gave 
every sign of meekly drawing along side, but 
instead it slid with great speed under the stern 
of the big ship, and the Rhode Islanders, after 
fastening the two ships together with grap- 
pling irons, climbed over the stern and shot 
all the crew who appeared on deck. The rest 
of the crew finally surrendered, and were 
taken to Newport to be tried and hanged. 
But in spite of such spirited resistance, the 
privateers continued to molest the Block 
Island residents until 1706. Today the island 
is occupied principally as a summer resort, 
and many fishing enthusiasts sail from here 
in.search of tuna and swordfish. 


Rhode Island_ 


A Small State with an 
‘Impressive Background 








LOCK ISLAND. located about. ten miles 
from the southern shore of Rhode Island, 


The personnel of the Rhode Island 
Insurance Company is on guard 
365 days of the year, protecting 
the interests of its policyholders. 
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Here are some of the 190 leading Insurance Companies 





whose Agents have “CASHED IN” with the original 
“INSURANCE AGENT’S FINANCE PLAN” 


Aetna Casualty & Surety Company 
Albany Insurance Company 
Allemannia Fire Insurance Company 
Allstate Insurance Company 
American Automobile Insurance Co. 
American Casualty Company 
American Eagle Fire Insurance Co. 
American Employers Insurance Co. 


American Equitable Assurance Co. of N.Y. 


American Indemnity Company 
American Insurance Company 
American Motorists Insurance Company 
American States Insurance Company 
Automobile Insurance Co. of Hartford 


Bankers & Shippers Insurance Co. of N.Y. 


Buckeye Union Casualty Company 
Buffalo Insurance Company 
Camden Fire Insurance Association 
Celina Mutual Casualty Company 
Central Manufacturers Mutual Ins. Co. 
Central Surety & Insurance Corp. 
Columbia Fire Insurance Company 
Commercial Indemnity Insurance Co. 
Commercial Standard Insurance Co. 
Commercial Union Fire Ins. Co. of N.Y. 
Connecticut Fire Insurance Company 
Consolidated Underwriters 
Continental Casualty Company 
Continental Insurance Co. of New York 
Dubuque Fire & Marine Insurance Co. 
Economy Automobile Insurance Co. 
Emmco Insurance Company 
Employers Fire Insurance Company 
Equitable Fire & Marine Insurance 
Company of Providence, R. I. 
Eureka Security Fire & Marine Ins. Co. 
Farm Bureau Mutual Automobile 
Insurance Company of Columbus, O. 
Farmers Mutual Liability Insurance Co. 
Federal Union Insurance Company 
Fidelity & Casualty Company of N. Y. 
Fidelity Mutual Fire Insurance Company 
Fidelity-Phenix Fire Insurance Company 
Firemen’s Fund Insurance Company, 
San Francisco, California 
First American Fire Ins. Co. of N. Y. 
Freeport Motor Casualty Company 
General Accident Fire & Life Assurance 
Corporation 
General Casualty Company 
General Insurance Company of America 
Glenns Falls Insurance Company 
Globe Indemnity Company 
Globe & Republic Insurance Company 
of America 
Globe & Rutgers Fire Insurance Co. 
Grain Dealers National Mutual Fire 
Insurance Company 
Great American Insurance Company 
Great Northern Insurance Company 
Gulf Insurance Company 
Hanover Fire Insurance Company 
Hartford Accident & Indemnity 
Insurance Company 
Hartford Fire Insurance Company 
Hawkeye Casualty Company 
Home Insurance Company 
Home Mutual Fire Insurance Company 
of Broome County, New York 
Hoosier Casualty Company 
Illinois National Casualty Company 
Indiana Insurance Company 
Indiana Lumbermen’s Mutual Ins. Co. 
Insurance Company of North America 
Jersey Insurance Company of New York 


Keystone Underwriters 

Liverpool & London & Globe Insurance 
Company, Ltd. ; 

London Assurance Corporation 

London & Lancashire Insurance Co., Ltd. 

Loyaity Group 

Manufacturers Casualty Ins. Co. 

Maryland Casualty Company 

Merchants Fire Ins. Co. of Denver, Colo. 

Merchants & Manufacturers Mutual 
Insurance Company 

Merchants Indemnity Corp. of New York 

Merrimack Mutual Fire tnsurance 
Company of Andover, Mass. 

Metropolitan Assurance Underwriters 

Michigan Fire & Marine Insurance Co. 

Michigan Mutual Liability Co. 

Milwaukee Automobile Ins. Co., Ltd. 

Motorists Mutual Insurance Company 

National Automobile Insurance Company 

National Fire Insurance Co. of Hartford 

National Reserve Insurance Company 

National Union Fire Insurance Company 

New Amsterdam Casualty Company 

New Hampshire Fire Insurance Company 

New York Fire Insurance Company 

Newark Fire Insurance Company 

Niagara Fire Insurance Company 

North British & Mercantile Ins. Co., Ltd. 

North River Insurance Co. of New York 

Northern Insurance Company 

Northwestern National Insurance Co. 

Ocean Accident Guarantee Corp., Ltd. 

Ohio Casualty InSurance Company 

Ohio Farmers Insurance Company 

Old Line Insurance Company 

Orient Insurance Company 

Pacific National Fire Insurance Company 

Pennsylvania Casualty Company 

Phoenix Insurance Company 

Potomac Insurance Company 

Preferred Accident Ins. Co. of N. Y. 


Preferred Automobile Insurance Company 


Providence Washington Insurance Co. 
Quaker City Fire & Marine Ins. Co. 
Queen Insurance Company of America 
Republic Mutual Fire Insurance Co. 
Rhode Island Insurance Company 
Rochester American Insurance Company 
Royal Indemnity Company 

Safeguard Insurance Company of N. Y. 
St. Paul Fire & Marine Ins. Co. 

Security Insurance Company 

Standard Accident Insurance Company 
Star Insurance Company 

State Automobile Insurance Association 
State Automobile Mutual Ins. Co. 

State Farm Mutual Insurance Company 
Sun Underwriters Insurance Company 
Transcontinental Insurance Company 
Travelers Insurance Company 

Trinity Universal Insurance Company 
Union Assurance Society Ltd. 

Union Automobile Indemnity Assn. 
United Firemen’s Insurance Co. 

United States Fidelity & Guaranty Co. 
United States Fire Insurance Co. 
Universal Insurance Company, New York 
Washington Assurance Corp. of N. Y. 
Westchester Fire Ins. Co. of N. Y. 
Western Casualty & Surety Co. 
Wolverine Insurance Company 
Yorkshire Indemnity Company of N. Y. 
Zurich Fire Ins. Co. of N. Y. 
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That says — 


YOU'RE THE BOSS 


In addition to placing more than a 
MILLION DOLLARS at your command 
for Automobile Financing, here are 
some of the advantages of “The 
Insurance Agent’s Finance Plan”: 


@ NO WAITING FOR “OFFICE HOURS”... 


Under the time-tested and experience - proven 
“Insurance Agent's Finance Plan,” You are the one to 
approve your prospect's credit. Close your deal at 
Your convenience ... day or night. 


4 YOU WRITE THE DRAFTS YOURSELF... 


All unnecessary “red tape” has been eliminated. As 
soon as you approve your client’s credit, you are free 
to complete the transaction, write a draft and he can 
get his car. 


a) CLIENTS REMAIN YOUR CLIENTS 


If you wish, finance payments can be made at your 
office — giving you at least 12 EXTRA contacts a year 
with which to develop OTHER Insurance business with 
your clients. Your expirations are protected by our 
strict adherence to the American Agency System. 
Agents Finance Company Writes No Insurance — has 
No License with any Insurance Company. 

Write today for complete information about the plan that makes 

financing as simple as writing a policy. Available to agents in 


Indiana, Illinois, Ohio, Michigan, Kentucky, lowa and Southern 
California. 


AGENTS FINANCE COMPANY, INC. 


119 East Vermont Street « 


Indianapolis 4, Indiana 


Pioneers of the Original Insurance Agent's Finance Plan 



















10 


Pertinent Comments 





September 20, 1945 





HieNATIONAL UNDERWRITER 





on Hiring and 


Training of Veterans by Agencies 





“While it is true that the veteran will 
make up the bulk of the new insurance 
prospects, that the veteran has the edge 
when it comes to selling insurance to 
veterans, and that the ex-service man, 
due to his, training and experience, has 
what it takes to make a good insur- 
ance man, the local agent’s decision to 
hire a veteran should not be hasty,” Lt. 
Col. Raymond C. Dreher, manager of 
the advertising and sales promotion de- 
partment of Boston and Old Colony, 
said in his talk before the meeting of 
the advisory boards of the New Eng- 
land Associations of Insurance Agents 
at Poland Spring, Me. 

Before the agent decides to hire a 
veteran, Mr. Dreher said, he must not 
only be sold on the long-term advan- 
tages of the move both to himself and 
the veteran, but miust be well aware of 
what it will mean to the agent in time 
and money and in obligation to the man 
he hires. The agent is hiring a man he 
wants to grow in importance in the 
years ahead, a man he can work with 
and who can work with him. To develop 
the man will call for an investment of 
time and money. 


Need Careful Training 


Mr. Dreher stressed the need for 
careful training, and at the close of his 
talk distributed a mimeographed out- 
line giving a suggested practical train- 
ing program designed to give the vet- 
eran in a short time a broad picture of 
insurance and agency operation, 

The ex-service man wants a job with 
a definite opportunity, he said. 3 ut 
don’t oversell him on insurance as an 
easy way ‘to make money. Emphasize 
the hard work, the continuous study, the 
long and unusual hours. Underscore the 


important part insurance plays in eco- 
nomic life. Show him how the agency 


business fits his job-requirements like 
a glove. 
“Your ex-service man will want to 


know why you consider him a good job- 


R. C, 


DREHER 


candidate,” he said. “Tell him. Point 
out that the very qualities that training 


and experience in the service accentu- 
ated in him—courage, resourcefulness, 
need for study, preparedness—are the 


qualities necessary in a successful sales- 
man. 
“Since he will want to know exactly 








what you plan to have him do, give him 
a clear idea of your projected work 
plan. Make it sound interesting and 
worth while.” 

Turning to the question of pay, he 
advised a long-range viewpoint. “There 
are many things your ex-service man can 
do for you as soon as he enters your 
agency. The veteran should be assured 
that he will have some participation in 
the increased earnings of your agency 
due to his efforts. If this is not done, 
he won’t stay long in your office and 
you will lose your initial investment. 

“Don’t let your training stop. Train- 
ing is and should be a continuous proc- 
ess. Impress the veteran with the fact 
that an insurance man never stops in 
his search for knowledge. He must 
keep up to date not only on his own 
business, but on national and interna- 
tional news as well, because such news 
influences insurance sales. 


Question of Pay 


“Not all of the new veteran-employe’s 
time should be spent in study and train- 
ing. Part of his day should be spent 
in actual work, doing things that you 
have been forced to neglect or things 
you have wanted to do, but just never 
got around to. With his qualifications, 
he will be able to do them with little 
instruction on your part. 

“If you send him to call on customers 
or prospects, be sure to open doors for 
him with introductory letters,’ he add- 
ed. “Customers and prospects will then 
be expecting him. They will be more 
ready to talk business instead of asking 
questions. In your letter, give the vet- 
eran a ‘build up’ that will gain him 
consideration and inspire confidence in 
him. Point out the qualifications that 
led you to select him for the job. Em- 
phasize the training you have given 
him. Mention his-war record. In addi- 
tion, send to your local paper a story 
about his connection with your agency 
and a photograph. 


Hunter Back from Army, to 
Hartford Southern Post 


George S. Hunter, who has just been 
discharged from the army with the rank 
of major, has been appointed agency 
superintendent in the southern depart- 
ment office of Hartford Fire. He had 
been traveling in Texas for Hartford 
until he entered the army in 1942 as 
a private. For 31 months he served in 
the south Pacific with distinction. His 
father was W. Hugh Hunter, who was 
special agent for Hartford in Texas for 
many years. 

E. L. McMurray, who has been spe- 
cial agent in North Carolina for Hart- 
ford, has been appointed underwriter for 
the reporting cover department. He was 
connected with the Federal Land Bank 
of Columbia, S. C., for a number of 
years. 

A. H. Redding has been promoted 
from examiner to underwriter in the 
inland marine department. 

Douglas Henson has been advanced 
from special agent to underwriter for 
the automobile department. 





Illinois Audit Bureau Has Fire 


An early morning fire in the mailing 
room of the Illinois Audit Bureau in 
the 309 West Jackson boulevard build- 
ing, Chicago, this week damaged sup- 
plies and equipment, 





Farrer with N. Y. Underwriters 


Richard E. Farrer has joined New 
York Underwriters as state agent in 
western Michigan with headquarters at 
Grand Rapids. He has been special 
agent for Home in Michigan and prior 
to that was with Western Adjustment 
in that state. 

Mr. Farrer succeeds B. B. Gray, who 
was last month promoted to state agent 
in Indiana following the resignation of 
F. D. Payne. 










MALPRACTICE - 


SAN JUAN DE LETRAN 9 - 10TH FLOOR, MEXICO, D. F. 


Telephones: 13-64-58, 18-37-58, 18-37-59. 


AUTHORIZED CAPITAL: $6,000,0000.00 MEX. CY. 


Anew Mexican insurance organization licenced to transact all classes of insurance excepting life... geared 
to meet the exacting requirements of modern industry. 


ISSUED CAPITAL: $ 2,000,000.00 MEX. CY. 


Information will be gladly furnished concerning all kinds of Mexican and Latin-American insurance 
upon request. Agencies are available in most parts of the United States and inquiries are invited from 
Insurance Companies, Agents and Brokers. 


FIRE and EXTENDED COVERAGES 


USE AND OCCUPANCY and LOSS OF RENTAL INCOME 
MARINE and INLAND MARINE (All classes) 


PERSONAL ACCIDENT & SICKNESS 
BURGLARY & ALLIED COVERAGES 
COMPREHENSIVE LIABILITY 


AVIATION - 


MANAGING DiRECTOR: KENNETH PRICE 


LIVESTOCK, etc. etc. 


We are prepared to underwrite all types of REINSURANCE: Treaty-Direct 
or Reciprocal-Facultative, etc. 


PRESIDENT: BRUNO PAGLIAI 


Publication authorized by the Secretaria de Hacienda y Crédito Pablico: April 12th 1945 - 305-111-5295. 
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Aug. Fi ire Losses 


Were Up 11%; 
8% for Year 


NEW YORK—Fire losses in August 
in the United States were estimated at 
$34,096,000, an increase of $3,478,000 or 
11% over losses in August, 1944, accord- 
ing to the National Board. Last month’s 
losses were the highest recorded for any 
August since 1930 when they totalled 
$36,043,679. 

August losses were approximately 1% 
more than losses of $34,054,000 reported 
for July, 1945. Losses in the first eight 
months are estimated at $301,541,000, 
an increase of more than 8% over the 
like 1944 period. 

Following are comparative losses by 
months: 








1943 1944 1945 
Jan. $ 27,733,000 $ 38,572,000 $ 44,865,000 
Feb. 33,175,000 38,280,000 41,457,000 
March 39,214,000 39,084,000 40,876,000 
April 34,241,000 34,746,000 37,950,000 
May 29,297,000 32,815,000 34,153,000 
June 26,854,000 30,555,000 34,090,000 
July 25,016,000 32,706,000 34,054,000 
Aug. 29,193,000 30,618,000 34,096,000 
Tot. $244,723,000 $277,376,000 $301,541,000 





C.U.A. Assails 
Deductible Plan 


TORONTO—What might be re- 
garded as a counter-attack to the offer 
of North America to write fire insur- 
ance for Canadian municipalities with 
a deductible clause is a letter that Ca- 
nadian Underwriters Association has 
sent to members of the Toronto city 
council. Mayor Saunders is leading the 
fight for deductible insurance and _ it 
was in response to an inquiry that he 
sent out that North America indicated 
its willingness to provide insurance on 
the terms that he desires. 

In its letter to the council men, C.U.A. 
states that last March it was requested 
to quote a rate on the basis of Toronto 
assuming all fire losses up to $20,000. 
C.U.A. replied that this was not a prac- 
tical proposition and amplified its rea- 
soning. The current memorandum states 
that such a scheme is unsound from the 
standpoint of the best interests of the 
city and from the insurance standpoint. 

Mayor Saunders in his letter to North 
America, which is not a C.U.A. member 
claims, this memorandum sets out, that 
other property owners in Canada are 
“enjoying deductible coverages.” C.U.A 
States that it has no knowledge of any 
such policies and none has been au- 
thorized by any association of insurance 


companies in Canada or the United 
States. 
Can’t Make a Book 

C.U.A. states it is bad business from 


a city standpoint to assume liability for 
losses on such an unpredictable thing as 
fire. The city has an insufficient num- 
ber of risks to form a spread to give an 
average, so the city would be gambling. 
C.U.A. stated that although the city’s 
finances would not be seriously preju- 
diced by a fire loss of $20,000, it is 
bad business to assume the risk when 
the cost of insurance is so law. The 
present fire insurance rate works out at 

of 1% per year. This compares with 
a 3% interest rate which is what the 
city would have to pay for money to 
make repairs following fire losses if 
these were not insured. 

The risk the city would run is out of 
all proportion to the possible savings. 
At the present fire insurance rate $20,000 
insurance costs $33.33 per year. The 
City is probably underinsured today, es- 
pecially since the rise in values and to 
that extent is carrying a proportion of 


its own insurance which is not sound 
practice. 
C.U.A. states it is unsound for any 


municipality to compare the amounts 
Paid out in fire premiums with the 
amount of losses collected. Insurance 
1s not taken for the purpose of collect- 
ing a certain proportion of the premium 
back but to guard against an unfortu- 


nate loss experience by spreading all the 
losses among all insured. 





Ray Thomas Pa. Speaker 


The annual meeting of the Pennsyl- 
vania Association of Insurance Agents, 
which is on a severely abbreviated basis, 
gets under way with a get-together- 
dinner Friday of this week with W. Ray 
Thomas of Pittsburgh, president of 
N.A.I.A., as the guest speaker. In the 
evening there will be a meeting of the 
directors. 

There will be a general meeting of 
the membership Saturday morning with 
adjournment early in the afternoon. 


Local board members and members at 
large from territories where there are 
no local boards are invited to attend 
the directors meeting. 





Texas Auto Group Reelects 


DALLAS—AIll directors of the Texas 
Automobile Insurance Service Office 
were reelected at the annual meeting 
Monday. Gordon Yeargan, Trinity 
Universal, chairman, presided. 

Stock casualty companies representa- 
tives are H. A. Savage, Aetna Casualty; 
R. B. Moses, Travelers, and Alton 
Jones of Trezevant & Cochran, for 
Glens Falls Indemnity; stock fire com- 
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panies, Mr. Yeargan, A. A. Reagan, 
Loyalty group, and M. L. Canfield, 
Home; mutuals, Jack Martin, Employ- 
ers Casualty; Verne Garrison, Millers 
Mutual, and E. O. Jenkins, Employers 


Mutual of Wausau. 
English Executives in N. Y. 

NEW YORK—General Manager C. 
F. Trustam and R. C. D. Todd of the 
head office of Royal-Liverpool and S. 
F. Taffs, underwriter of British & For- 
eign of the Royal-Liverpool group, are 
in this country visiting the United 


States branch. They will return about 
Oct. 1. 





graphic equipment, 


worth of such property 
bility on occasional 


ity? All 
need this. 








Few home-owners have enough fire, extended 
coverage and burglary insurance —or Per- 
sonal Property Floater coverage—on contents. 
There are also many other omissions. How 
many home-owners, for example, have Addi- 
tional Living Expense coverage? —or even 
realize what the extra and special expenses 
would be if their homes were made untenant- 
able by fire or other disaster? 


How many of them have full coverage on 
property of more than ordinary value: photo- 
furs, jewelry, musical 
instruments, silverware, collections, fine arts? 
Yet practically every family which owns a 
home has at least several hundred dollars 


them have compensation or employers lia- 
servants? How 

about Comprehensive Residence Liabil- .% 
home-owners and 


How many of 





fal 
tenants 8 
“Any insv™ 


their agents in this month's 
complete plan for building residence and in- 
dividual insurance volume. It tells how to 
build a good list of owner-occupied homes. 
It suggests alternate methods for using free 
household inventory booklets to aid in getting 
appointments. It offers a simple but valuable 
and complete insurance survey card which 
does double duty as an office record on the 
client involved. This plan includes a handy 
check-list of lines applicable to personal and 
residential clients and prospects .. . If 
H+ you would like to have a copy of this 
residence-personal agency-building plan, 
without cost or obligation, write today. 





HOW MANY HOMES ARE PROPERLY AND FULLY INSURED? 


As single policies, few of these pay large 
enough commissions to make their solicitation 
very profitable. But as a means of getting 
complete residence accounts they can be 
highly profitable. 


The Security Insurance Companies offer all 


“Broadside” a 


2) 
Security Insurance Companies | 


SECURITY INSURANCE COMPANY OF NEW HAVEN 
THE EAST & WEST INSURANCE COMPANY OF NEW HAVEN 
NEW HAVEN UNDERWRITERS 
THE CONNECTICUT INDEMNITY COMPANY 


1841 


— SECURITY, THE NATION’S WATCHWORD — 


1945 
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Insurance Man in Uniform Comments 





September 20, 1945 














Howard W. Yount, who was in the in- 
surance business 10 years before enter- 
ing army service in 1942, has written to 
THe NATIONAL UNDERWRITER setting 
forth some outspoken views prompted 
by reading the speech in the Aug. 30 
edition of H. K. Dent, president of Gen- 
eral of Seattle. Mr. Yount graduated 
from Armour Institute of Technology. 
For four years he was with the Illinois 
‘Inspection Bureau and then for three 
years was with Lansing B. Warner, Inc., 
and for three years was Illinois state 


agent of Eagle Star. He is lieutenant 
in the air corps serving as fire marshal 
at Patterson field for the Fairfield Air 
Technical Service Command. His ob- 
servations are given herewith: 

I was interested in H. K. Dent’s talk 
reported in the Aug. 30 issue, probably 
because I’ve had both stock and recipro- 
cal experience. I learned so much at 
Warner’s that I never could have 
learned at a stock company and I think 
the most important lesson was “fluid 
thinking.” I don’t mean vacillation, but 
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“All-in-One’’ Cancellation Chart 


An up-to-date Chart showing elapsed time, prorata 
decimals, short rate percentages for all states, earned 
and returned premium on fire and casualty policies for 


Limited supply, order now. 





MAIL THIS COUPON TODAY 
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202 East 44th Street, 
New York 17, New York. 
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NATIONAL INSPECTION COMPANY 


CHICAGO, ILLINOIS 


Service to Stock Fire Insurance companies for 41 years. 
Inspections and Underwriting Reports. 





R. L. Thiele, Asst Mer. 
P. A. Pederson, Chief Inspecter 








ability to decide a situation’s merits on 
its merits and not on the basis of a 
rule book. 

An example I remember most vividly 
was when I was with Eagle Star. At 
that time cold storage locker plants 
were just being installed in large num- 
bers all over the country. I subscribed 
to the magazine “Ice & Refrigeration” 
and found the growth of the locker busi- 
ness amazing. I talked with locker own- 
ers and found out their problems. 

Then I designed a policy for them 
using a reporting form under inland 
marine to cover customers goods. When 
all was reasonably well ironed out I 
was told the I.M.U.A. would not permit 
such coverage. We abandoned it and 
figured that some smart mutual or re- 
ciprocal company would discern the need 
and offer it after which the stock com- 
panies would decide it was good busi- 
ness and chase al! their field men out 
to unsell the competition and get it back 
to their agents. Do you know I enjoyed 
THe NATIONAL UNDERWRITER all during 
1943 as it week after week reported one 
state insurance commissioner after an- 
other ruling that contents of cold stor- 
age lockers were permissible inland 
marine subjects!! The states had to do 
what the I.M.U.A. would not do. And 
Eagle Star lost two years when we 
could have made a good stab at con- 
trolling the entire locker customers in- 
surance for thousands of locker plants 
from every state in the union. 


Splendid Risk 


Does any one know of a better over- 
all risk than a modern, mechanical, cold 
storage plant of moderate size, brick or 
concrete construction, under seldom less 
than 6th class N. B. protection? 

Warner Reciprocal Insurers is a small 
outfit by any standard, yet they made 
about $150,000 underwriting profit in 
1937 and 1938 on hybrid corn plants 
and they are usually frame structures of 
high hazard and high value under no 
municipal protection whatsoever. May- 
be such plants are nobody’s angel and 
should be shunned but the fact is that 
Warner’s inspected every such plant (I 
know because I did it myself for War- 
ner’s) and made sure that there were 
no unnecessary hazards to contend with. 
But the bad losses went to the stock 
companies who did not inspect the 
agents’ offerings or if they did could 
not refuse the bad ones because a “good” 
agent offered it. 

We had an agent who is very well 
known. We had him for 20 years and 
in that 20 years had a $100,000 income, 
roughly. But we had, as I recall, a 
loss total of $125,000. Yet he was 
called a “good” agent by my company. 
I was expected to cater to him in the 
hope that the business would improve. 
Very nearly the last act I made before 
the war started was to remove him as 
our agent. 


Tail-End Charlie 


Mr. Dent could have gone on another 
step in his indictment. Why should a 
company continue an agent who has a 
very small business over-all but who 
is carrying six to 15 companies with 
the result that the tail-end Charlie com- 
pany gets about $100 a year and spends 
more than that on field expenses alone 
for the agency. Or the big agency, 
where every fieldman feels he must 
spend a day every week or so and just 
gets in the way, hopefully waiting for 
a handout. I have called on many an 
agent only to find four or five fieldmen 
already there, with the agent trying to 
work between visits. At many such 
visits my job was to propagandize 
against consumer cooperatives. 

In the small agency a fair to poor 
risk is taken to persuade the agent to 
give a good one the next time (which 
never comes). In the large agency the 
poor manufacturing risk is shopped 
around the companies and the low in- 
come company takes a share to retain 
its position in the agency under a veiled 
threat of being thrown out otherwise, 
and in hope of improving its position 
with the agent as a progressive com- 


pany from an underwriting standpoint. 
It’s a losing battle either way. 

_ Oh—we could go on to talk of con- 
tingent commissions, trips to Reelfoot 
Lake, testimonial dinners, gifts at vari- 
ous occasions—-all demanded for minor 
premiums as if the agent believed the 
company was making a huge profit if the 
agency’s loss ratio came out to 40% 
one good year. 

The public will cheerfully pay $10 
to a retailer for an article it knows cost 
the retailer $6. But it will not pay $10 
for a policy which cost the agent $8.50 
without grousing about it. I think part, 

(CONTINUED ON PAGE 18) 
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CHICAGO 


CHICAGO J. OF C. EDITOR 


Hyde Perce, Jr., of Evanston, IIl., has 
been appointed insurance editor of the 
Chicago Journal of Commerce to suc- 
ceed A. L. Kirkpatrick, who becomes 
manager of the insurance department of 
the U. S. Chamber of Commerce. Mr. 
Perce is now connected with Moore, 
Case, Lyman & Hubbard, doing both 
office and field work in Cook county. 
He also has direct business of his own. 
He has been active in Boy Scout and 
boys’ club work in Evanston. He took 
a prominent part in grade school cau- 
cuses. He is a graduate of the Univer- 
sity of Michigan. Mr. Kirkpatrick is 
also an alumnus of that school and 
served for a long time as secretary of 
its Chicago alumni association. Mr. 
Perce has a flare for writing and is now 
getting acquainted with the technical 
side of his new position. 








KOCH WITH NATIONAL BOARD 


George J. Koch, who had been a lieu- 
tenant in naval intelligence from 1940 
until his recent discharge, has joined the 
National Board as special agent in the 
arson division with headquarters at Chi- 
cago. He _ graduated from Missouri 
School of Mines in chemical engineering 
and from the F.B.I. National Police 
Academy. He was with the Missouri 
Highway Patrol from 1932 until he 
went into the navy and from 1936 to 
1940 was director of the crime labora- 
tory of the patrol. 





CARSON AND KUHLMAN ADVANCE 


R. C. Carson, manager of the life and 
accident department of the Rockwood 
Company agency of Chicago for about 12 
years, has been elected a vice-president 
and continues in charge of the depart- 
ment. Will Kuhlman has been elected 
assistant treasurer and office manager, 
replacing Lee Bond, who is going with 
Spiegel, Inc., large Chicago mail order 
house, in accounting work. Mr. Bond 
has been connected with the Rockwood 
Company for about 10 years. Mr. Car- 
son, a Princeton graduate was a bond 
man for Globe Indemnity in Chicago 
for some time and then connected with 
T. C. Rice-Wray, estate programming 
specialist before joining Rockwood 
Company when Harry C. Anderson re- 
linquished the life and accident depart- 
ment to go to the Travelers home of- 
fice as assistant. superintendent of 
agents, later becoming superintendent. 

The Rockwood Company life depart- 
ment has had a 20% increase in busi- 
ness this year over the same period 
last year. 





SIEG AND O’ROURKE JOIN NORTH 


Two new members have been added 
to the staff of the Thomas T. North 
Adjustment Co., Chicago. 

Edward J. Sieg has been appointed 
associate to George W. Nelson, who is 
in charge of automobile claims. Mr. 





SAFETY 
ENGINEER 


Here is a man with 18 years of safety 
engineering experience in the casualty 
field. He is acquainted with all lines, 
and familiar with fleet, comp and bur- 
glary. Neat appearing; good person- 
ality, 


FERGASON PERSONNEL 


Insurance Personnel Exclusively 
166 W. Jackson Bivd., Chicago 4, IIlinois 




















Sieg has been with the Kankakee ord- U.S. Chamber of Commerce, at a lunch- roofing has been used. This is a rather 
nance depot at Elwood, IIl. eon Monday. P. J. Warren, Associated soft material and strips are put over 
E. T. O’Rourke has been named ad- Agencies, chairman of the association, each other when repairs are needed. 


juster handling multiple line losses. Mr. will preside. 


O’Rourke has been with Underwriters The Association of Casualty & Surety to strike and it does not bounce away. 
Adjusting at Evansville, Ind. Earlier, Managers of Chicago honored Mr. Then there is the roofing that comes 
he was associated with the Kemper Kirkpatrick at a luncheon and Pres- in rolls which also is rather soft. 
group. He was graduated from DePaul ident T. E. Barton, Jr., U. S. Casualty, There have been hundreds of claims on 
law school in 1930. presented Mr. Kirkpatrick a pocket roofs due to hail. It has kept adjusters 





secretary. 
HONOR KIRKPATRICK 


The Chicago Insurance Ages As- 





HAIL LOSSES STILL RAMPANT 
sociation will fete A. L. Kirkpatrick, in- The numerous hail losses throughout LIFE MEMBERS MEETING 

surance editor of the Chicago “Journal the central west have been a test for It has now been definitely decided to 
of Commerce,” who has been named different kinds of roofing. The worst have the annual meeting of the Society 
insurance department manager of the losses have come where so called “strip” of Life Members of the Northwest As- 
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This gives a soft substance for the hail 


busily employed and the work is far be- 
hind. 











“"Check’’ 
your 
coat 


~~ 


Let your Hartford agent or your broker “check” 
that fur coat, not just while you are dining or 
dancing, but twenty-four hours a day—“‘check” 


, — -. , 
it by providing you with adequate insurance. 


Hartford Fur Coat Insurance covers against 
loss by theft, robbery, fire, accidental damage... 


many other hazards... anywhere... at all times. 


Cost? Surprisingly 


ormoie ise — Htford Insurance 


as $5 a year, or less 





Hartford Fire Insurance Company - Hartford Accident and Indemnity Company 
than a dime a week! Hartford Live Stock Insurance Company 
Writing practically all forms of insurance except personal life insurance + Hartford 15, Conn. 









































Wise employers will want this 


Few people are born dis- 
honest. It’s temptation plus 
opportunity that corrupts 
them.Wiseemployers know 
this—are guarding against 
it by helping trusted workers 
to stay trustworthy. Practical 
suggestions on this subject 
by a Certified Public Ac- 
countant make this booklet interesting and useful. It’s 
FREE to business men—write for a copy. 








What's cooking .. . trouble? 
Or» 


Serious trouble, maybe! What if a 
guest is made ill by food served in 
your home?—and such things do 
happen through no fault of the 
hostess. You’d want your friends 
to have expert medical attention. 
That would be assured if you have Hartford Comprehen- 
sive Personal Liability Insurance. This modern policy 
pays medical expense for injuries to visitors to your home 
and also covers claims and lawsuits. 












fH 
ae --  l my, 
Must the accident rate go up? 


Already there are danger signs in the newspapers: more | 
gasoline, more driving and more accidents. Must more | 
driving mean more accidents? Not if we all drive carefully | 
and keep war-weary cars in good condition. Check yout | 
car—and your driving habits—for safety! 


i) 






































Tune in on the news... 
with Earl Godwin 


Here’s the important Washington news—expertly ana- 
lyzed—by Earl Godwin, “Dean of the Capital’s News- 
casters.” It’s brought to you every Thursday evening by 
the American Broadcasting Company, sponsored by the 
Hartford and other leading capital stock fire insurance | 
companies. See your local paper for time and station. | 
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La Salle hotel, Chicago, 
will be a reception from 

All members of the 
Fire Underwriters Association of the 
Northwest are invited. FE. G. Frazier 
of the Springfield is president of the 
Northwest Association. New life mem- 
bers to be elected this year are as fol- 
lows: 

Clyde W. Blackard, Indianapolis; 
Robert R. Bucknell, Detroit; A. E. Bulau, 
Indianapolis; tobert E. Caldwell, York, 
Neb.; W . Canterbury, Minneapolis; 


sociation in the 
Oct. 15. There 
6 to 6:45 p. m. 


James B. Cullison, Jr., Chicago; Andrew 
Cc. Daley, Des Moines; G. J. Daseke, In- 
dianapolis; Cecil L. Davis, Milwaukee; 
H. A. Elkin, Chicago; Charles F. Engle, 
Springfield, Ill.; J. J. Ferguson, Chicago; 
David S. Furse, Gary, Ind.; F. C. Gus- 
tetter, Hartford; O. M. Henn, Detroit; 
W. J. Henshaw; Frank J, Hirsch, Chi- 
cago; Chester H Holt, Indianapolis; 
Ralph O. Hudler, Indianapolis; Glenn D. 
Hussey, Topeka; Carl E. Ingram, Chi- 
cago: John C. Johnson, Indianapolis; 
George E. Juenger, Indianapolis; Norris 
A. King, Grand Rapids, Mich.; J. W. 
Kwech, Chicago; U. M. Lelli, Chicago; 
B. C. Lewis, Jr., Richmond; Charles R. 


McClure, Louisville; L. D. McConnell, 


Franklin, Ind.; C. F. McLaughlin, Nash- 
ville: G. W. Mercier, Indianapolis; John 
N. Miller, Chicago; H. E. Peterson, Chi- 
cago; H. J. Petrie, Chicago; S. H. Quack- 
enbush, Freeport, Ill.; George L. Ram- 
sey, Indianapolis; Otto A. Ramseyer, In- 


dianapolis; William B. Reardon, Newark; 
Earl A. Reid, Columbus, O.; J. F. Reilly, 
Milwaukee; W. L. Schreiber, Cleveland; 
George E. Schweers, Chicago; Richard E. 
Summer, Indianapolis; Rene Steckel, 
Milwaukee; A. B. Stewart, Oklahoma 
City; C. H. E. Succop, Pittsburgh; Hardin 
V. Tisdale, New York City; Frederic A. 
Trask, Chicago; W. M. Waldman, Boone, 
Ia.; Oscar F. Wallin, Chicago; Ross B. 
Whitney, Chicago, and Henry A. Yates, 


Pittsburgh. 
WwW. M. SHELDON CHAIRMAN 

Walter M. Sheldon, vice-president of 
W. A. Alexander & Co., has been ap- 


pointed chairman of the fire protection 
committee of the Chicago Association of 
Commerce, succeeding A. L. Kirkpat- 
tick, insurance editor of the Chicago 
“Journal of Commerce,” who has occu- 
pied the position for two years. 


HAZEN WITH MID-STATES 
formerly With ‘Great 
has joined the un- 


Hazen, 
Chicago, 


Earl 
American, 


_ HeNATIONAL UNDERWRITER 


NEWS OF FIELD MEN 


derwriting department of Mid-States at 
its head office there. 


Mr. Hazen started in the business 
with Fireman’s Fund and later became 
associated with Pacific National. After 
discontinuance of the latter’s western 


joined the underwriting 
American. 


department he 
department of Great 


NEW YORK 


NAMES KROGH IN N. Y. 





“FIELD” 


Winthrop A. Hamlin, associate ed- 
itor in the New York office of the 
“Insurance Field,” has been advanced to 


the position of sales editor. He will 
have charge of the successful selling 
section and will do editorial research. 


Appointment of Thor Krogh as assist- 
ant editor in the eastern branch office at 
116 John street, New York City, has 
been made. 

Mr. Hamlin will continue to make his 
headquarters in New York. 

Mr. Krogh attended Northwestern 
University and after three years’ service 
as a member of the 


in the U. S. army 
Norwegian ski patrol joined “Broad- 
casting’ magazine as editorial assistant. 


He later was named managing editor of 
“Television” magazine. 


EXAMINATION CHANGE 

The New York Insurance department, 
instead of sending notices to applicants 
for brokers, agents and adjusters’ li- 
censes until the four consecutive exami- 
nations are given, beginning Sept. 18 
will send one notice only. If the appli- 
cant fails to appear to take the examina- 
tion and does not furnish a reasonable 
explanation within 10 days, the license 
application will be disregarded. Appli- 
cants for agents’ licenses will forfeit the 
$5 examination fee. 


Ellis W. Ryan, president of the W. 
Ryan Co., local agency of ied, 
has been promoted from major to lieu- 
tenant colonel. He is stationed in New 
Delhi, India. Col. Ryan has been over- 
seas for a year and a half. He antici- 
pates returning to the United States 
around the first of the year. 
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N. J. Special Agents 
Assn. to Liberalize 
Membership Basis 


NEWARK—The New Jersey Special 
Agents Association has adopted an 
amendment to its constitution which in 
effect will change the status of adjust- 
ers and insurance service agencies’ field 
men from associate to full membership 
and grant them the privilege of holding 
office. It is expected that the amend- 
ment will be voted upon favorably at 
the November meeting. 


Montgomery Heads Ohio 
Fire Underwriters 


CINCINNATI—At the annual meet- 
ing of the Ohio Association of Fire Un- 
derwriters D. D. Montgomery, special 
agent of Ohio Farmers, was elected 
president. L. C. Everson, state agent of 
Firemen’s, N. J., moved up to vice- 
president, and H. C. Behnke, state agent 
of Dubuque F. & M., became secretary- 
treasurer. 


Monthly Inspections Are 
Planned in Michigan 


JACKSON, MICH.—An active year 
for the Michigan Fire Prevention Asso- 
ciation was planned at an executive ses- 
sion here, with E. C. Saulcy, Great 
American group, Saginaw, presiding. In- 
spections of Port Huron in October, 
Benton Harbor in November, South 
Haven in January, Battle Creek in Feb- 
ruary, Pontiac in March, Monroe in 
April and Cadillac in May are tenta- 
tively scheduled. 

Arrangements were also agreed upon 
for an intensification of the drive to get 
chambers of commerce interested in fire 
prevention work, and to urge them to 
establish permanent committees. SWIS 
inspections have been discontinued and 
full attention will again be given to 





TO THE MAN WHO 
DEMANDS SOMETHING 


BETTER IN LIFE 


You can quickly realize your ambition to find something better in 
LIFE — without having to give up any of your present activities. 
Packaged Plans open the way for you! They 
simplify LIFE insurance selling to a complete series of clear-cut, self- 
explanatory, individualized plans. Each plan covers a definite group of 
preferred benefits. Each group of benefits is available in a range of 
amounts covering almost any need, preference, or pocketbook. It takes 
only a few minutes to show each client how he can get what he wants, 
and how much it will cost him. You close sales quickly — and often! 


Columbus Mutual’s 
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PROOF that you can profitably sell Packaged Plans in addition to all 
of your present lines is shown by the fact that 60 per cent of Columbus 
Mutual’s new business comes from local agents! The entire sales policy 
of this progressive company has been specially devloped to make LIFE 
easier for general insurance men to handle. You'll also like Columbus 


tract, and other helpful policies. Write for full information on Pack- 





aged Plans, or mail the coupon for sample sales portfolio. Do it today! 
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Mutual’s ready cooperation, generous commissions, Golden Rule con- 
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D. E. BALL, President 





Joe COLUMBUS MUTUAL LIFE INS. Ce. 


Columbus, Ohio 






Please send me a sample portfolio 
of your Packaged Plans, with infor- 
mation on Columbus Mutual’s lib- 
eral agents’ 
helpful material. 
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regular fire prevention work. 

President Saulcy named the executive 
committee, which consists of L. H. 
Clark, Northern, N. Y.; G. E. Kelly, 
Travelers Fire; C. B. Kingman, Poto- 
mac; A. B. Paulsen, Continental; W. S. 
Byler, Fireman’s Fund; J. E. McEvoy, 
Security; J. J. Campion, Phoenix, Eng.; 
>. B. Herrick, Firemen’s group; G. L, 
Stone, National Liberty; W. D. Cam- 
eron, Boston; R. E. Farrer, Home; C. 
R. Beaver, Detroit F. & M.; C. M. 
Hesketh, Glens Falls; R. H. Lange, 
Hartiord, and A. D. McLean, L. & L. 


Returns to N. Y. Field 
for F. & G. Fire 


Fidelity & Guaranty Fire announces 

that Eugene M. Castle will return to 
east central New York state as special 
agent, with headquarters at 107 East 
Genesee street, Syracuse. 
_ Mr. Castle entered insurance in 1926 
in Norfolk, Va., and joined Fidelity & 
Guaranty Fire in 1931 as an examiner. 
In 1938 he was transferred to the field 
at Syracuse. In 1942 he became asso- 
ciated with the War Department as liai- 
son representative in the air technical 
service command, serving there until 
his recent release. 


National Union Names 
Lossman Wis. State Agent 


National Union Fire has appointed 
J. R. Lossman as state agent for Wis- 
consin. He succeeds A. P. Riedinger, 
resigned, and will maintain headquarters 
» 324 East Wisconsin avenue, Milwau- 

ee. 
_ Mr. Lossman was born and educated 
in Chicago, graduate of Armour Insti- 
tute of Technology, now known as IIli- 
nois Institute of Technology; also, grad- 
uate of Cleveland law school and ad- 
mitted to Ohio bar. He had _ several 
years’ experience with the Ohio In- 
spection Bureau, was later with the Oil 
Association, for several years was in the 
Ohio field for Pearl; and for the past 
three years was associated with safety 
and security division of the army ord- 
nance department. 


Requests for Employment 
Opportunities Available 


Thomas G. Linnell, Minneapolis gen- 
eral agent and chairman of the war 
veterans service committee of the Blue 
Goose, announces that requests for posi- 
tions from returning veterans are com- 
ing to his committee in increasing 
numbers. Mr. Linnell has complete in- 
formation on file from several very high 
class men with field and engineering ex- 
perience and would like more opportuni- 
ties from insurance organizations to 
refer to these veterans. 

The veterans service committee sug- 
gest that the veterans return to their 
former employer unless there is some 
very good reason for a change, but 
where there is a change desired, the 
committee will attempt to put them in 
touch direct so that they can make ap- 
plication for positions with insurance 
companies and organizations which have 
filed openings. with the committee. 

All communications are being held 
confidential and inquiries from insurance 
organizations should be addressed to 
Thomas G. Linnell, as chairman, at 834 
Baker building, Minneapolis 2. 


Outing of Ohio Blue Goose 


CINCINNATI—The outing of the 


Ohio pond of the Blue Goose which 
followed the annual business meeting 
last week included buffet luncheon, a 


golf tournament, the traditional baseball 
game between local and up state teams 
and dinner.in the evening, 

C. H. Garbutt, America Fore, won 
the Cincinnati Fire Underwriters —Ass0- 
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ciation golf trophy. Frederick Rauh, 
president of the association, presented 
the trophy in recognition of the best 
blind bogey net score. Prize for low net 
scores went to R. C. McConnell, special 
agent of Royal-Liverpool, Cleveland. 
The low gross prize was captured by 
G. Ruine. 

J. Rielage led the local team to vic- 
tory in the baseball game with a 10 to 6 
victory over the up-state team, led by 
Wilson Lively, Columbus state agent 
of Agricultural. Maj. George Neare of 
the Neare-Gibbs agency, home on leave 
after four years of service with the air 
corps in Europe, received an ovation at 
the dinner when he rose to aid in dis- 
tributing the prizes. He expects to be 
released from service to return to the 
agency in November. 





Cooperate with National Board 

The Connecticut Field Club at its 
first fall meeting in Hartford discussed 
plans for full cooperation with the pub- 
lic relations program of the National 
Board. John A. North, vice-president 
of Phoenix, discussed the National 
Board’s program. A committee was ap- 
pointed by the club to cooperate in the 
program, composed of Arthur G. Tyrol, 
chairman; H. Beach Ward and Wallace 
G. Bailey. 





Lindholm Seattle Speaker 


SEATTLE—A. M. Lindholm, assist- 
ant manager of the Washington Survey- 
ing & Rating Bureau, in addressing 
western Washington division of the 
Special Agents Association, pointed out 
errors and omissions which result in 
delay in releasing rates. 

A. McKinley, Royal-Liverpool, 
chairman of the fire prevention com- 
mittee, reported that field men and 
agents, in cooperation with State Fire 
Marshal Sullivan, will soon release a 
fire prevention kit to be used in spon- 
soring Fire Prevention Week activities. 
Irwin Mesher, executive secretary of 
the Washington Association of Insur- 


A Good Name 
Is a Good Asset 











this is true of individuals, 
advertised products, or in- 
surance companies 





SECURITY FIRE 





agents recognize this fact and 
are proud of the name of the 
company they represent 

o 


they know that for over 62 years 
this friendly company has ful- 
filled the significance of the 
word “security” by providing 
sound and secure property dam- 
age protection to its policyhold- 
ers against the risks of fire, 
windstorm, and inland marine. 
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Davenport lowa 
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ance Agents, spoke on the bank-agent 
auto plan. H. R. Breshears, Ameri- 
can, president of the association gave 
a brief resume of important develop- 
ments of current interest to field men. 


Omit Ill. October Meeting 


The Illinois Fire Underwriters Asso- 
ciation plans to hold its next meeting in 
January. Under the peace-time program 
providing for quarterly meetings, the 
next convention would have been set for 
October. It is felt transportation condi- 
tions still do not warrant returning to 
the normal schedule. 








McDermott Resumes Home Post 


Edward F. McDermott, Kansas spe- 
cial agent of Home, has been discharged 
from the air force following 31 months 
service and has resumed his duties. He 
served 10 years in Kansas before enter- 
ing service. 





Plan for Fire Prevention Week 

The Fire Prevention Association of 
Ohio has made extensive plans for the 
observance of Fire Prevention Week, 
Oct. 7-13. The state has been well or- 
ganized and local groups in the various 
cities are cooperating. In connection 
with the observance of the week, lim- 
ited inspections will be held in Colum- 
bus and Mansfield. 

Norwood will be inspected Nov. 1. An 
inspection also will be held this fall at 
Barnesvile. ; 


N. J. Field Club Luncheon 


The New Jersey Field Club will hold 
a luncheon meeting in Newark Sept. 24. 
At the request of the National Board, 
George H. Traver will speak on the 
public relations program which has been 
set up by the companies. 








Luncheon meetings of the Sunflower 
Blue Goose puddle at Wichita were 
resumed Sept. 17 with L. T. Stubbs, 
Monarch Investment Co., new big toad, 
in charge. The Wichita Blue Goose 
auxiliary resumed its monthly meetings 
with a dessert-bridge at the home of 
Mrs. C. W. Price, president. 

The Insurance Women of Wichita will 
hold semi-monthly meetings starting 
Sept. 19. Alternate meetings are to be 
of an educational nature with a special 
speaker. A fire prevention meeting will 
be held Oct. 3 with Ewing B. Fergus, 
Kansas Inspection Bureau, as guest 
speaker. 








National Board Announces 
Press, Radio Award Contest 


NEW YORK—Newspapers and radio 
stations that have achieved outstanding 
public service in fire prevention and pro- 
tection during 1945, have been invited by 
the National Board to participate in the 
fifth annual national gold medal awards. 

Gold medals and special citations will 
be awarded to newspapers and to radio 
stations judged to have done the most 
effective work toward promoting fire 
safety in their communities during 1945. 
Official entry forms, which may be re- 
turned immediately, are to be followed 
after the close of the year by supporting 
material such as clippings, letters, docu- 
ments, programs, recordings and other 
data. All material must be submitted not 
later than Feb. 15, 1946. 

The winners will be selected by a 
committee of judges representing the 
press, radio and fire prevention authori- 
ties. 


Review Glens Falls Changes 


Wesley R. Carlson, who has been ap- 
pointed territorial agency superintendent 
for Glens Falls at the home office, has 
been fire manager at Philadelphia since 
1942. He attended University of Lllinois, 
started in the insurance business at Chi- 
cago and then traveled in the eastern 
Pennsylvania field. In 1929 he went with 
Glens Falls as special agent in southern 
New Jersey and eastern Pennsylvania. 

Laurance G. Doyle, who has been 
manager for Glens Falls Indemnity at 
Philadelphia, becomes manager for 


Glens Falls and Commerce as well. He 
was educated at Baltimore Polytechnic 
Institute and entered the insurance field 
as a casualty adjuster. He went with 
Glens Falls Indemnity in 1933 as a 
claims man at Philadelphia, in 1941 he 
became agency superintendent and later 
was promoted to manager. 

William G. Winkler, who has been 
special agent for southern New Jersey 
and Wilmington, Del., since 1942, be- 
comes assistant manager at Philadelphia. 
He started in a Philadelphia insurance 
brokerage house and in 1928 went with 


Glens Falls at Philadelphia. In 1935 
he entered upon field duties. 
W. Brooks Evert continues in full 


15 


supervision for the fire companies in 
his territory in eastern Pennsylvania. 





Roberts Returns to North America 


Algernon Roberts has been reelected 
assistant secretary and assistant treas- 
urer of the North America fire com- 
panies. 

Capt. Roberts has just returned after 
nearly three years of service with the 
army air forces. He won the bronze star 
medal for herofsm in the Italian sector, 
in addition to being promoted from lieu- 
tenant to captain. He has served with 
radar units in the African, Sicilian, Cor- 
sican and Italian sectors. He has been 
associated with North America since 
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Report on Empire 
State Fire Makes 


3 Recommendations 


NEW YORK—As a result of the fire 
in the Empire State building which fol- 
lowed the crash of an army bomber, 
Fire Commissioner Walsh of New York 
City has made three recommendations 
in his report to Mayor La Guardia. The 
first was that the managements of all 
high buildings in the city provide some 
sort of fire drill so that tenants on up- 
per floors usually serviced by elevators 
will become accustomed to the use of 
stairs as an alternate means of exit. 


Recommended Barring Planes 


The second recommendation was that 
the federal agencies having jurisdiction 
agree on a rule barring air travel over 
the congested sections of the city. The 
third suggestion was that the building 
code be revised to prohibit cross sec- 
tions or other vital parts of a standpipe 
or sprinkler system in buildings from 
passing through long shafts where they 
can be broken by falling debris. Walsh 
stressed this final point particularly be- 
cause a main 8-inch standpipe was 
broken by parts of the falling bomber 
in the fire tower shaft of the building 
at the 54th floor. This break impeded 
the work of the firemen until an emerg- 
ency repair could be made. 

Despite these recommendations, Walsh 
said the fire was an “easy one” be- 
cause the fire fighters were fully pre- 
pared for such an emergency. The fire 
was under control 19 minutes after the 
first alarm and was completely out with- 
in 40 minutes even though the build- 
ine’s telephone system was disrupted 
and the frightened ocupants trying to 
escape got in the way of the firemen. 
Adding to the difficulties was the fact 
that a full bank of elevators was closed 
down. 





Elect Officers of Surety 
Fire; Lafrentz President 


NEW YORK—At the organization 
meeting of the newly formed Surety 
Fire, A. F. Lafrentz, president of Amer- 
ican Surety, was elected president and 
F. W. Lafrentz, chairman of American 
Surety and New York Casualty, was 
elected chairman. 

W. E. McKell, first vice-president of 
American Surety and president of New 
York Casualty, was elected first vice- 
president of the new company. 

’, H. Bennett, D. H. Cook, H. P. 
Dunham, J. E. Gibbons, R. B. Hamil- 
ton, A. H. Hunt, Jr., M. L. Jenks, Les- 
ter S. Moore, F. J. Parry and E. F. 
Watson are vice-presidents; Charles H. 
Hall, secretary; William Goetz, treas- 
urer; John C. Barrows, controller, and 
G. R. Crosby, counsel. All have the 
same titles in America Surety except 
Mr. Crosby, who is a trustee of Ameri- 
can Surety. 

President Lafrentz said the new com- 
pany would begin business not later 
than Jan. 1, and that it is planned to 
operate in all 48 states and District of 
Columbia. 


Predicts GOP Dossier on 
Roosevelt Insurance Deals 


WASHINGTON—Drew Pearson, in 
his “Merry-Go-Round” column Wed- 
nesday, said Republican members of 
Congress and Republican national com- 
mittee researchers are “Secretly but dili- 
gently working up a huge dossier on the 
business activities’? of Elliott and James 
Roosevelt, sons of the late President, 
and planning to attack Mrs. Eleanor 
Roosevelt, his widow. 

“The charges against Jimmy,” writes 
Pearson, “are that he blackjacked nu- 
merous big firms into buying insurance 
through his Boston firm. The lengthy 
House investigation of American Tele- 


phone & Telegraph Co. a couple of 
years before the war resulted from the 
refusal of the company to insure with 
Jimmy, it will be charged. 

“The charge against Mrs. Roosevelt 
will be that she became a member of the 
board of directors of the insurance firm 
—Roosevelt & Sargent—when her son 
went into the military service, in order 
to prevent disclosure of his deals.” 


Secured F. & M. Ups Capital; 
Enters California 
INDIANAPOLIS—In order to qual- 


ify for admission to California with au- 
thority to write fire and allied lines, Se- 
cured Fire & Marine has increased its 
capital by a 25% stock dividend to $250,- 





000. Nathan L. Fairbairn, San Fran- 
cisco, has been appointed to represent 
the company in California as general 
agent. 





Conclude Philippine Survey 


Ralph Moe, Salt Lake City branch 
manager of Fire Companies Adjustment 
Sureau, Kenneth Dunbar, staff aduster 
of the bureau at Los Angeles, and Fred 
Vincent of the American Foreign Insur- 
ance Association have returned from the 
Philippines, where they have been sur- 
veying war damage on behalf of the 
War Damage Corporation. 





Soft Coal Hazard - 


SEATTLE —Soit coal storage hazards 
now require careful attention because 
large quantities of fuel are being stored 
by mercantile establishments and indus- 
tries, Fire Chief William Fitzgerald of 
Seattle warns. Overheating is usually 
indicated by steam rising from the pile 


and occurs from 90 to 120 days after 
storage. “All places, including homes, 
having soft coal storage should be 


checked daily for signs of overheating, 


if serious fires are to be avoided. When 
overheating reaches the point of actual} 
burning, carbon monoxide, a deadly gas 
is produced,” he warned. 





Burning of Factory Offices 
and Valuable Record Rises 


The Factory Mutual “Record” calls 
attention to the staggering financial 
losses and destruction of irreplaceable 
records in fires in offices adjoining fac- 
tories. The article cites a number of 
such losses and ways to avoid them or 
to preserve valuable records by micro- 
film in case they are destroyed. A study 
of 303 fires in the past 15 years indicates 
that six times more damage occurs in of- 
fices without sprinklers than in those 
with sprinklers, the article states. Care- 
less smoking causes the largest percent- 
age of fires, 38 and electrical defects and 
others 30% with the remaining 32% 
from miscellaneous causes. 

The “Management Review” of the 
American Management Association re- 
printed the article in full in its August 
issue. 


Check Knoxville Auto Thefts 

KNOXVILLE, TENN.—Belief that 
a large auto theft ring, which steals cars 
and switches bodies, motors, and even 
frames, before offering them for sale, 
has been in operation in the Knoxville 
area for months has been expressed by 
FBI authorities who are assisting local 
police. There has been an unusually 
large number of cars reported stolen in 
this section. Arrests of suspected lead- 
ers of the ring have been made and offi- 
cials believe that it will be broken up im- 
mediately. 








A “must” for every A. & H. man’s 
library —“Planned Salesmanship,” by 
Cousins. $3.00 from National Under- 
writer. 





WISE INSURANCE 
MEN RECOMMEND 
THESE PRODUCTS 


Prevent... 
COSTLY ACCIDENTS 
Due to Falls 


* Reduce... 


FIRE HAZARDS 


are fatal — 


Approved by 
UNDERWRITERS’ 
LABORATORIES, 

INC. 








il-Dri Com 


OF AMERICA 





Oil DriSoluble 


OIL, WATER AND SOLUBLE OIL SOLUTION. ABSORBENT 


Wherever oily, greased-soaked floors are a menace to workers 
and a constant threat of fire, these two OIL-DRI products afford 
welcome relief. Skiddy, slippery floors are responsible for thou- 
sands of avoidable accidents due to falls. 
workers compensation payments and other losses due 
to such accidents lay a heavy toll on insurance companies. It will 
pay you to recommend OIL-DRI and OIL-DRI-SOLUBLE. 


We maintain a national sales organization to work 
with your inspectors in contacting your clients. No cost 
or obligation to you. 


Write for INFORMATIVE BULLETIN 






OIL AND GREASE ABSORBENT 


Nearly 1% of these 


5036 N. RAVENSWOOD AVE 


pany 


CHICAGO 40, ILLINOIS 


Septer 





NE\ 
of the 
studyit 
eral t1 
got un 
genera 
Alliance 
was oc 
ports 
pointec 
hope v 
possibl 
tion on 
ing col 

All o 
commit 


Conf 
Fire § 

WAS 
held h 
a ae 
operatic 


tion As 
Institut 





VALI 























OILY WA; 











BENT 


orkers 
afford 
thou- 
these 
»s due 
It will 


work 
> cost 








September 20, 1945 


FeNATIONAL UNDERWRITER 17 








All Industry Group 
Convenes in 
New York City 


NEW YORK—tThe two-day session 
of the all industry committee that is 
studying the effect of the Clayton, fed- 
eral trade and Robinson-Patman acts 
got under way here with A. V. Gruhn, 
general manager of American Mutual 
Alliance, as chairman. The first day 
was occupied with discussion of the re- 
ports of the three subcommittees ap- 
pointed to study the three acts. Some 
hope was expressed that it might be 
possible to agree on an industry posi- 
tion on the three acts before the meet- 
ing concludes Thursday afternoon. 

All organizations comprising the main 
committee were represented. 





Confer on Pushing Home 
Fire Safety in Schools 


WASHINGTON—A conference was 
held here under the auspices of the 
U. S. Office of Education, with the co- 
operation of the National Fire Protec- 
tion Association and the Safety Research 
Institute, to find ways of giving greater 
emphasis to the problem of home fire 
safety in elementary schools throughout 
the country. The conference was at- 
tended by educators and representatives 
of fire prevention groups. 

The federal security agency, of which 
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the office of education is part, said it is 
expected that as a result of the confer- 
ence a curriculum guide will be evolved 
that will show how safety education can 
be related to the total program of the 
elementary school. 

Those attending included Percy Bug- 
bee, general manager National Fire Pro- 
tection Association, Boston; Warren Y. 
Kimball, editor “Fire Record,” Boston; 
Samuel J. Pope, president International 
Association of Fire Chiefs, Boston; Dr. 
Robert Eaves, secretary National Com- 
mission on Safety Education, Washing- 
ton, D. C.; Miss Olga Juniger, board of 
insurance ‘commissioners, Austin, Tex.; 
L. W. Hutchins, director, and other rep- 
resentatives of the Safety Research In- 
stitute. 


RFC Insurance Work 
Is Not Reduced by 
Ending of the War 


WASHINGTON—tThere is no imme- 
diate prospect of the RFC insurance di- 
vision headed by Hugh Stephenson fold- 
ing up, officials of that agency say. 
While insurance officials of various 
other government departments and 
agencies are “working themselves out of 
a job,” in the process of conversion from 
war to peace, the RFC expects to have 
to deal with plenty of insurance prob- 
lems connected with the disposal of sur- 
plus government properties such as de- 
fense plants, planes, industrial equipment, 
vessels of various kinds, etc. 

Though, generally speaking, proper- 
ties declared surplus are not covered by 
insurance pending disposal, RFC, as dis- 
posal agency for properties such as those 
detailed above, insists upon appropriate 
coverage to protect its interests in the 
case of properties leased to private in- 
terests or sold on the basis of partial 
payment, the balance covered by mort- 
gage, etc. This is particularly true in 
the case of properties sold to which RFC 
retains title pending completion of pay- 
ment. However, RFC insistence upon 
proper coverage is not limited to such 
cases. For instance, it has sold some 
surplus property and passed title but has 
taken chattel mortgage, which is pro- 
tected by insurance. 

In the case of surplus planes sold but 
not fully paid for, RFC requires aviation 
hull insurance. In the case of plants 
leased or sold on a partial payment plan 
RFC demands fire and extended cover- 
age. In the case of surplus vessels dis- 
posed of under such plans it requires 
marine hull. Frequently liability cover- 
age is also required, appropriate to the 
character of the property disposed of, 
such as automobile, etc. The same kinds 
of insurance, appropriate to the occasion 
and the character of the property, are re- 
quired, whether the property is disposed 
of by lease or sale on partial payment. 








Decentralization of Field 
Work Has Advantages 


More and more the companies are 
spotting field men in key cities over a 
territory, rather than having all of the 
special and state agents for one region 
maintain headquarters in one city. In 
many ways the plan is advantageous, 
and with increased competition for busi- 
ness may be adopted by more com- 
panies. It results in more service to 
agents. 

On his own in a city and his immedi- 
ately surrounding territory the field man 
must reach his own decisions and thus 
develops competency and judgment. He 


| isn’t out of town over a day or two 


a week and can get more work done. 
He is closer at hand when special calls 
come in. 


| To Show Bank-Agent Movie 


“The Bank and Agent Auto Plan in 
| Action,” Aetna Casualty’s motion pic- 
ture, will be shown under the auspices 





| of the National Association of Insurance 


Agents Sept. 24, in the Salle Moderne, 
Hotel Pennsylvania, New 
York City, at 2:30 p.m. It will be the 
picture’s first showing. 

















KEEP AUTOMOBILE BUSINESS ON YOUR BOOKS 


Don't let it be recaptured 
by outside interests! 


The Springfield Group Plan for the financing and insuring of auto- 
mobiles will help you to do this. Order your advertising aids and 
put the plan to work at once. 
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W. 8B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 
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NEW ENGLAND FIRE INSURANCE COMPANY SPRINGFIELD, MASS. 
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“Claims arising under the company’s policies are 
promptly paid when properly presented and 
proven. Resisted claims are few. Claimants are 
fairly and impartially treated, and the disposi- 
tion of the company is to settle its policy obliga- 
tions in accordance with its contract and without 
undue delay.’ 


From convention examination conducted by 
Missouri and Indiana 


States of Tezas, 
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POSITION WANTED 


By fire field man with Dean Schedule and 
fifteen years experience in Southern field with 
leading fire company. Thirty-nine years of 
age. married with small family. Have been 
away from the business one year and desire 
to reenter preferably in southeastern states. 
Fully qualified to do an excellent job. Address 
D-10, The National Underwriter, 175 W. Jackson 
Blvd., Chicago 4, Illinois. 











WANTED 


Ab h ger to handle production and 
claims from Topeka, Sauees branch office. Ex- 

i with fire an t e insur 
a semper. Automobile furnished. Address C-99, 
The National Underwriter, 175 W. Jackson Blvd., 


Chicago 4, Illinois. 




















WANTED 
Experienced Field Man, acquainted West Texas 
to travel that territery. Give age, details past 
experience and references first letter. 
AMERIC. EMN 


ITY COMPANY 
P. O. Box 1259 
Galveston, Texas 














WANTED 


Experienced fire insurance examiner and under- 
writer. Address the Mill Mutuals, 406-20 Third 
National Bank Building, Nashville 3, Tenn. 














WANTED WORKMEN’S COMPENSATION 
PRODUCER 


Excellent opportunity, especially if familiar 
with retrospective or participating ae Texas 
territory only. Give age and details of past ex- 
perience first letter. 

TEXAS INDEMNITY INSURANCE COMPANY 

P. O. Box 1259 
Galveston, Texas 














WANTED TO BUY 
CHICAGO AGENCY 


General insurance man with 14 years experi- 
ence, 35, wishes to buy entire or interest in 
agency in or near Chicago. Write D-13, The 
National Underwriter, 175 W. Jackson Bilvd., 


Chicago 4, Illinois. 














POSITION WANTED 





As assistant or ger of well estab- 
lished agency with opportunity for part owner- 
ship—by young married man having 5 years 
re-war experience as manager of a general 
insurance agency. College Education. Best 
references. Radress D-14, The National Under- 
writer, 175 W. Jackson Blvd., Chicago 4, Ill. 

















EX-SERVICE MEN 


With insurance sales experience. We have 
salaried positions various locations. Give us 
full details. Address D-16, The National Under- 
writer, 175 W. Jackson Blvd., Chicago 4, Ill. 











WANTED 


Fire insurance supervisor to train and assist 
direct writing salesmen in branch offices. Lim- 
ited travel. Write C. R. Parsons. American 
Mutual Liability Ins. Co., 221 N. La Salle St., 
Chicago lI, Illinois. 











WANTED STATE AGENT 


By prominent well established, capita! stock 
fire insurance company, an experienced stcte 
agent to supervise Minnesota and North Da- 
kota. Your application will be kept strictly 
confidential. Our employees are fully aware of 
this advertisement. Address D-17, The National 
Underwriter, 99 John St.. New York .7, N. Y. 











If you sell disability insurance, don’t 
be without The A. & H. Bulletins. Write 
The A. & H. Bulletins, 420 E. 4th St., 
Cincinnati 2, Ohio. 


Insurance Man in Uniform 
Comments on Dent Article 


(CONTINUED FROM PAGE 11) 

at least, of this grouse is that in the 
first instance the retailer stands behind 
the article ready to replace it if found 
faulty, but in the second instance the 
agent refers the customer’s problems 
to the company or to an adjustment 
bureau and the agent then loses his posi- 
tion of retailer and becomes an inter- 
mediary with very little power because 
the stakes are too high—the $10 pre- 
mium has become a $5,000 loss and 
may involve a trip to the courts. The 
retailer will give the buyer another $10 
dress in five minutes and no questions 
asked. I have had an automobile claim 
pending since July 17—and while I’ve 
been told an adjuster will call on me 
I'm still waiting. My sister-in-law had 
an inland marine claim paid this week 
after waiting since before July 1. The 
auto claim will not exceed $15 and 
the inland marine payment was $5. Are 
our agents and companies so big that 
their inertia can not be overcome? The 
mountain heaves and gives birth to a 
mouse. 

Yes, I was interested in Dent’s talk 
and every thinking insurance man should 
be equally interested—more interested, 
because right now they are at the cross- 
roads of business methods and if they 
cannot correct the abuses the public will 
do it for them. 





New Albany Board Outing 


The New Albany (Ind.) Board of 
Underwriters entertained fieldmen of the 
companies they represent at a golf out- 
ing and dinner. Prizes were awarded 
in the golf tournament. Wives of board 
members prepared the dinner. Com- 
missioner Pearson and H. C. Wolff, 
president Indiana Association of Insur- 
ance Agents talked at the dinner, and 
G. W. Mahoney, secretary state asso- 
ciation, and H. E. McClain, executive 


secretary, attended. John Rue, presi- 
dent New Albany Board presided at 
dinner. 


Wis. Lobbying Expenses 

Under the Wisconsin law requiring 
reports to the secretary of state of lob- 
bying expenditures by those incurring 
such expense of $100 or more it is re- 
ported that the expenditures of E. M. 
Griggs, Chicago, associate general coun- 
sel of the National Board were $175 for 
the 1945 session and that those of R. J. 
Drought, representing Retail Lumber- 
men’s Mutual, were $183; those of Irv- 
ing P. Mehigan, representing Associa- 
tion of Casualty & Surety Executives, 
Gimbel Bros. and Milwaukee County 
Council of Teachers was $1,077. 


Indiana Blue Goose Outing 


Indiana Blue Goose will hold a meet- 
ing at South Bend Sept. 19. This will 
be the first meeting since J. Ray Hull, 
American States Fire, past most loyal 
gander, was clected grand keeper at 
the annual grand nest meeting in Min- 
neapolis. Hull expects to attend the 
meeting. 

There will be golf in the afternoon 
followed by a dinner. Plans for the 
year’s activities will be discussed. Don 
G. Kaga, Secured F. & M., most loyal 
gander, plans to announce standing com- 
mittees. 


McKim Received by Pope 


Edward D. McKim, who is vice-presi- 
dent of United Benefit Life and Mutual 
Benefit Health & Accident, but is pres- 
ently in government service, was re- 
ceived by Pope Pius XII. Mr. McKim 
is making a European trip as an observer 
of surplus disposal for the director of 
war mobilization and reconversion. It is 
likely that Mr. McKim will complete his 
Washington assignment this fall and re- 
turn to his position with the Omaha 
companies. 


CASUALTY 





Forgery Claims 
Are on Increase 


Surety company claim departments 
report they are commencing to receive 
a sizable number of forgery loss no- 
tices, particularly in connection with 
government allotment checks. Most of 
these forgeries were committed a year 
or more ago but apparently quite a time 
elapses between the time that the payee 
notifies the government that he or she 
has not received his check and the for- 
malities are completed of notifying the 
bank or other agency that cashed the 
check with the forged signature of the 
payee. These checks are for fairly small 
amounts but the claim departments say 
that they are turning up in fairly sub- 
stantial numbers. 

Also some of the claim departments 
say that they detect an increase in forg- 
ery losses of other types. Currently 
that seems to be about the only type of 
dishonesty loss that is cropping up to 
an unusual extent. 

Although casualty claim departments 
are watching carefully for any evidence 
of claims that might be classified as 
malingering, universally they report that 
there has been no evidence that a wave 
of such losses has set in. But they add 
it was not to be expected that this type 
of loss would appear so soon after the 
end of the war and the shutdown of fac- 
tories engaged in war work. If there is 
to be a trend in that direction, it is 
likely that it will not be detectable for 
perhaps six months. There might al- 
ready be here and there a case of a fake 
claim being presented by an employe 
who was thrown out of work with the 
ending of the war, but if so they are not 
yet of such proportions as to be easily 
labeled. 

One factor militating against an onset 
of fake or exaggerated claims at this 
time is the shorthandedness of plaintiffs’ 
attorneys. Lawyers are currently so 
busily engaged in handling work that 
must be disposed of that they don’t have 
the time and inclination to look around 
to see what might be promoted in the 
way of litigation. 

As time goes on, and if the large num- 
ber of war workers are not able to get 
new jobs at wages that suit them, and if 
the unscrupulous type of lawyer finds 
that he has time on his hands, it may 
be that the casualty companies will en- 
counter a wave of malingering. The 
record was never so free of malingering 
claims as it was during the war years. 


Newspaper Carriers Now 
Are Employes in St. Louis 


ST. LOUIS—An insurance angle to 
the recent strike of newspaper carriers 
is that publishers of the three daily pa- 
pers, the “Globe-Democrat,” ‘Post-Dis- 
patch” and “Star-Times” will purchase 
the routes of the 200 carriers for an 
estimated price of $2,250,000. In the 
future the carriers will be treated and 
regarded as employes of the new dis- 


tributing corporation. For years the 
carriers had operated as independent 
contractors. 


The new arrangement means that the 
distributing corporation as their employ- 
er will be liable for personal injury 
and property damage claims that may 
result from the work of the carriers. 
Heretofore the carriers owned their 
routes valued at from $5,000 to $18,000 
each and carried their own insurance 
or assumed the risk. 

The publishers generally carried riot 
and civilian commotion and vandalism 
and malicious mischief insurance but 
there was no violence in connection 
with the strike. 

The accident insurance policies car- 
ried by many of the subscribers of the 
three newspapers were kept in force by 
policyholders paying their monthly pre- 
miums in full when the carriers called 


to make the customary monthly collec- 
tions early in August. 





Dr. Munns Opens in Chicago 

Dr. S. B. Munns, eye, ear, nose and 
throat specialist, has established his 
office in 658 Insurance Exchange, Chi- 
cago, as an industrial surgeon. He is a 
graduate of Northwestern University 
medical school, 1917; interned at St. 
Luke’s hospital, was on the staff of the 
Polyclinic hospital of Chicago and the 
Illinois Charitable Infirmary of Eye & 
Ear Injuries before entering private 
practice. 





Another Course at Purdue 


Thirty-two persons representing 24 
cities and 15 states enrolled in the spe- 
cial two-week course in accident and 
health insurance which opened at Pur- 
due University the first week of Sep- 
tember. The course was inaugurated in 
February and is offered every three 
months. M. B. Oakes of Indianapolis, 
author of the text used and chairman of 
the committee on education of the Na- 
tional Association of Accident & Health 
Underwriters, which sponsors the course, 
is the instructor and leader. Dr. George 
Davis of the office of student affairs and 
the education division is in charge of 
university speakers. Certificates are is- 
sued by the National association and 
Purdue which the Indiana insurance de- 
partment accepts in lieu of department 
examinations for license to sell insur- 
ance. 


$10,000 for 31 Days for $1 


W ASHINGTON-—In accordance with 
announcement of the armed services, an 
amendment or endorsement to Indem- 
nity of North America’s trip accident 
policy covering plane passengers of the 
Army Air Transport Command and Na- 
val Air Transport Service carried wholly 
within the United States, has been 
adopted. It provides for $10,000 cover- 
age on a round trip within 31 days at a 
cost of $1. Other provisions are similar 
to those of the world-wide policy of 
North America for trip accident in jour- 
neys via ATC and NATS planes. 


Orth with Employers Mut. Cas. 


Clare Orth, who has been with Metro- 
politan and Commercial Casualty Com- 
panies in the Chicago office handling 
plate glass and some bond business for 
several years, has gone with Employers 
Mutual Casualty at Des Moines to 
handle burglary and bond underwriting. 





The first fall meeting of the Min- 
neapolis Insurance Women’s Association 
was held Sept. 17. A tea was spon- 
sored by the St. Paul Insurance Women’s 
Association at the Anchor Casualty office 
in honor of the recently elected officers 
of the National association. 
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Revised Broad Form Money 
and Securities Is Stressed 


CASPER, WYO.—Advantages of the 
broad form money and securities policy 
were stressed by D. C. Collyer, special 
agent O’Rourke & Royer, Denver, be- 
fore the Wyoming Association of In- 
surance Agents here. Emphasizing that 
the policy will build good will when a 
loss occurs, Mr. Collyer pointed out that 
new form eliminates the embarrass- 
ing situations which arose under the old 
mercantile safe burglary policy when 
there was no evidence of forceful entry. 

Another coverage which is included in 
the broad form policy which has hereto- 
fore been unobtainable is that of destruc- 
tion of money or securities by fire. This 
has been an exclusion in fire policies ever 
since the first standard forms were 
printed, Mr. Collyer pointed out. 

The broad form money and securities 

policy, also known as the premises and 

messenger all risk policy, is primarily a 
combination of a safe burglary policy 
and an inside and outside holdup policy. 
Original rating method was to add the 
safe and holdup rates plus a loading 
charge for the additional theft and de- 
struction hazards. 

As far as money and securities are 
concerned, coverage is all risk subject 
to the following exclusions: War dam- 
age; theft committed by member of 
firm; money lost in a business transac- 
tion, and fidelity and forgery losses. Fi- 
delity and forgery coverage may be pur- 
chased separately. It is especially rec- 
ommended that fidelity coverage be sold 
with the broad form policy. 


Becomes 3D Policy 


When fidelity or forgery coverage is 
combined with broad form it becomes a 
3D policy, dishonesty, disappearance and 
destruction. 

In regard to merchandise and damage 
to premises, the coverage is the same as 
in the older safe and holdup policies. 
Merchandise in safe is covered against 
burglary by forcible entry. Merchandise 
taken by holdup is covered. Merchan- 
dise taken by burglary of a show win- 
dow during business hours is covered. 
Damage to safe or premises on account 
of a safe burglary or a holdup is cov- 
ered, except damage by fire and damage 
to plate glass. These hazards can be 
covered properly by fire insurance and 
plate glass insurance, Mr. Collyer ex- 
plained. There is no open stock burglary 
insurance coverage in the broad form 
policy. This still has to be covered sep- 
arately under a mercantile open stock 
policy. 

With the new pages in the burglary 


manual, the rating of a broad form pol- - 


icy is comparatively simple. The deter- 
mining factor in inside coverage is the 
type of business and type of safe. The 
safe classifications are identical with 
those of safe burglary insurance except 
that there are only four classes instead 
of six. In other words, the class F and 
G safes are classified as E. The usual 
discounts for safe and holdup policies 
such as those for watchmen, guards, 
etc., are applicable but the percentages 
are different. 


Outside Cover Easy to Rate 


The outside coverage is even easier to 
rate than the inside. Base rate is deter- 
mined by whether messenger is accom- 
panied by guard.. Discounts are allowed 
tor ptivate conveyance, etc. 

The minimum premium is $50 for first 


, Determine 


location for inside coverage and $15 for 
each additional location. 

For outside coverage the minimum is 
$17.50 for first messenger and $5.50 for 
each additional messenger. 

Where there is more than one location 
or more than one messenger it is best 
to include all locations and all messen- 
gers in policy and put coverage on a 
blanket basis. This will give the same 
amount of coverage at all locations and 


on all messengers. For example a risk 
with $5,000 exposure at first location and 
$1,000 each at three others would have 
$5,000 coverage at each location on 
blanket policy. This is very important 
in cases where a loss occurs and it is 
found that the amount of coverage 
needed was underestimated. 

Agents who have shied away from 
writing broad form money and securities 
because rating methods were compli- 
cated will find the new rating method 
easy to master. 

The minimum premiums are not high 
when one considers that even under the 
old safe and holdup policies they would 
be exceeded if a $3,000 or $4,000 policy 
were written. 





St. Louis Agents Told How 
to Sell Life Insurance 





ST. LOUIS—Keep out of arguments 
with your client over contract differ- 
ences, policy provisions, dividend scales 
and surrender values; establish a good 
contact with a life company and don’t 
hesitate to take your client to him for 
advice concerning the solution of his life 
insurance problems, and stay in your 
character as an insurance broker, buying 
for your client and not selling for a life 
company, Frank H. Plaisted, general 
agent Aetna Life, told the Insurance 
Board of St. Louis. 

There is so much of an air of confusion 
and mystery concerning the production 
of life insurance that many fire and cas- 
ualty agents and brokers hesitate to take 
a chance of selling such protection. 

Life insurance is another form of in- 
demnity against an uncertainty. While 
the general public has a very high regard 
for life insurance, they have a low regard 
for the people who sell it. This, he said, 
is due to the improper methods used in 
selling life insurance, too much stress 
being placed upon the details of the 
policy contract and not enough on what 
it will actually do for the policyholder. 


Interested in Two Things 


Buyers of life insurance are interested 
solely in protecting themselves against 
two eventualities, dying too soon or liv- 
ing too long. “Your clients are not ac- 
tually interested in rates, net costs, divi- 
dend scales, surrender values and the 
like,” he added. “All they want is a 
policy with a good company that shall 
do the things that they want done.” 
Agents have made the mistake for years 
of magnifying the small differences in 
policy contracts. 

“When you discuss life insurance with 
one of your clients, there is just one 
thing to do,” Mr. Plaisted continued. 
the man’s life insurance 
problems and ascertain how to solve 
them. Let the customer write his own 
ticket. Fall in with his wishes. Perhaps 
what he wants might be the last thing 
that he should do. But go along with 
him. Try to get him to tell exactly what 
he wants life insurance to do and then 
endeavor to find the type of policy con- 
tract best fitted to do that job for him.” 

Mr. Plaisted told how to get the pros- 
pect to place himself in the position of 
the executor of his own estate and to 
calculate the minimum needs of settling 
his affairs, such as the clean-up funds, 
provisions for the peri d when the chil- 
dren are not self- ‘supporting, then for the 
wife or widow in the remaining years 
of her life, and, of course, the monthly 
sum that the policy prospect wants for 


himself when he reaches the retirement 
age. 

“When your client has thus diagnosed 
his own case he has been the architect of 
his own financial house. Under this sys- 
tem of selling you squeeze the client’s 
life insurance program down to the 
minimum amounts that he himself sets 
at the very first interview, and then at 
the second interview the element of over- 
insurance or high pressuring has been 
entirely eliminated.” 





Personal Calls Essential 


You cannot reap the full benefit from 
advertising unless you follow it up with 
a personal call, S. Ray Woodall, Padu- 
cah, Ky., emphasizes in the U. S. F. & G. 
“Bulletin.”” Advertising stimulates in- 
terest but nine times out of 10, the sale 
is made only as a result of a personal 
contact, Mr. Woodall points out. Cir- 
cularization followéd by personal calls 
enables him to close at least 50% of his 
prospects. By calling medical payments 
coverage to the attention of automobile 
policyholders, Mr. Woodall was able to 
sell 95%. 
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Every time a new policy or coverage 
comes out make a point of analyzing 
your list of policyholders for possible 
prospects. 


You must know what you are selling 
before you start out. 


Minutes spent in studying a new cov- 
erage will save you hours in sales 
time. 


When renewals come up analyze the 
coverage to see if broader or additional 
coverage is needed. 

How many of your fire policyholders 
without extended coverage have been 
asked to order the broader form? 


Advertising pays as.a personal sales 
supplement, but it won’t do the job un- 
less you follow it up. 


How to Answer Assured 
Who Has No Loss 





Perhaps every insurance produc¢er in 
his canvass has had this sort Of a re- 
sponse. “I have been paying for insur- 
ance of different kinds for the last 20 
years and have never had a loss. I think 
the insurance company owes me some- 
thing. I really do not see much virtue in 
continually paying a premium when 
seemingly there is not much chance of 
me having a loss.” 

Some people buy insurance on the ba- 
sis of investment rather than protection. 
They expect to get their money back 
or at least part of it so that the insur- 
ance costs can be reduced. The intelli- 
gent buyer of insurance has an entirely 
different attitude toward insurance. He 
regards it as a form of protection that 
will be of great service in case of 
trouble. 


Takes Hold in Trouble 


The thinking man is looking for some- 
thing to soften the blow. There are not 
very many vocations which deal in 
something that helps a man in trouble. 
In almost all cases we buy something 
that is tangible, something that can be 
brought into play at once. In purchas- 
ing insurance one is buying something 
that only becomes useful when trouble 
arises. This should be carefully ex- 
plained. A man who has never had a 
claim in any direction is to be most 
heartily congratulated. He had escaped 
a lot of trouble, embarrassment and 
grief. After all the premium that a man 
pays for his insurance is what he would 
be willing to spend to keep out of 
trouble and not have any loss. He pays 
his annual premium on his house and is 
glad that he has no claim because a 
claim means that there is disorder and 
dislocation. 

A man buys accident insurance in the 
hope that he will never be crippled or 
have an accident. He is perfectly willing 
to pay $25 or $50 or any sum to escape 
an accident. He does not want“his roof 
damaged by hail but is willing to pay so 
much a year to escape a hail loss. In- 
surance outside of life insurance is not 
an investment. 

When a loss occurs the policyholder 
has somewhere to turn. He can get in 
touch with his agent or company rep- 
resentative and secure immediate advice. 
The claim will be adjusted and settled 
promptly. The insurance man might be 
well called “the friend who comes forth 
in trouble.” 

f an agent, therefore, can convince 
his policyholder that his premium is 
simply the amount that he is willing to 
pay to be rid of a loss the customer takes 
a different point of view. 





Further Relaxes Restrictions 


WASHINGTON—The war produc- 
tion board has amended L-41, general 
construction order, to remove from con- 
trol alterations and repairs to existing 
buildings, construction of transportation 
facilities and of farm buildings other 
than farm houses and all restrictions on 
private dwelling and commercial con- 
struction are to be eliminated Oct. 15. 

Distribution of lumber will be free 
of control Oct. 1, according to WPB. 
Lumber production this year is expected 
to amount to only 29% billion board 
feet as compared with 32% billion in 
1944, but military requirements have de- 
clined sharply since the end of the war 
so that lumber is no longer in critically 
short supply. 
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EDITORIAL COMMENT 





Illinois Procedure Commended 


The state of Illinois wiil have a new 
fire and lightning insurance policy on 
Jan. 1, 1946. While not so designated, it 
will in fact be the 1943 New York pol- 
icy, which has now been adopted by 
some 40 states. 

The method of adoption in Illinois is 
novel and deserves comment. Instead 
of writing the policy into the statute, 
Director Parkinson asked the legislature 
to repeal the existing law providing for 
the use of the insurance commissioners’ 
policy of 1916, and to substitute a short 
provision requiring the director to make 
suck rules and regulations as would re- 
sult in uniformity of contract through- 
out the state. This was done, and Mr. 
Parkinson, by bulletin to the companies, 
directs the use of the new contract. 

Illinois, therefore, joins the large 
group of states having no statutory pol- 


icy, and the advantage of such a situa- 
tion is well illustrated by the adoption 
dates of the new policy throughout the 
country. The insurance public of many 
states having no statutory form of pol- 
icy has been enjoying the use of the new 
contract since early in 1944. Many 
states having to amend their laws are 
just making the change, and in a few of 
these the date is of necessity postponed 
until Jan. 1, 1946. But this will not 
occur again in Illinois. If and when a 
newer and better policy is developed, 
the state is now in position to make the 
substitution without waiting for the next 
legislature to meet, thus avoiding a de- 
lay of possibly eighteen or twenty 
months. Director Parkinson is to be 
congratulated on his foresight, and on 
his departure from what has been con- 
sidered orthodox practice. 


Has Our Moral Fiber Deteriorated? 


Has the moral fiber of the American 
people deteriorated, decayed or become 
far more fragile during the last few 
years? We have prided ourselves on 
the fact that the great majority of peo- 
ple by and large recognize certain basic 
factors of right living and thinking. We 
have regarded the rights of others and 
have taken pride in our own reputation 
for honesty. The question is now 
asked whether our conscience has be- 
come dulled and frayed? Have we the 
same standards of personal conduct and 
do we cherish the high honor we have 
observed in the past? Can peopie be 
relied on to do the right and correct 
thing? Are they more inclined to take 
advantage of others? Have they become 
more grasping, more selfish, more in- 
clined to take advantage of business 
transactions to enrich themselves at the 
cost of others? 

We might get a first hand view by 
looking in on claim departments of 
casualty companies particularly, all com- 
panies writing automobile insurance 
and fire companies writing their chief 
coverage as well as the sidelines. The 
claim men can give us some very in- 
teresting, revealing and penetrating ob- 
servations, They have come in direct 
contact with claimants and have 
watched how they act under fire, they 
can soon tell whether these people are 
conscientious, fair, square and honest. 

In days following a great war there 
is naturally a dislocation of our usual 
run of life, our thinking, our deport- 
ment. Somehow there is a sinking, a 
depression -in our conception of the old 
principles that guided our forebears. 


The horrors and tragedies of war un- 
doubtedly warp what we do and how 
we think. It is an unnatural time. 
Insurance executives, however, must 
take cognizance of present moral con- 
ditions because they are becoming a 
factor in loss ratios. Claim men in deal- 
ing with claimants often find a very 
sad situation, a condition that is de- 
plorable. It is not alone in insurance 
that these abnormal conditions prevail. 
As an indication of the trend of the 
times we might point to the lost and 


found departments of hotels, theaters, 
big buildings, stores, buses, railroad 
trains. 


In days gone by if a passenger or 
a person in a business building found 
some articles of value 75% would be 
turned in. Now railroad people will tell 
us that they might as well close their 
lost and found departments. All articles 
are taken at once. Very frequently the 
conductors and collectors become parties 
to this practice of taking everything 
that is left behind. It is discovered that 
there are those who make a practice at 
the last station before destination of 
going through the cars, watching people 
leave belongings on a seat or in the 
rack, and grab them as soon as possible. 
It is the collusion of those in authority 
that presents a very vicious angle. 

Automobile claim men for example 
are well aware that a number of police- 
men will do anything they can to assist 
a claimant if they are rewarded. They 
will furnish them with names of would 
be friendly witnesses. They will be- 
come witnesses in behalf of claimants 
if it be made an object. Personal in- 


jury attorneys will reimburse those fur- 
nishing information of this kind. 

There is a general disposition to take 
advantage of companies where there is 
the slightest cause for making a grab. 
People evidently do not stop at any 
form of deception to gain their ends. 

Take for instance the recent liberal- 
ization of the burglary insurance policy 
which now covers mysterious disappear- 
ance losses. Immediately there was a 
sharp upward turn of the loss ratio be- 
cause cats tal claimed to have lost prop- 


erty through mysterious disappearance, 
It is impossible for the claim men to 
prove that the property was not lost or 
stolen. Inventories are padded on fire 
losses. Automobile owners take advan- 
tage of some supposed injury to a car 
to have repairs made and the machine 
tightened up. 

It is this decline in the old fashioned, 
old time virtues and principles that is 
alarming. It is a question of just how 
far insurance is justified in introducing 
this factor in estimating insurance costs, 








PERSONAL SIDE OF THE BUSINESS 





John F. Bohl, Detroit agent, is en- 
tering his 30th year of representing 
Standard Fire of New Jersey. 

W. L. Stiles, owner of the Piper & 
Stiles agency, San Antonio, was hon- 
ored with a dinner at which Raymond 
R. Rice, Houston special agent of 
Northern of London, presented him a 
50-year certificate from Northern. Mr. 
Stiles has been prominent in local and 
state insurance organization work 
through the 50 years. He served twice 
as president of the San Antonio In- 
surance Exchange, was the second presi- 
dent of the Texas Association of. In- 
surance Agents, 1899-1900, and served 
again in 1919-1921. He was a charter 
member of both the San Antonio Ex- 
change and the Texas association. 

Milton C. Heuerman, San Antonio, 
special agent for the fire department of 
Dubuque Fire & Marine, and Mrs. 
Sally Davidson, special agent for the 


marine department of the company, 
were married at the home of Mrs. 
Davidson in San Antonio. They left 


immediately for San Francisco to at- 
tend a meeting of company representa- 
tives there. 


William J. Welsh of the Mann, 
Barnum, Kerdolff & Welsh agency at 
Kansas City has been elected chairman 
of the American Legion there. 

Otto Krueger, the new insurance com- 
missioner of North Dakota, received his 
grade and high school education at Fes- 
senden, N. D., and had two years of 
business school training at Fargo. He 
served as Wells county auditor for 20 
years and clerk of the Fessenden school 
district the same length of time. He 
was secretary of the Wells County Red 
Cross chapter for 10 years. 

Last Nov. 7 Mr. Krueger was elected 
state treasurer which position he re- 
signed to accept the appointment as 
insurance commissioner. He served in 
World War I in Belgium and France 
and was commander and adjutant of 
the local legion post several times. In 
1940 he was state vice-commander of 
the American Legion. 

Arthur L. Polley, vice-president of 
Hartford Fire, has completed 25 years 
with that organization. He was pre- 
sented a gold pin by Paul Rutherford, 
president of Hartford Accident and a 
director of Hartford Fire. He also re- 
ceived gifts from his home office asso- 
ciates and the Hartford Fire 25-Year 
Club. He was in field work for several 
years, mostly in New York and Penn- 
sylvania, was elected assistant secre- 
tary in 1935, secretary in 1940 and vice- 
president in 1944. 


Carl F. Trager of Lansing, who re- 


tired last week as president of the Mich- 
igan Association of Insurance Agents, 
is enjoying a long-deferred vacation, re- 
laxing from arduous wartime duties which 
have included chairmanship of the No. 1 
Ingham county ration board. Having 
sold his East Lansing residence and fin- 
ished his duties as association presi- 
dent, Mr. Trager this week had started 
on an extended trip to the west coast. 

Mark I. Hall, prominent local anon 
in Belvidere, lil, is reported to be do- 
ing well in the hospital in Belvidere, 
after suffering a slight stroke. 

T. W. Earls, vice-president Earls- 
Blain Co., Cincinnati local agency, won 
the trophy at the annual golf tournament 
sponsored by the Cincinnati Association 
of Credit Men. W. A. Earls, the cham- 
pion’s father, was chairman of arrange- 
ments. 

Paul Ragan, Los Angeles, special 
agent of Hartford Fire and president of 
the Southern California Fire Underwrit- 
ers Association, is confined to the hospi- 
tal as the result of an emergency hernia 
operation. 

C. C. Bowen, president of Standard 
Accident and its running mate, Planet 
Fire, celebrated the writing of Planet's 
first policy by purchasing the Woodslee, 
Ontario, fire engine (vintage of 1918) 
with which he served as a volunteer 
fireman many years ago. 


DEATHS 


Ray Q. Harrison, 49, representative of 
the Travelers companies at Grand Rap- 
ids 24 years, died there. 

Mrs. A. P. Skowrup, whose husband 
was for many years Wisconsin state 
agent of Great American and before that 
with Phenix and Hanover, died in a Chi- 
cago hospital. Mr. Skowrup, now re- 
tired, has been living with a sister in 
Evanston, III. 

O. M. Whitney, 50, for 16 years with 
Western Adjustment in St. Paul, died 
there. Before going to St. Paul he was 
with the company in Chicago. 

William H. Sawyer, 59, Worcester, 
Mass., director of State Mutual Life, 
Merchants & Farmers Mutual Fire and 
Lumber Mutual Fire, died there. 











“The more work a man does, the 
more work he is able to do.” 


“The price is high for those who 
would gain the great ends of wealth.” 
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IN U. S. WAR SERVICE 


Lt. Benjamin Rush, 3rd, son of Ben- 
jamin Rush, Jr., vice-president of In- 
demnity of North America, has been 
awarded the bronze star medal for “he- 
roic achievement in connection with mili- 
tary operations against the enemy in 
the vicinity of Butenbach, Belgium, on 
Dec. 21, 1944.” At that time he was a 
sergeant. Later, he was given a com- 
mission and is now stationed at Ans- 
pach, Germany. 

“When a force of enemy tanks and in- 
fantry penetrated his company’s posi- 
tion, and threatened to over-run the en- 
tire sector,” the citation reads, “Sgt. 
Rush courageously held his squad in 
position, secured supporting fire from 
anti-tank weapons, and, although 
wounded, assisted in repulsing the as- 
sault with heavy losses to personnel and 
equipment. Sgt. Rush’s aggressive lead- 
ership and heroic devotion to duty re- 
flect great credit upon the service.” 

Lt. Rush, who is 20 years old, is a 
graduate of Staunton Military Academy. 

Pfc. Lloyd B. Beattie, on leave as 
special agent at Seattle of Home and 
Franklin Fire, will be home soon, ac- 
cording to word received by State 
Agent A. U. Hoelting. He has been in 
England with the Office of Strategic 
Services. 

The Navy Department has sent out a 
release regarding the experience of Lt. 
E. Dana Johnson 
while he was air- 
craft fighter direc- 
tor on the aircraft 
carrier Ommaney 
Bay. Lt. Johnson is 
owner and presi- 
dent of E. Dana 
Johnson & Co, 

eneral agency of 
anita. Fla. 
He expects soon to 
be released to in- 
active duty and will 
return to his gen- 





eral agency posi- 
tion immediately. 
His specialty is 





marine underwrit- 
ing. = 
According to the E. Dana Johnson 
navy, Lt. Johnson 
averted possible disaster to ships of the 
U. S. force participating in the battle 
of Leyte Gulf in the Philippines when 
on Oct. 24, 1944, he spotted on his 


XUM 





radarscope in the combat information 
center aboard his ship a group of Jap 
planes speeding in to attack. The enemy 
raiders were 100 miles away but flying 
very fast. However, thanks to the warn- 
ing flashed by Lt. Johnson, U. S. planes 
iritercepted the Japs and shot down 32 
of the estimated 40 enemy planes. 

Lt. Johnson recently reported for 
duty in Washington. He wears the 
American area campaign ribbon, Asiatic- 
‘Pacific area campaign ribbon with two 
campaign stars and Philippine liberation 
medal with one star. 

For several years before forming his 
general agency, Mr. Johnson was in 
charge of the Atlanta Office of W. H. 
McGee & Co. 


The six children of Casualty Commis- 
sioner Gibbs of Texas are now in the 
armed service. The latest is John Gibbs, 
age 17, who enlisted in the navy and is 
now at the Great Lakes training school. 
Joe W. Gibbs is a first lieutenant with 
the third armored division at Darmstadt, 
Germany; Tom K., ph.m.2/c is with 
the fifth marine division in the Pacific; 
Sam M. is a corporal stationed at Camp 
Haan, Cal.; Betty Frances, h.a./1st cl. 
of the Waves, is on duty in the naval 
hospital at Santo Magrita Ranch, Cal., 
and George B. is in the navy reserve in 
engineering training at University of 
Texas. 


Lt. Col. Walter Calvert, partner in the 
Booker & Kinnaird agency of Louis- 
valle and commander of Louisville’s 
138th field artillery battalion, came 
through the Pacific fighting at New 
Guinea and-on Luzon without a scratch 
but received a fractured hip recently in 
a game of volley ball at a camp just east 
of Manila. He has been invalided home 
and is in Nichols army hospital at 
Louisville. 








Convention Dates 





Sept. 24, Wisconsin agents, Schroeder 
Hotel, Milwaukee. 

Sept. 24-25, Health & Accident Under- 
writers Conference, Edgewater Beach 
Hotel, Chicago. 

Sept. 25, Vermont Agents, Rutland. 


Sept. 28-29, Idaho agents, Owyhee 
Hotel, Boise. 
Sept. 26-27, Western Underwriters 


Assn., Edgewater Beach Hotel, Chicago. 
Sept. 28, Illinois agents, Pere Mar- 
quette Hotel, Peoria. 


STOCKS 





By H. W. Cornelius, Bacon, Whipple & 
Co., 135 So. La Salle St., Chicago, 
Sept. 17, 1945 

Par Div. Bid Asked 
Aetna Cas. . 10 2.50 79 82 
Aetna Fire . 10 1.80* 52 53% 
Aetna Life .... 10 1.50* 46 47% 
Amer. Alliance. 10 1.20* 22 23% 
Amer. Cas. .... 10 .60 11% 12% 
Amer. Equitable 5 1.00 18 19% 
Amer. Home ... 10 ow 11 12 
Amer. (N.J.)... 2.50 .60° 16 17 
Amer. Surety .. 25 2.50 67 69 
Balt. Amer. - 2.50 .30° 6% 7 
ae 100° +21.00* 675 695 
Camden Fire .. 5 1.00 22 23% 
Contl. Cas. . 10 1.80* 52 53% 
Contl. Assur. 10 1.20 41 43 
Cont., N. Y..... 3.50 2.00° 52 53 
Fidelity-Phen... 2.50 2.20* 56 57 
Fire Assn. ca0. ae 2.50* 58 60 
Firemen’s (N.J.) 5 .40 13% 14% 
Fireman's Fund. 10 3.00 96 98 
Franklin Fire... 5 1.00 21% 22% 
Glens Falls .... 5 1.85* 48 50 
Globe & Repub. 5 50 9% 10% 
Gt. Amer. Fire... 5 1.20* 30% 32 
Hanover Fire... 10 1.20 28% 30 
Hartford Fire.. 10 2.50* 108 110 
Home (N. Y.).. 5 1.20 28 29 
Ins. Co. of N. A. 10 3.00* 97 99 
Maryland Cas.. 1 a. 11% 12% 
Mass. Bonding... 12.50 3.50 82% 87 
Pemees GOR. scccs 10 1.25* 36% 38% 
Oth. FEre 2200 10 2.00 56% 58 
Natl. Liberty... 2 3.30* 6% 6% 
Natl. Un. Fire.. 20 5.00* 174 179 
New Amst. Cas. 2 1.00 30 32 
New Hamp. .... 10 1.80* 46 48 
North River ... 2.50 1.00 23 24 
CS: eee 5 -70 31 33 
Phoenix, Conn... 10 3.00* 85% 87% 
Preferred Acci.. 5 1.00* 13 14 
Prov. Wash. ... 10 1.40* 35 36% 
St. Paul F. & M. 12.50 2.00* 70 72 
Security, Conn.. 10 1.40 34 35% 
Sprefid. F. & M. 25 4.75* 121 124 
Standard Acc... 10 1.45 38 40 
TEAVOIES .2 000% 100 16.00 574 584 
U.S. F. & G 10 1.50* 42 44 
DW. B Bees cscs 4 2.00 52 54 


*Includes extras. 


R. H. Osborne, W.A.B. Man, 
Joins National Fire 


R. H. Osborne, who for the past 
ten years has been with the Western 
Actuarial Bureau in Chicago, has be- 
come affiliated with the western depart- 
ment of National Fire. 

For a short time Mr. Osborne will be 
in the Chicago office for special train- 
ing in all departments preparatory to 
assuming a position in the field, which 
will be announced later. 

Mr. Osborne, a native of Indiana, was 
graduated from the Illinois Institute of 
Technology (formerly Armour Institute) 
in 1928. He started with the Michigan 
Inspection Bureau at Detroit, remaining 
there for eight years before becoming 
associated with the Western Actuarial 
Bureau at Chicago. 


Phoenix, Conn. Dividend 


Directors of Phoenix of Hartford de- 
clared the regular dividend of 50 cents 
a share payable Oct. 11 to stockholders 
of record Sept. 14. 


Navy Insurance Section Moves 


The navy insurance section has moved 
to 3323 Navy building, Washington 25, 
D. C. During the past two years the 
section has been quartered in the Pre- 
mier building at 718 18th street, N. W. 








Sept. 27, Kentucky agents, Louisville, 

Oct. 11-12, Ontario agents, Royal York 
Hotel, Toronto. 

Oct. 16-17, Tennessee agents, 
Hotel, Chattanooga. 

Oct. 17, Maine agents, Poland Spring. 

Oct. 17, Insurance Advertising Confer- 
ence, Roosevelt Hotel, New York City. 

Oct. 17-18, Massachusetts agents, Kim- 
ball Hotel, Springfield. 

Oct. 18-19, Insurance Accountants 
Aan. Hotel New Yorker, New York 


y. 

Oct. 18-19, Colorado agents, Denver. 

Oct. 19, Nebraska agents, Hotel Fon- 
tenelle, Omaha. 

Oct. 21-24, National Association of In- 
surance Agents, Edgewater Beach Ho- 
tel, Chicago. 

Oct. 26-27, New Mexico agents, Albu- 
querque. 


Patton 


Nov. 7-8, Kansas agents, Jayhawk 
Hotel, Topeka. 
ec. 10, Arkansas agents, midyear, 


Little Rock. 
Dec. 2-5, Insurance Commissioners, 
Pantlind Hotel, Grand Rapids, Mich. 
ec. 5, Insurance Federation of N. Y., 
Hotel Commodore, New York City. 








* 
INLAND 


MARINE 
INSURANCE 
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Available 
Through Reliable 
for 





Au of your clients own 
personal property, household goods, 
clothes, silverware, and other valu- 
able items, which can be protected 
under this type of insurance. 


The coverage is very broad and in- 
cludes protection from loss against 
burglary, theft, holdup, smudge from 
oil burners, windstorm, water damage 
explosion, earthquake, explosion, ac- 
cidental breakage of furniture, per- 
sonal property while in transit, air- 
craft or automobile damage, and 
many others. 


Anyone who owns personal property 
of any value will be interested. You 
can increase your earnings by offer- 
ing this policy to your clients. 


For further details write E. J. Weiss, 
President; John W. Kramer, Secre- 
tary; C. R. Dobbins, Assistant Secre- 
tary; Reliable Fire Insurance Com- 
pany, Dayton 2, Ohio. 
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- Dayton, Ohio 


An Independent Ohio Compan 
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ART OF THE completeness of Employers 

service in Casualty Reinsurance is the 
convenience of its regional offices, staffed by 
underwriters with authority to act. Normal 
time for contact by telephone—perhaps five 
minutes—and your item is actively ‘‘in the 
mill.’’ Time factor is thus a special feature. 
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KANSAS CITY 


NEW YORK 
CHICAGO 
SAN FRANCISCO 
LOS ANGELES 











EMPLOYERS | 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 
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Agents’ Groups in 
Tough Spot as fo 
Anti-trust Laws 


Downs Addresses N. E. 
Advisory Board; Lively 
Talk on Commissions 


POLAND SPRINGS, ME.— More 
than 100 attended the meeting of the 
advisory board of the New England As- 
sociations of Insurance Agents here. 
Very few company men were present. 

Since the moratorium on the applica- 
tion of the anti-trust laws applying to 
the insurance companies does not apply 
to agency associations the associations 
are in an even more critical spot than 


the companies, John W. Downs, counsel 
of the Insurance Federation of Massa- 
chusetts and Boston insurance lawyer, 
told the meeting. 

The associations should act at once 
to put their houses in order and to re- 
adjust their by-laws and constitutions 
so they will not conflict with the anti- 
trust laws, Mr. Downs warned. 


If an association conforms to the 
Sherman, Clayton, Robinson-Patman 
and federal trade commission acts it 


will have little to fear, according to Mr. 
Downs. 

Saying that the chances are that the 
agency associations will be left alone, 
Mr. Downs insisted the associations 
should take no chances with infringe- 
ment of the law but should adjust their 
rules so that they cannot be charged 
with coercion, boycotting or intimida- 
tion. 

In discussion following Mr. Downs’ 
talk, it was indicated that many of the 
associations are wide open and should 
take steps to adjust their setups to con- 
form with requirements of anti-trust 
acts. 

At the close of the talk by R. C. Dre- 
her on hiring veterans, Henry Davis of 
Providence told how the Rhode Island 
association has developed through the 
Rhode Island State College an insur- 
ance course which will be given any- 
where in the state where a group of 10 
or 15 agents bands together. There were 
more than 200 students in the course 
last year. 

During this discussion, it was sug- 
gested that the N.A.I.A. develop a cor- 
respondence course. 

President Harry Wiley of the Con- 
necticut association promised to push 
the correspondence course idea with 
N.A.1.A. officers as a useful method for 
small town and isolated agents. 

Discussion after the bank-and-agent 
auto plan talk emphasized the need for 
quick action on the part of agents. 

Harold Eberle, special representative 
of Aetna Casualty, described several 
bank setups now operating in different 
sections of the county. 

Robert Perkins of Manchester, N. H., 
warned that dealers can strike back. 
Both Mr. Perkins and Harold Barnes 
saw several obstacles. Mr. Barnes sug- 
gested that agents should not place 
much emphasis on the cost factor but 
should stress the agency service angle. 
In his talk Joseph Jacobson, assistant 
treasurer of the Industrial Trust Co. 
of Providence, R. I., said that while 
there is a tremendous demand for auto- 
mobiles and a lot of money with which 
to buy them, he believes the public will 
continue to buy on time. It is a good 
moment to sell the public on the idea of 

(CONTINUED ON PAGE 33) 


S. B. Perkins Dies 
Month After 
Reaching High Post 


Sanford B. Perkins, who only last 
month was made a vice-president of 
Travelers and 
Travelers Indem- 
nity, died Sunday 
at Hartford hospi- 
tal shortly after be- 
ing taken there fol- 
lowing a sudden ill- 
ness while playing 
golf Sunday after- 
noon. He was 56 
years old. 

He became asso- 
ciated with Trav- 
elers in 1917 as a 
member of the cas- 


S. B. Perkins 


ualty actuarial de- : 
partment. He was appointed casualty 
actuary in 1920 and in 1923 assistant 


secretary of the compensation and lia- 
bility department. In that capacity and 
as secretary of that department since 
1940, he has represented the company 
in many rating and underwriting or- 
ganizations. 

Born in Torrington, Conn., Mr. Per- 
kins was graduated from Sheffield 
Scientific School of Yale. He taught both 
in Sheffield and in a preparatory school in 
New Haven from 1911 until 1917. 


Casualty Actuarial President 

Well known among executives in the 
casualty insurance business and state in- 
surance officials, he was a former presi- 
dent of the Casualty Actuarial Society. 

In addition to his wife, Helen Sher- 
man Perkins, he leaves a daughter, Mrs. 
Ellen P. Shields of West Hartford, and 
two grandchildren. His son, Lt. San- 
ford B. Perkins, Jr., navy fighter pilot, 
was reported missing in action in the 
South Pacific last January. 

Funeral services were held Wednes- 
day at the First Congregational church, 
West Hartford. 

Sparkling Personality 

Mr. Perkins was a man_of somewhat 
massive proportions. He was quick 
witted and had a sparkling personality. 
He possessed a great fund of technical 
information and had the faculty of 
communicating abstruse facts and prin- 
ciples in a way that was understandable 
to those less familiar with the subject 
than he. Additionally he handled his 
presentations with humor and strength 
and by the combination of his person- 
ality and knowledge exerted a potent 
influence in many a decision in the 
casualty field in the past several years. 

There were few men who had a better 
grasp of all phases of the casualty busi- 
ness than Mr. Perkins and he had few 
peers in his ability at meetings or con- 
ferences to marshal the facts and bring 
them to bear on the particular point at 
issue. Frequently after a group of con- 
ferees had been groping about in dis- 
cussing a situation, perhaps getting off 
on tangents and apparently being farther 
away from a solution than when the 
meeting commenced, Mr. Perkins would 
stand up, summarize the essential ele- 
ments of the discussion and put a motion 
or submit a resolution that represented 
the correct but hitherto unexpressed de- 
sires of the group. 

Often Mr. Perkins was advocating 
some course of action that was at the 
moment unpopular, perhaps because it 
was not fully understood, and yet be- 
cause of his personal standing and quali- 
ties, he was able to sway the decision. 

Mr. Perkins, perhaps more than any 
other individual, was responsible for the 
development of retrospective rating and 
its acceptance by the supervising author- 
ities. He did a great deal of work in 
illuminating this question and he made 
many masterful presentations on the 
subject. 





Seek to Write Cast 
Insurance in Cal. 


Status of Coverage 
Analyzed in Attorney- 
General's Opinion 


SAN FRANCISCO—“Cast insur- 
ance” is now under consideration by a 
California company, presumably a life 
and disability company, according to an 
opinion handed down by the attorney- 
general in response to a request for 
clarification from Commissioner Garri- 
son. 

The proposal is to insure the employer 
of artists, actors either theatrical or mo- 
tion pictures, against loss or damages 
resulting from the injury or death of 
such artists. The proposal was pre- 
sented to Commissioner Garrison for 
clearance of the proposed contract and 
for an interpretation or definition of the 
law—particularly as regards disability. 


Differs From Individual Policy 


The opinion held that cast insurance, 
as defined, is a combination of life and 
disability under the code but gave sev- 
eral interpretations as to differences from 
the specific provisions. 

Standard provisions under the law ap- 
ply to disability policies covering the 
insured’s own benefit or that of bene- 
ficiaries frgely selected by them, and not 
to contracts issued for the benefit of a 
third person, not elected as beneficiary 
by the parties whose persons are insured, 
for his own commercial protection and 
based solely on his own insurable inter- 
est in their person. 

As a consequence, cast insurance is 
not subject to the requirements of the 
standard provision law because it ob- 
viously is not the sort of contract in- 
tended to be reached by that law but 
it “does not mean that the standard 
provision law is not applicable to any 
contract so drawn as to subject its pro- 
ceeds to the control of an employer or 
other third party than the beneficiary 
selected by the person whose life or 
health is insured. Cast insurance, by 
definition, covers only the loss by the 
producer or employer arising out of the 
injury, illness or death of the actors, 
and is subject to all the tests, as to 
insurable interest and extent of that in- 
terest, which are applicable when a per- 
son procures an insurance for his own 
benefit on the life of another. Further- 
more, in the case of such insurance, its 
freedom from the standard provision re- 
quirements arises solely out of the fact 
that it is not intended for the benefit 
of the person whose life or body is in- 
sured and he, therefore, has no inter- 
est therein requiring the beneficent pro- 
tection of that law. It follows that 
any disability insurance, whether written 
in the form of a cast insurance contract 
or otherwise, which is intended for the 
purpose of providing payment or other 
benefit to the person so insured or to 
his beneficiaries, is subject to that law 
and must be submitted to the commis- 
sioner for scrutiny and approval or dis- 
approval.” 

Harold Haas, deputy attorney-general, 
wrote the opinion. 





Orn Named by General in Indiana 
N. J. Orn has been appointed assist- 
ant manager of General of Seattle com- 
panies for Indiana in complete charge 
of production for the surety and cas- 
ualty departments. He will work with 
Arthur F. LaRue, Indiana branch man- 
ager at Indianapolis. Mr. Orn entered 
insurance as a local agent at Milwaukee 
in 1933. In 1938 he took a field job 
for National Surety in Wisconsin and 
six years later returned to Madison, 
Wis., as manager of the agency depart- 
ment of Reitan-Lerdahl, general agents. 
He started with General in Indiana. 


Hope fo Speed 
Auto Rate Program 
Info Full Effect 


National Bureau Is 
Preparing Filings for 
All States 


Much interest is being expressed as 
to how rapidly the new automobile 
casualty rate program that has been ap- 
proved in New York, can be put into 
effect in the other states. It is announced 
definitely that the New York pattern 
is to be applied nationally. 

Filings for all states except New York 
are being prepared by the National Bu- 
reau and should be ready for simultane- 
ous distribution within a week or two. 
The same general plan is being followed 
as in New York of using pre-war rate 
levels and territorial classifications. 

According to Superintendent Dineen 
“ New York, the new rates represent 

.7% increase above the prewar aver- 
pe The B. I. basic rates are restored 
to the prewar level and the. P. D. rates 
basically are 25% above prewar. How- 
ever, the new discount of 25% for those 
in the A-1 group as compared with 15% 
prior to the war, and the fact that the 
eligibility requirements for A-1 are lib- 
eralized means quite a dilution of the 


revenue. During the three years that 
the A-1, A and B clasisfication system 
was in effect in New York prior to 


the war, 40.8% of the insured motorists 
fell in A-1. That percentage will now 
undoubtedly be increased substantially 
because of the fact that there may be 
any number of drivers over age 25 in- 
stead of only two as was the case pre- 
viously. In that three year period 41% 
of the motorists were in class A and 
18% in B. 

It is predictable that under the new 
automobile rating plan, class A-1 will 
become a mtich more important cate 
gory than it was before the war. With 
the rate 25% below that for class B in- 
stead of 15% as it was before the war, 
there will be a much more substantial 
inducement for assured to claim that 
privilege and also many more motorists 
can qualify with the elimination of the 
provision that there must be not more 
than two drivers over age 25. Under the 
new class A-1 definition there is no limit 
on the number of drivers above 25. 

Before the war a good many agents 
never bothered to call attention of their 
customers to the fact that ‘there was a 
class A-1 and probably a good many as- 
sured who knew about it didn’t take the 
trouble to qualify because it involved 
signing some papers and the rate was 
only 5 percentage points better than that 
for class A 

It is also predictable that there will be 
quite a number of motorists that will let 
their conscience stray in estimating 
their mileage for the ensuing year. 
Based upon the previous year’s record 
under gasoline rationing, hundreds of 
thousands of motorists will be able to 
qualify for class A-1 because their mile- 
age has been well below 7,500. And, 
possessing all the other qualifications for 
being assigned to A-1 it would be more 
than human not to guess that during the 
ensuing year their mileage would fall 
short of 7,500. 

Of course, with the armed forces 
being demobilized, many families . that 
during the war years would have quali- 
fied for A-1 will not be able to do so 
now because they will have sons less 
than 25 years of age driving their cars. 
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Seis 1946 as Year of Great 
Opportunity in A. & H. 


Stanford Miller of Employers Rein- 
surance, in his talk before the Kansas 
City Accident & Health Underwriters 
Association forecast some of the trends 
that will affect accident and health sales 
in 1946. The predictions, he explained, 
were distilled from the opinions of the 
leaders in the business and of foremost 
economists. The predictions are flavored 
by the contacts and experience of Em- 
ployers Reinsurance, which provides 
service for some 200 American and for- 
eign companies. 


Individual Sales Should Increase 


There will be a leveling off or even a 
decline of group business due to the clos- 
ing of the mammoth war plants and to 
the conversion of greatly expanded in- 
dustries to peace-time production, he 
said. However, there should be a conse- 
quent great increase in the number of 
individual policy prospects, resulting 
from the fact that many of the former 
war workers will return to self-employ- 
ment or to smaller employers who may 
not have, or may not qualify for a group 
Many of the released war 


program. 
workers will have had their first taste of 
accident and health insurance under 
group’ plans in war plants, and 


ought to be ripe for the solicitation of 
individual coverage. ; 

There will be no federal health insur- 
ance in 1945, he said, due to the fact 
that private industry is adequately meet- 
ing the need and is literally covering 
millions of new policyholders each year. 
The chances are that no new state 
health insurance programs will be put 
into effect in 1946, and there is certainly 
little possibility of compulsory health in- 
surance in the states in the central west- 
ern territory. 


Aviation Accident Field 


There will be much activity in the 
aviation, accident field, Mr. Miller con- 
tinued. This activity will be expressed 
in two directions: (1) In respect to the 
coverage of passengers, many more com- 
panies will adopt the broadened coverage 
recently announced by the Bureau of 
Personal Accident & Health Underwrit- 
ers, and, (2) a number of companies will 
enter the pilot accident field, either open- 
ing separate aviation accident depart- 
ments, or bringing out policies in their 
present accident and health departments. 

The free coverage of passengers incor- 
porated in regular accident policies 1s 
experimental and expires Jan. 1, 1947, 
according to the Bureau announcement. 
The experience on this coverage will 
unquestionably be observed by the com- 
panies in order to determine whether or 
not the coverage can be continued be- 
yond that date, as a free service to pol- 
icyholders carrying full-coverage poli- 
cies. . 

Certain straws in the wind indicate 
that the Blue Cross may, before the end 
of 1946, attempt to make large-scale in- 
vasions into the individual hospitaliza- 
tion field. The income of the Blue Cross 
may be affected by the closing of war 
industries, many of which carried group 
hospitalization with the Blue Cross and 
they may be seeking a new way of in- 
creasing the number of their subscribers. 
This will result in competition for the 
insurance industry in the individual hos- 
pitalization field, but there is little doubt 
that the business will successfully meet 
the competition as it has done in the 
case of group hospitalization, he com- 
mented. 

Impaired risks will be spotlighted in 
1946. Great efforts are being made by 
the companies to devise even better 
means of providing coverage for the 
small number of risks who are uninsur- 
able under present methods of under- 
writing, Mr. Miller said. 

Home office service to agents will be 
greatly improved when the many war 
shortages in help and equipment are re- 
lieved. Home office service to agents 


has been remarkably good during the 
war, considering the handicaps under 
which home offices have been operating, 
However, improved techniques have, in 
many cases, resulted, and these will 
inure greatly to the benefit of the agent 
in the service he receives. 

He declared that 1946 should be a year 
of great opportunity for accident and 
health insurance. 


Auto Accidents Are on 
Increase, Adjusters Report 


While estimates of the percentage of 
increase vary greatly, there seems to be 
a definite expansion in both the number 
and the severity of automobile accidents 
reported to adjusters after termination 
of gas rationing. 

One adjuster reported a 5% increase 
in the first 15 days in September over 
the first 15 days in August in the num- 
ber of accident cases handled by his de- 
partment. An adjuster handling “over- 
flow” automobile cases from a large in- 
surance company, under a_ system 
whereby he gets all cases over a certain 
number regularly passed out through 
other channels, reported a 50% increase. 

Another adjuster averaging about 90 
automobile claims a mpnth reported 103 
losses in August. He was unable to de- 
termine whether this was attributable 
to post-V-J day motor enthusiasm or to 
August being a vacation month. His 
reports through Sept. 18 indicate that 
the number of losses for this month 
will be below 100. 

Increase in severity both of personal 
injuries and of property damage was 
unanimously reported. This is largely 
attributed to depreciation of cars. De- 
preciation of vital parts of cars en- 
hances the chances of accident, and pro- 
vides less protection to occupants when 
a crash occurs. Increased speed of 
many motorists was given by some ad- 
justers as a factor. 








Await Green Signal on 
Ill. Auto Law Publicity 


Gov. Green of Illinois and Secretary 
of State Barrett were scheduled to have 
a conference Wednesday afternoon on 
the matter of a program of publicizing 
the new automobile financial responsi- 
bility law which goes into effect in the 
state Jan. 1. The governor volunteered 
that information at his press conference 
Tuesday. The governor is a Republi- 
can while the secretary of state is a 
Democrat and it is hoped by those that 
are anxious to get the program under 
way in time fully to advise the public 
of provisions of the law prior to its ef- 
fective date that there will be no delay 
due to political consideration. 

The insurance advisory committee has 
laid out its suggested publicity program 
in complete detail, including scripts for 
talks on the subject, memoranda, out- 
lines, progress sheets and _ billboard 
design. 

So far there has been very little in- 
surance sold in Illinois on the basis of 
the law and the companies and agencies 
by and large have refrained from pub- 
licizing the statute and making a drive 
for new business. They have held back, 
waiting for the state publicity program 
to get under way. 





No Malingering Epidemic 

There is no perceptible epidemic of 
“malingering” among ex-war workers 
obtaining compensation, say adjusters 
handling compensation. 

Availability of high-paying jobs plus 
accumulated savings from the war-job 
period are the principal factors staving 
off a recurrence of the mass exaggerat- 
ing or “stretching” of the physical 
grounds for compensation which was 
so prevalent in the depression years of 
the 1930’s. 


Minn. City-Owned Cars Not 
Under Responsibility Law 


ST. PAUL—Drivers of city-owned 
motor vehicles, of which there are 
some 800 alone in St. Paul, need not 
file proof of financial responsibility un- 
der the new Minnesota safety responsi- 
bility law, Judge Loevenger of the dis- 
trict court has ruled. 

This upset a ruling by the attorney 
general’s office that drivers of state as 
well as municipal cars come under the 
law. Over the state as a whole the court 
decision will affect thousands of drivers 
of motor vehicles. 

The action was started by the city of 
St. Paul to determine whether -it would 
have to take out insurance on all its 
drivers and equipment. Judge Loeven- 
ger held that the law clearly exempts 
municipalities and anyway, he said, the 
city of St. Paul is financially responsible. 


Court Grants Writ in 
Dispute Over Records 


LOS ANGELES— Superior Judge 
Joseph W. Vickers at Los Angeles, on 
petition of National Automobile & Cas- 
ualty, granted an alternative writ of 
mandate directed to Commissioner Gar- 
rison to issue subpoenaes duces tecum 
for Howard Dickey, claims manager 
Victor Montgomery General Agency, 
managing underwriters for Pacific Em- 
ployers, together with 14 specified work- 
men’s compensation claims files from the 
company’s records; and for Harry 
Parks, Jr., claims manager Pacific In- 
demnity, and 15 similar files of that 
company. The writ was made return- 
able Sept. 21. All the files sought to 
be brought into the hearing are of cases 
that have been before the industrial ac- 
cident commission, 

Question of the applicability of the 
new administrative procedure law, which 
became effective Sept. 15, to the present 
procedure was raised, but not settled. 








Underwriters Do Not Regard 
DDT as Dangerous 


NEW YORK—The question has been 
raised whether DDT has any injurious 
effects on the human body. It has 
only been available to the public for a 
short time and it is still too early for 
the companies to have had any experi- 
ence with it, but some underwriters are 
concerned about the possibility of nu- 
merous claims arising from the use of 
it in spraying houses, gardens and shrub- 
bery. Garden experts are careful not to 
spray it on bees because it kills them in- 
stantly. 

Underwriters agree that any illness 
caused by the use of DDT would be 
covered under a health policy. As it 
is a vapor that is used externally the 
most likely claims would be for injury 
done to the mucous membrane of the 
nose and throat. There is some talk 
about the danger of using it on farms 
where it would be employed in consid- 
erable quantity and a number of people 
would be subjected to any harmful ef- 
fects it might have. However, it has 
been used rather extensively in some 
parts of New Jersey during the last few 
weeks without any known injuries to 
human beings. 

There have not been many claims aris- 
ing from the use of insecticides and 
most underwriters feel that a judicious 
use of DDT should not cause an undue 
number of claims. 





Sawyer Writes Book on 
Insurance as Commerce 


The McGraw-Hill Book Co. will pub- 
lish in November a volume, “Insurance 
as Interstate Commerce,” by E. 
Sawyer, attorney for National Bureau 
of Casualty & Surety Underwriters. 

This book reviews the situation cre- 
ated by the S.E.U.A. decision, analyzes 
the respective powers of the federal and 
state governments to regulate, and sug- 
gests a course of action for the insur- 
ance business to follow. 


Illinois Code at 


Issue in United 
Stockholders’ Suit 


Counsel for the minority stockholders 
of United of Chicago in their suit against 
President O. T. Hogan and Secretary 
A. D. Johnson were given 30 days by 
Circuit Judge Finnegan this week to 
file an amended complaint in what may 
turn into an important test of the IIli- 
nois insurance code. 

At a hearing on the motion of United’s 
attorneys to dismiss the complaint on 
the ground that only the insurance direc- 
tor of Illinois has authority to bring 
such an action, the point was argued 
that section 201 of the code applies only 
to matters affecting liquidation or the 
current operations of the company. The 
actions complained of in this case oc- 
curred several years ago and no question 
was raised as to United’s solvency or 
attempt made to halt its operations. 


B.A.R.E. Case Cited 


The decision of Circuit Judge Miner 
in the Benefit Association of Railway 
Employees case about 2% years ago 
was relied on by United. In this case, 
an attempt was made to remove the 
officers and directors of the company 
on the ground that they were getting 
excess commissions and the court held 
that the insurance department had ex- 
clusive jurisdiction over that matter. At- 
torneys for United’s dissenting stock- 
holders claimed that this case did not 
cover the issues in the present case and 
the amended complaint will incorporate 
this argument. 

R. K. Morrison of Joliet and four 
other stockholders brought the present 
suit last March, charging Messrs. Hogan 
and Johnson with obtaining control of 
a majority of United’s stock and mak- 
ing a large personal profit by illegal 
means. United has been highly success- 
ful and the complainants have not at- 
tacked its financial position in any way. 
L. C. Murtaugh of Marshall, Murtaugh 
& Burgeson and K. H. Wells represent 
the complaining stockholders and Anan 
Raymond of Poppenhusen, Johnston, 
Thompson & Raymond is counsel for 
the company. United officers have taken 
the position that the suit was unfounded 
and was apparently based on misin- 
formation. 


Lt. Col. Plumley Heads 
State Mutual's Group Unit 


State Mutual Life has appointed Lt. 
Col. H. Ladd Plumley as secretary in 
charge of the newly organized group 
department. 

_ Ever since his graduation from Wil- 
liams College in 1925, he has been asso- 
ciated with group insurance work. His 
experience in group covers all phases— 
underwriting, selling, field and agency 
supervision and home office manage- 
ment. From 1925 until going in the 
army in 1942 he was with Travelers. 

In 1942 he assisted the maritime com- 
mission and the navy in the formation 
of an inter-company committee to de- 
vis€ appropriate standards for group 
insurance plans for cost-plus contrac- 
tors. Later that year he was commis- 
sioned in the army and assigned to 
headquarters, ASF, office of the fiscal 
director as chief of the life insurance 
section of the contract insurance branch, 
where he was charged with the re- 
sponsibilities of formulating policies in 
connection with reimbursement of all 
group insurance premiums on cost-nlus 
contracts. He was the author of the 
War Department group insurance rating 
plan. Also included in his duties were 
responsibilities for the cost of pension 
programs, aviation accident insurance 





and special duties such as assisting the | 


air transport command in developing 
special trip accident insurance. 
_Having completed his original as- 
signment he was, in 1945, appointed 
chief of the government life insurance 
section in the office of the fiscal di- 
rector. 
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a Today, with gasoline rationing removed, streets 
wee and highways again are crowded with all types of 
automobiles. And, as more and more cars start 
rolling from the assembly lines — and more and 
more new tires become available — the congestion 
will increase. 


As never before, .all automobile owners will need 
Wil- = | adequate and complete Automobile Insurance 
His _ | protection. 


ency To help “tna Agents get their share of this busi- 

"=> ness, Atna has a wide variety of attractive and 
effective sales and advertising aids, including the 
new illustrated folder shown at right. Atna 
Agents are using this new form — and many 
others — to put new clients on their books, build 
more business for their agencies. 
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A charted course—knowing where 


you're going before you start—is the dominant 


theme of every 


activity at Allstate, particularly 


in its sales organization. 


“Knowing where you're going” issues from years 


of trials and tests from which more and more 


productive courses have been set. 


To the Allstate Agent it means a perpetual flow 


of prospects that crowd more sales into his work- 


ing day—because his prospects are largely pre- 


sold. 


Security in Progress— 


With confidence born of past performance, All- 


state Agents foresee the towering stature of 


automobile insurance in the years ahead — and 


their own continued growth, (in income and in 


security and permanence), with this growing, 


going organization. 


ALLSTATE 


ALLSTATE 


INSURANCE COMPANY 


ALLSTATE FIRE INSURANCE COMPANY 


HOME OFFICE: 





20 NORTH WACKER DRIVE, CHICAGO 





ACCIDENT AND HEALTH 





National Assn. Goal 
of 5,000 Members Is 
Urged by Costigan 


PHILADELPHIA — Reemphasizing 
the National Association ot Accident 
& Health Underwriters 5,000 member- 
ship goal for 1945-46, President Robert 
J. Costigan, Business Men’s Assurance, 
Kansas City, reported 2,100 members 
at the current time before the Philadel- 
phia association. The national associa- 
tion’s executive committee is aware that 
the Washington hopper is full of legis- 
lation and that there is a turning to 
the left. Companies are making more 
money and spending more money in 
advertising accident and health protec- 
tion to build prestige and are also cog- 
nizant of the Washington trend. It ‘is 
up to agents to take advantage of this 
prestige building and to do a better job. 

To do this better job the agent must 
have a proper mental attitude, prospect 
by personal contact, secure two refer- 
ences with each application, and get full 
facts about prospects, his position, etc. 
Mr. Costigan advocated giving the pros- 
pect a chance to talk and to agree with 
him. “Then to tell him your story and 
he will in turn agree with you. Be sure 
to talk to him in his language.” 


Costigan’s Sales Suggestions 


The busy man is never too busy to go 
to a hospital when it is urgent, but at 
that stage the companies are not inter- 
ested in him and he must make up his 
mind now. No sale is ever made with- 
out an interview, and many sales are 
lost because the prospect was not made 
to understand what he was being of- 
fered. The best way to fail is: Don’t 
plan your work; knock the other com- 
pany; don’t make night calls; don’t sub- 
scribe to trade papers; don’t cooperate 
with the home office; don’t service the 
policyholder; investigate what other 
companies have to offer, Mr. Costigan 
pointed out. 

Mr. Costigan also appeared before 
the Washington and Baltimore associa- 
tions and is scheduled to speak in New- 
ark and Hartford. 

Ivan Fuqua, Commercial Casualty, 
first president of the Washington asso- 
ciation, will speak to the Philadelphia 
association in October. 


TIME TO SHARE SPOTLIGHT 


CLEVELAND—At the opening fall 
meeting of the Cleveland Association of 
Accident & Health Underwriters, 
Robert J. Costigan, Kansas City, presi- 
dent National association, talked on 
“Let’s Move Over on Main Street,” 
pointing out that it is high time for the 
health and accident business to pub- 
licize its virtues and share the spot- 
light with its better-advertised cousins, 
the life and fire insurance companies. 
Mr. Costigan suggested that the best 
way to do this is by organization of 
the agents in the field, and called for a 
greatly increased membership in the 
National association. 

The Cleveland association will hold a 
clam-bake and general outdoor sports 
program on Oct.*2. 





Conference Honors Kirkpatrick 


) a Kirkpatrick, insurance editor 
of the Chicago “Journal of Commerce,” 
will be honored at a press breakfast to 
be given by the Health & Accident 
Underwriters Conference at the Edge- 
water Beach Hotel, Chicago, Sept. 24. 
Mr. Kirkpatrick is leaving Chicago Oct. 
1 to become manager of the insurance 
department of the U. S. Chamber of 
Commerce in Washington, D. C. Rep- 
resentatives of the press who will be 
in Chicago to cover the annual meeting 
of the conference starting that day, have 
been invited to the breakfast. The of- 
ficers and executive committee of the 
conference also will be in attendance. 


National Association 
Winter Meeting 
at Wichita, Jan. 23-25 


Jan. 23-25 have been announced as 
the dates for the winter meeting of the 
National Association of Accident & 
Health Underwriters in Wichita. The 
official convention hotel is yet to be 
announced. L. H. Crawford of Wheeler, 
Kelly, Hagny, president of the W ich- 
ita host association, will act as general 
chairman. Weekly meetings will be 
held each Tuesday to consider and 
complete plans and arrangements. 

A partial list of sub-committees has 
been announced by Mr. Crawford, in- 
cluding sales congress, headed by Levi 
B. Rymph, Columbian National, past 
president; registration and ticket sales, 
Virgil McVickers, Washington WNa- 
tional; reservations, Secretary Bert 
Clifton, Mutual Benefit H. Acs 
finance, H. C. Morris, attorney; enter- 
tainment, W. R. Piper, Dulaney, John- 
ston & Priest, and Mary Hill, Business 
Men’s Assurance, the latter to be co- 
chairman in charge of women’s enter- 
tainment; special program features, 
Margaret Teitzel, B. M. A.; member- 
ship, Virgil McVickers; publicity and 
attendance, Bert A. Hedges, B. M. A. 

The largest mid-year meeting in the 
history of the National association is 
expected. 





Association Group Plans. 
Now “Out” in Iowa 


DES MOINES—Writing of associa- 
tion group accident and health business, 
which the Iowa department and the 
district court here held “illegal,” is now 
“out” in Iowa. 

Commercial Casualty failed to appeal 
its case to the state supreme court fol- 
lowing a Polk county decision which 
upheld Commissioner Fischer in refus- 
ing to renew its license because a 
group accident and health policy sold 


to the state bar association had_ not 
been approved. The court sustained 
Fischer, holding the insurance illegal 


on the ground of discrimination. The 
license has now been renewed, however, 
with the action of the company in 
dropping the case, and its abandonment 
of that type of insurance in the state. 

Other companies which have been 
selling association group business are 
expected to follow the court’s decision 
and also discontinue its sale in the state 
or face action by the insurance depart- 
ment. 


Jones Tells Utah Club of 
Danger Signals Ahead 


SALT LAKE CITY—At the first fall 
meeting of the Utah Accident & Health 
Club, Walter M. Jones, manager of 
Business Men’s Assurance, spoke on 
“Danger Signals Ahead.” He referred 
to the appointment by the legislature of 
an interim committee to recodify the 
insurance laws of Utah. He spoke of 
the importance of having in the proposed 
new code provisions that would give the 
insurance department more control] over 
and the right to examine mutual bene- 
fit societies and non-profit hospital as- 
sociations, both of which he said “have 
been allowed to run wild in Utah.” The 
code committee will report to the 1947 
legislature. 

Commenting on the 1945 version of 
the Wagner-Murray-Dingell bill, he said 
it “contains a bold effort made by vari- 
ous devices, to appease opponents of 
the first measure and draw support for 
the present one.” He referred especially 
to the reduction in contribution rates 
— 

W. Garff, deputy insurance com- 
miscneaer- spoke of the inadequacy of 
the Utah insurance laws, and the de- 
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partment’s lack of proper jurisdiction 
over certain concerns to which Mr. 
Jones referred . 

Dr. D. O. Horsfall of the University 
of Utah extension division, outlined the 
proposed accident-health course at the 
University this year. The question was 
raised whether the course should be 
completed in one week of intensive 
study, or extended over a 13-week pe- 
riod, with one class a week. The educa- 
tion committee was directed to contact 
the members interested to find out what 
plan the majority favored. 





Mich. Ruling on Supervision 
of Union Group Contracts 


LANSING, MICH.—The Michigan 
attorney-general in a current opinion in 
answer to an inquiry from H. B. 
Thompson, director life and fraternal di- 
vision state insurance department, holds 
that a non-resident insurer writing group 
coverage for Michigan members of an 
international union is subject to super- 
vision of the Michigan commissioner 
even though premiums are paid into an 
insurance fund located in the company’s 
home state and the fund contracts for 
the coverage. 

Maurice M. Moule, assistant attorney- 
general who prepared the opinion, points 
out that shop stewards of the union may 
be deemed to be soliciting insurance in 
insisting that “the employer contribute 
an amount equal to 2% of the com- 
pany’s payroll, plus an additional amount 
representing a fixed percentage upon the 
volume of all merchandise sold, which 
funds shall be forwarded to the insur- 
ance fund of New York.” 

The insurer delivers the individual in- 
surance certificates to the fund for dis- 
tribution to the employes covered un- 
der the contract and they are delivered 
either by mail or by union representa- 
tives. 

Numerous sections of the Michigan 
statutes are quoted to show the intent 
of the legislature to bring under this 
state’s supervision all insurance con- 
tracts covering Michigan residents which 
are not written exclusively through the 
mails. Whether the individual employe 
is solicited by a recognized agent or 
solicitor of an insurance company or 
by a union steward does not alter the 
situation, despite the fact that the in- 
surance may be obtained by the round- 
about method of bargaining agreements 
to raise the premium which is processed 


through .an insurance fund, which in 
turn contracts for the insurance with 
the insurance company, the opinion 
states. 


Wootan A. & H. Head of 
Large Chicago Agency 


The Stewart, Keator, Kessberger & 
Lederer agency, Chicago, has appointed 
John D. Wootan as manager of its acci- 
dent and health department. Mr. Woo- 
tan has just returned from three years 


service in the navy. Prior to that he 
Was associated with Provident Mutual 
Life. 


At the same time. the agency is en- 
larging its A. & H. department in order 
to have complete facilities for all forms 
of contracts, and it has been appointed 
A. & H. general agents for Continental 
Casualty, both in the commercial acci- 
dent and disability divisions. This is in 
addition to U.S.F. & G., for which it has 
been general agent for more than 25 
years. 


Detroit A. & H. Group Meets; 
Eye City Insurance Plan 


_DETROIT—H. G. Moock, managing 
director of Chrysler Corporation Con- 
lerence on Business Management, spoke 
on sales methods before the Detroit Ac- 
ident & Health Association at its first 
fall meeting. 

_ President E. H. Neumann,, Great 
Northern Life, told of plans for the year 
and introduced committee chairmen. 

A report by J. J. Temple, insurance 





attorney, who heads the legal committee, 
was read. The city of Detroit, he said, 
is going into the insurance business by 
proposing to provide life insurance for 
all city employes on a, self-insured basis 
under a retirement plan which will go on 
the municipal ballot at the November 
election. Mr. Temple recommended 
careful study of the proposed plan and 
action if the officers and directors agree 
that it should be opposed. He warned 
that there has been talk of adding acci- 
dent and health coverage to the life in- 
surance provisions. Indications are that 


the plan will be self-insured, since the 





AMERICAN SURETY COMPANY 


100 BROADWAY e NEW YORK 


ACCIDENTS, LOSSES, leave a trail of 
worry that can only be satisfactorily re- 
lieved by the helpful assistance of a friend- 
ly, efficient Insurance Agent or Broker. 
In insurance matters, it pays to deal 


proposal is for the city to underwrite 
the death losses. 

George LeBlanc, American Hospital- 
Medical Benefit, chairman of the hospi- 
tal committee, reported on drive against 
preferred rates from hospitals in con- 
nection with hospitalization plans. Five 
meetings were held during the summer 
—— to survey developments in this 
field. 





Report on Union Life, Chicago 
The Illinois department has released 

a report of examination of Union Life 

of Chicago as of Nov. 30, 1944. At that 








with an Agent or Broker. Our companies 
have more than 10,000 agents throughout 
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time assets were $374,834, unassigned 
funds $156,253. This is an assessment 


legal reserve life company. The guaran- 
tee fund certificates outstanding amount- 
ed to $64,950. 

The examiners state that the company 
is in sound financial condition, the cash 
position is well maintained and surplus 
funds are being invested in government 
bonds. Due to the nature of the policies 
issued and the strict interpretation of 
the provisions in settling claims, to 
gether with the fact that a large portion 
of the business has been recently writ- 
ten, the loss ratios are comparatively 
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low. Renewal commissions are declared 
to be excessive. Many claims are re- 
jected due to the company’s stringent 
interpretation of the proofs submitted by 
claimants. 

Joseph J. Miller is president; T. H. 
Fuller, vice-president; Helen L. House- 
man, secretary and Arthur H. Meseke, 
assistant secretary. 

The company has been expending the 
greater part of its efforts in the health, 
accident and hospital field. In the life 
department most of the business is writ- 
ten on a non-medical basis. All new 
business is derived through Union Life 
Insurance Agency, whose management 
is closely affiliated with that of the in- 
surer. 

Life insurance in force was $26,846,400 
on 30,646 policies. In the casualty de- 
partment premiums earned for the first 
11 months were $513,814, losses in- 
curred $148,333, underwriting expenses 
incurred $375,025 and the loss from un- 
derwriting and profit and loss items 
Was $49,924. 


Atlas Life in A. & H. Field 


Atlas Life of Tulsa has added a 
health and accident department with 
offices in the Apco Tower, Oklahoma 
City. W. M. West, formerly with Lum- 
bermen’s Mutual and Continental Cas- 





ualty, is state manager. For the past 
few months he has been with National 
Life of Oklahoma City. 





Finds States Approach 
Health Cover Cautiously 


Twelve social insurance bills pertain- 
ing at least in part to some provision 
for health insurance, were enacted by 
state legislatures during the past season, 
according to a summary prepared by J. 
F. Follmann, Jr., manager of the Bu- 
reau of Personal Accident & Health Un- 
derwriters. 

Nine of these enactments provide for 
study commissions to consider health 
needs, and to make recommendations to 
the legislatures at the next session. 
Maryland enacted a law to make un- 
employment compensation benefits ap- 
plicable where unemployment is caused 
by sickness. Another new Maryland 
law provides for medical care for the 
indigent. North Carolina enacted a law 
establishing a program for hospital and 
medical care. 

There was a total of 65 bills intro- 
duced in 20 states. The fact that 53 
failed of passage, according to Mr. Foll- 
mann, indicates that the public and 
political interest in the matter of in- 


creasing present social legislation to in- 
clude some form of health insurance is 
less than is generally believed. The fact 
that nine of the 12 bills that were passed 
provide for study commissions seems to 
indicate that the legislatures desire to 
proceed carefully. 


Hold Ohio Meeting Nov. 1-2 


A meeting of the directors of the Ohio 
Association of Accident & Health Un- 
derwriters will be held in Columbus 
Nov. 1, to be followed the next day by 
the annual convention of the association. 
Plans for the convention are being 
worked out by a committee composed of 
Ben Stoner, Connecticut General Life, 
president of the Cincinnati association; 
C. L. Harroll, Inter-Ocean Casualty, 
Dayton, former president of the Ohio 
association; E. Welton, Business 
Men’s Assurance; Harold Swisher, Mu- 
tual Benefit Health & Accident, and 
Charles U. Pugh, Loyal Protective Life, 
Columbus, in cooperation with Homer 
Trantham, executive secretary of the 
group. A speaker of prominence will 
address the luncheon. 


Davis with United, Neb. 


Len J. Davis has been appointed 
agency vice-president of United of Lin- 
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r. backed by long experience and a nationwide organization. 


A Standard Court Bond is acceptable anywhere—an assurance of unquestioned 
, security and satisfactory settlement of any just claim. When soliciting business 
m, of this nature from attorneys you will find Standard advertising helps of 
es inestimable value. 


A Standard field man will welcome an opportunity to tell you about Standard 
court bond service and to explain in detail how our direct-mail advertising can 
make your selling job easier. 
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coln, Neb. He was for 18 years with 
Security Mutual Life of Nebraska, rej 
signing in August. He had served as 
general agent, director of Nebraska 
agents and agency superintendent. 

He is a past president of the Nebraska 
Life Underwriters Association, a gradu- 
ate of the Research Bureau school of 
agency management and a member of 
the Nebraska bar. 





_ Tennessee Hospital Service Associa. 
tion, authorized by the last Tennessee 
legislature, has secured a state charter 
and is scheduled to begin operation 
Oct. 1. Roy McDonald, Chattanooga 
newspaper publisher, is president. 


COMPENSATION 


Florida 542% Cut 
Approved: Continue 
Further Study 


TALLAHASSEE, FLA. — Commis- 
sioner Larson has approved proposed 
5.5% reduction in compensation rates 
with the request that a survey be held to 
decide if further adjustments are fos- 
sible. 

Representatives of employers’ groups 
had asked Mr. Larson to defer action on 
the proposed rate revision until a study 
of experience and reserves could be 
made by the Florida industrial commis- 
sion, but the delay would have resulted 
in the present schedule of rates remain- 
ing in effect for an indefinite period of 
time, probably until Jan. 1, Mr. Larson 
explained. He said employers should 
be given the benefit of the reduction now 
and that further adjustments which may 
be warranted by the results of the study 
can very easily be effected by a subse- 

















‘quent order. 


Allowing the 5.5% decrease, as cur- 
rently recommended by the National 
Council, the aggregate decrease in rates 
since 1941 has been 26.8%. 

A further study of the Florida experi- 
ence, as reflected by the figures of the 
National Council on Compensation In- 
surance and the Florida industrial com- 
mission, should be vigorously pursued to 
the end that the differences between the 
figures compiled by the two agencies 
may be reconciled or corrected, he 
stated. .Both group have arranged to 
continue the study and expect to com- 
plete it by Jan. 1. Thereafter experi- 
ence will be kept and reported on a cal- 
endar year basis, and rates will be effec- 
tive on the same basis, This should sim- 
plify the system and greatly facilitate 
the fixing of rates based upon figures 
that can be both reconciled and verified 
as between the two groups, he said. 





Wis. Rate Action Deferred 


_ MILWAUKEE—Following a meet: 
ing of the rating committee of the Wis- 
consin Compensation Rating & Inspec- 
tion Bureau, George F. Haydon, general 
manager, announced that action was de- 
ferred on any proposal to increase com- 
pensation rates to take care of increased 


the insurance commissioner for final de- 
cision, 





To Name N. J. Medical Director 


_NEWARK—At a meeting of the ad- 
visory committee, appointed by Labor 
Commissioner Harper to assist him in 
bringing about better practices in 
workmen’s compensation courts, it was 
decided to appoint a full-time medica 
director for the bureau. 





A “must” for every A. & H. man 
library —“Planned Salesmanship,” 
an $3.00 from National Unde 
writer. 
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Ls has been in insurance for almost 50 casualty companies of the Phoenix- 
me, re4 years. He was an examiner for the London group to assistant treasurer. He 
ved as New York insurance department for went with Royal Indemnity in 1913, 


braska nine years. In 1918 he joined Ocean joined London Guarantee in 1924 where 


braskallN@'W Claims Setup Woodman Retires, Frith Accident as_ chief accounting officer. he became assistant chief accountant 


He served as president of the Associa- and later chief of general accounts de- 











gradu- 2 BES Successor in Ocean Accident tion of Casualty & Surety Accountants partment of the entire fleet. 

ool of for United Pacific & Statisticians and is a member of the _ 

ber of On Sept. 30, Charles E. Woodman is Casualty Actuarial Society. Kennicott Returns to Old Post 
TACOMA, WASH.—United Pacific ‘etiring as comptroller of Ocean Acci- Mr. Frith has been with the com- isan L. Kennicott, secretary of 


has reorganized its home office claims dent and Columbia Casualty after 27 panies for 19 years. 
ssocia.|department, following the death of its years of service. Benjamin C. Frith, , was that company’s first director of 
messee fiormer head, Elmer E. Baker. Two assistant comptroller since 1931, suc- Phoenix-London Advances Borst publicity back in 1917, has returned to 
charter separate departments, one embracing all ceeds him. : 4 : i Howard M. Borst has been advanced that position, which is now known as 
eration |legal matters and the second having Mr. Woodman, a native New Yorker, from chief accountant of the fire and public relations director. He served as 
4nooga |jurisdiction over claims service, have 


2 been established. John D. MacGillivray 
———. 's head of the legal department and 
Fred J. Graham becomes manager of 
‘ the claims department. Both have been € 
with the company for many years. e 
ees | JOhn H. McCaffery and Raymond G. 


Brown will serve as assistants. Mr. 
McCaffery is a veteran United Pacific 
claims adjuster, while Mr. Brown re- 
cently joined the company. Mr. Brown 
nue was with Conn & Bennay for five years, 
investigating claims and handling litiga- 
tion. From 1935 to 1941 he was with 
Ohio Casualty as supervisor of claims 
mmis-|for the home and branch offices. In 
oposed 1941, Mr. Brown joined the Ohio in- 
rates dustrial commission, handling compen- 
1eld to |sation claims. During the war he was 
© pos-|with the Justice and War departments 
as attorney and engaged in legal pro- 
sroups ceedings for acquisition of properties 
necessary for prosecution of the war. 


Lumbermen’s Mutual Casualty who 














ion on 
study 
Id be 
mmis-|Crain Casualty Manager 


sulted . 
nail of Capitol Indemnity 


iod of 
arson} Morris Crain has joined Capitol In- 


should {@emnity at Indianapolis as manager of 
yn now [the casualty department. Mr. Crain has 
h may }iad wide experience, both in the field 
study Jad as a local agent. He started as a 
subse- focal agent, became special and state 
went for American of N. J., then went 
s cur- (with St. Paul-Mercury Indemnity and 
itional jSt. Paul F. & M. as state agent, a post 
. rates te held nine years. Recently for a time 
he was an officer of the Labor Under- 
xperi- Writers, Inc., agency at Indianapolis. _ 
of the} R. Martin Worrell, who has been in 
yn In-}tharge of all underwriting, continues as 
|! com-JManager of the bond department and 
ued tof¥ill now give his entire time to the de- 
en the velopment of that business. 

encies 
d, he 
ed to Murphy Resumes Okla. Post 


aa Frank Murphy, Oklahoma manager 
a cal-{% Central Surety, has returned to his 
effec-|uuties at Oklahoma City following 18 
1 sim-J™0mths in the navy, during which time 

his territory was supervised by Homer 


~ilitate ‘ 
igures Minich, Kansas manager, and W. C. 
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Wedemyer to Globe Indemnity 


Herbert C. Wedemyer, chief casualty SURETY 


Batancing industry’s check book—without war contracts 





meet-|Mderwriter of Fireman’s Fund Indem- —is the sweeping readjustment miracle expected of our a> Sa, 
Wis-ftty in Los Angeles, has resigned and ir Pie Bae = ‘ SEA 
septe {Will join Globe Indemnity there as su- financial institutions. With the prospect of five to eight 
nspec “i: . . ° 
nial perintendent of the underwriting depart- million unemployed during the reconversion period, all : 

m . . . . . 
as de-}ncnt He has been with Fireman’s America is looking to the banking industry for speedy AUTOMOBILE LIABILITY 
- com- und 16 years, starting as a rate clerk in 2 ss Mec bad “4 
-cased{tt@ automobile department. For three assistance in solving changeover problems. 
lature, P°@"s_he has been assistant secretary of In providing blanket bonds and other types of insur- 





+ hhe : iati of . . . 
= oe age Yo gaa Association ance protection to the leaders of this great prosperity 
» he pert ay : “Cory ” ELEVATOR AND 

= uilding industry, we are “Serving the Leaders”. 
ef ects & eo? 5 GENERAL LIABILITY 


od 2 E. H. O’ esi’ in Milwaukee 


al de-} E. H. O’Connor, executive director of 
the Insurance Economics Society, ad- 
iressed the Milwaukee Kiwanis Club on 
‘tor the enormous cost and excessive payroll 


> ail Keductions that would be necessary un- 
1¢ a@fier the Wagner-Murray-Dingell bill. 
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Los Angeles department of water and NEW YORK CITY 
Power spoke before the Casualty In- RESIDENCE AND BLANKET BONDS FOR 
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elslemiie. manager from 1917 until 
1920. Then for about a year he served 
as manager for the New England de- 
partment at Boston, later was manager 
of the central department with head- 
quarters at Chicago and for the past 10 
years has been in charge of a group of 
about 10 of the company’s largest agen- 
cies. 





Geddes Now Agency Supt. 


Joel Geddes has been appointed 
agency superintendent of Aetna Casu- 
alty in the Pacific department in San 


Francisco. He has been with the com- 
pany since 1930 and the past few years 
has been agency assistant. 


Stabb San Francisco Manager 


E. A. Stabb has been appointed San 
Francisco manager of American In- 
demnity, succeeding M. E. Jacobus, re- 
cently resigned. Mr. Stabb has been 
with Johnson & Higgins in Chicago 
and Detroit, for several years manager 
of the Detroit office. 





Opens Chicago Branch 


Manufacturers & Merchants Indem- 
nity of Cincinnati has opened a branch 
office at A-1008 Insurance Exchange 
building, Chicago. The manager is W. 
J. Donovan, who for the past year has 


been manager of the Detroit branch. At 
one time he was in Chicago as field 
representative for Royal Indemnity. 
Later he was manager of that company 
at Grand Rapids, Mich. Manufacturers 
& Merchants is owned by the Kroger 
interests and operates on a branch office 
basis with salaried salesmen. 


Krier Speaks on Embezzlement 


Urban Krier, executive secretary Wis- 
consin Association of Insurance Agents 
and former district supervisor of U. S 
F. & G., spoke on “Embezzlement, a 
Deadly Destructive’ Enemy to Busi- 
ness,” before the Milwaukee Lions Club. 


Carle Transferred to Columbus 
Melvin W. Carle, assistant casualty 
and surety manager of Travelers at 
Yonkers, N. Y., has been transferred to 
Columbus, O., in the same capacity. 





, 





Promotions by Auto-Owners 


Several executive changes have been 
made by Auto-Owners of Lansing as the 
result of the death of James R. Otto, 
treasurer. Donald C. Moulton, son of 
President Vern V. Moulton, formerly as- 
sistant treasurer, has been elected treas- 
urer. He has been with Auto-Owners 
since 1934, starting in claim work in 
Detroit and later serving in the invest- 
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Until recently, the sale of contract bonds has been 
negligible because of necessary wartime restrictions 
on building construction, road-building and the 
like. In many areas, however, reconversion has al- 
‘ ready started; blueprints for new buildings are on 
the drafting boards; and new opportunities are 
opening daily for the agent who is equipped to 
handle American Casualty CONTRACT BONDS. 

Our home office staff of bond specialists and 
our nation-wide field force are eager. to do all in 
their power to help you secure your share of this 
business. Contract Bonds are a profitable “plum,” 
well worth any agent’s time and attention. 
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ment department. Howard J. Stoddard, 
president of the Michigan National 
Bank, was named a director to succeed 
Mr. Otto. 

Robert A. Dodge, with the company 
since 1930 in the underwriting and 
auditing departments, becomes assistant 
treasurer. Dwight O. Thomas, house 
organ editor, is made assistant adver- 
tising manager. He has been with the 
company eight years. 





To Standard Accident Post 


Robert F. Sommers, executive secre- 
tary of Planet, has been appointed ex- 
ecutive secretary of Standard Accident 
the parent company. 

Previous to joining Planet early this 
year, Mr. Sommers was vice-president 
of the Adams-Clark agency of Chicago. 


Hoffman Minneapolis Manager 


Bituminous Casualty has appointed 
Edward E. Hoffman as Minneapolis 
branch manager to succeed Thomas H. 
Turk, who retired on account of illness. 
Ralph Foster continues in charge of 
claims at Minneapolis and Raymond H. 
Kayser continues as assistant manager. 
Mr. Hoffman formerly was connected 
with Hardware Indemnity of Minnesota 
as an underwriter in the head office. 








Personnel Director Resigns 


H. H. McCormick, director of per- 
sonnel of National Automobile & Cas- 
ualty, has resigned, effective Sept. 30. 
He has not announced his future plans. 





Roy Hall, special agent of Fidelity & 
Casualty in San Francisco, has resigned 
to become a broker there. He was 
special agent about 13 years and has 
been in the business 20 years, having 
started with the California state fund. 

Sterling Stapp, assistant casualty 
manager at Seattle of Travelers, has 
been released from the army and has 
resumed his former duties. 

Quirk & Co., general agents, San 
Antonio, have taken on Fidelity & Cas- 
ualty for boiler and machinery only. 

Lt. (j.g.) James F. Mackintosh of 
Wethersfield has returned to Travelers 
as field assistant in casualty lines in 
Hartford and the Connecticut river val- 
ley after two years in the maritime serv- 


~~ SURETY 


New Contractors Are 
Now in Evidence 


It is expected that owing to the wide- 
spread government work there will be a 
number of contrattors now in the field 
for private business. Some of these con- 
tractors have made an excellent reputa- 
tion and have built up a sound financial 
foundation. Others are skating on thin 
ice. It is believed, however, that with 
the 1% rate on contract work there 
will be a far greater income coming 
from erection of buildings both resi- 
dential, mercantile and industrial than 
heretofore. In the past many architects 
refused to sanction contract bonds at 
the 1%% rate, claiming that it was too 
high. It is now believed that there will 
be a different song. 


Outlines Rules on New Neb. 
Official Bonding Law 


Attorney General Johnson of Nebraska 
has notified the educational board that it 
is that board’s duty in administering the 
new state official bonding law to open 
the business to competitive bidding. 
While the law does not specifically pro- 
vide for such bidding, this is necessary 
to determine the minimum cost at which 
desirable bonds can be secured, the at- 
torney general ruled. 

He stated that any officer, either 
elected or appointed, whose office is cre- 
ated by the authority of the constitution, 
should be required to give an individual 














bond for the entire term of his eleciion 
or appointment. Schedule bonds may, 
however, be used covering all employes 
of a department who do not have a fixed 
term of employment. 

The board, in effect, must determine 
the officers and employes who must fur- 
nish bond where a bond is not required 
by any specific statute. The board must 
detemine which surety companies are 
qualified and approve the amount of pre- 
mium. The attorney general sug- 
gested that the form of bond be prepared 
and approved by the board. Under the 
law, he stated, the board alone has au- 
thority to secure corporate surety bonds 
for officers and employes, whether re- 
quired by specific statutes or by the 
board, and forbids payment of premiums 
other than by order of the board. 





Surety Bond Situation 
in Tennessee Reviewed 


NASHVILLE—“In only 17 counties 
out of 96 in Tennessee can the county 
trustee—who handles all the county’s 
funds—obtain a corporate surety bond,” 
William R. Pouder, executive secretary 
of the Tennessee Taxpayers Association, 
asserts. He declared that “county tax- 
payers are losing from $1 million to $2 
million annually” through shortages in 
funds of county officers. He admitted 
that he doesn’t blame surety companies 
for refusing to consider bonds under 
these conditions. He stated that “official 
shortages (determined by certified pub- 
lic accountants ) aggregating $40,000 are 
present in at least 25 counties, which 
would mean an aggregate of $1 million.” 

Mr. Pouder and his organization are 
seeking adequate state supervision over 
county finances as in 36 other states. A 
shortage of more than $52,000 was re- 
cently discovered in the office of the 
Davidson county trustee and it was re- 
vealed that no complete audit of this 
office has been made in 13 years. 





New Bond Rating Plan 


TORONTO-—Special rates on con- 
tract bonds are announced by Indemnity 
of North America, from its Canadian 
head office here. “This will be more 
equitable and beneficial to all concerned, 
because the weakness of applying the 
one rate system to all contract bonds 
regardless of the contractor’s experience 
or financial responsibility is apparent,’ 
the announcement states. Past experi- 
ence of the contractor and his financial 
record will be considered. Standard rates 
will be used for standard risks and/or 
minimum rates for contractors of finan- 
cial strength and satisfactory past ex- 
perience. 


Affiliated with Farm Group 


M. F. A. Mutual, being organized at 
Columbia, Mo., to write casualty lines, 
will elect officers soon. It will be affiliat- 
ed with the Missouri Farmers Associa- 
tion. 


Coast Naval Ordnance Contract 


LOS ANGELES—Peter Kiewit Sons 
Co. of Los Angeles has been awarded 
the contract for the construction of the 
laboratory and shop buildings at the 
naval ordnance test station at Inyokern, 
Cal., at its low bid of $5,166,600. Aetna 
Casualty will execute the bond on the 
project. 





Increase Surety Lines 


Many agents have been able to se- 
cure added coverage of fidelity bonds 
since the three year term plan went into 
effect at a 244 year rate. Many having 
fidelity coverage were induced to in- 
crease the amount and thus agents have 
not suffered any loss of income. Some 
agents visited almost all their policy- 
holders having fidelity bonds. 


Joint Safety Conference 


BRISTOL, VA.-TENN.—A__ joint 
meeting of the Virginia and Tennessee 
Safety Councils is being held here Fri- 
day. A discussion of “Fire Prevention 
and Fire Control” is on the program. 
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COMPANIES 


Horwitz Launches New 
Company in Arizona 


Republic Indemnity of Tucson is be- 
ing incorporated in Arizona.- R. G. Hor- 
witz is secretary and general manager. 
Mr. Horwitz organized the Highway 
Mutual Casualty in 1937 and was direc- 
tor, secretary and active manager until 
1944. The new company will have 
$300,000 capital and $100,000 surplus. It 
already has $200,000 cash and expects to 
complete its full capitalization within 
60 days. It will apply for permission 
to do business in about 20 states, in- 
cluding Illinois. It expects to. be doing 
business by Jan. 1. Republic Indemnity 
will write all casualty lines. 

Temporary officers are Joseph Simp- 
son, president Pioneer Mutual Compen- 
sation of Albuquerque, N. M., president; 
James C. Grant, Tucson local agent, 
vice-president; M. J. Brown, treasurer, 
and Dr. F. B. Schutzbank, medical di- 
rector. The officers and Robert Kessel 
are directors. The offices are located 
36 South Stone avenue, Tucson. 








California Licenses Extended 


The California license of Guarantee 
of Los Angeles has been amended to 
allow it to write burglary insurance. 

Transport Indemnity Exchange, re- 
cently organized reciprocal of Los An- 
geles, has been given an amended li- 
cense permitting it to write workmen’s 
compensation and common carrier lia- 


PERSONALS 


Gerald L. Perry, assistant superin- 
tendent of the Hartford Accident surety 
department at Seattle, underwent a 
serious spinal fusion operation there 
and is facing a long siege of confine- 
ment. It will be three weeks before 
he can see visitors and he will not be 
out of the hospital until Jan. 1. Then 
he will have to rest quietly at home for 
about three more months. 

Vice-president Guy LeRoy Stevick of 
Fidelity & Deposit and his family vis- 
ited Los Angeles on the final leg of an 
automobile tour of the Rocky Mountain 
region, which took them through Ne- 
vada, Utah, Colorado, New Mexico and 
Arizona. 


William J. Tucker, veteran local agent 
of Beloit, Wis., was honored by Travel- 
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ers at a dinner and outing in observance 
of his 25th anniversary with the Travel- 
ers companies. Fifteen managers and 
assistants from the Milwaukee branch 
offices attended, including Harry D. 
Richey, retired manager, who was the 
principal speaker. Mr. Tucker is a past 
president of the Wisconsin Association 
of Insurance Agents. 


Wilson C. Jainsen, vice-president of 
Hartford Accident, has been elected sec- 
ond vice-president of the Connecticut 
Chamber of Commerce. 


Louis H. Pink, president of Associ- 
ated Hospital Service, New York, was 
interviewed on his experiences in the 
Philippine Islands over radio station 
WOR in New York. He recently 
visited the Philippines as special adviser 
to President Osmena in the reorganiza- 
tion of the insurance industry. 


Robert C. Mead, actuary of State 
Farm Mutual Automobile, has been in- 
capacitated for about a month by seri- 
ous illness and there is much uncertainty 
as to when he will be able to get back 
on the job. 


Robert G. Jordan, supervisor of acci- 
dent and health claims of Hartford Acci- 
dent at the head office observed his 25th 
anniversary with organization. He was 
a special agent with the FBI before 
joining the company. 


DEATHS ~ 


Howard N. Silcott, 68, former state 
agent of Aetna Casualty at Cleveland, 
died in Mansfield, O. 


John L. Corley, 69, manager of Na- 
tional Indemnity Exchange, St. Louis, 
automobile reciprocal, died from -heart 
disease. 


_ Harry J. Fagan, 62, resident manager 
in Boston for Maryland Casualty since 
1926, and connected with the company 
in Boston since 1916, died at a Boston 
hospital. He was one of the largest 
writers of contract bonds in the state, a 
department in which he specialized. 

He started with Employers Liability 
and was with Columbian National Life 
and Field & Cowles in Boston before 
joining Maryland Casualty. 


Edgar A. Coates, president of Inland 
Bonding of South Bend, Ind., died un- 
expectedly at his home during the night 
Sunday of a heart ailment. He suffered 
a heart attack in 1940 but recovered and 
had been operating on a normal basis 
since that time. 

Mr. Coates, who had previously been 
president of Williston Construction Co. 
of South Bend, founded Inland Bonding 
in 1923 and served as secretary-treasurer 
and manager until 1941. At that time he 
was elected president. He was born at 
Macon, Ill. At one time he resided in 
Chicago. Funeral services are being held 
at Epiphany Episcopal Church there 
Thursday afternoon. He was 61 years 
of age. 


ASSOCIATIONS — 


Milwaukee Adjusters’ Officers 


MILWAUKEE~—Lyle Parker, Trav- 
elers, was installed president of the Cas- 
ualty Adjusters Association of Wiscon- 
sin at the opening meeting of the new 
season. He succeeds Stewart Farley, 
Ohio Casualty. Charles M. Cukr, New 
Amsterdam Casualty, is vice-president, 
and Raymond P. Watry, U. S. F. & G 


Tey 
secretary. 


























Michigan Executives Meet 


DETROIT—The chaotic automobile 
rate situation in the state following the 
end of gasoline rationing and other prob- 
lems that have arisen in the casualty and 
surety fields during the summer were 
discussed at a meeting of the Casualty & 
Surety Executives Association of Mich- 
igan with J. T. V. Keller, Maryland Cas- 
ualty, presiding. 
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Large Insurers 


Enter Casualty 
25-50 Group Field 


Travelers has now entered the field 
of group accident and health and hos- 
pitalization insurance where the number 
of eligible employes is between 25 and 
50. Heretofore Travelers and most of 
the other larger companies have confined 
their group writing to groups of 50 or 
more. It is understood that a number 
of the other larger companies are on 
the point of making a similar departure. 

Under the Travelers rules, where the 
number of eligible employes is from 44 
to 49, there must be 38 insured. Where 
the number of eligible employes is from 
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25 to 44, 85% must be insured with a 
minimum of 25 certificate holders. 


Devine Joins Casualty & 
Surety Executives Group 


The Association of Casualty & Surety 
Executives has appointed Eric Devine 
to the division of information and publi- 
cations. He will handle publicity and 
assist Harold K. Philips, director of the 
division. 

Mr. Devine, recently with the overseas 
publications bureau of the office of war 
information, is a native of Ohio and did 
newspaper work there, in Louisiana and 
then New York, where he served the 
Associated Press. 

Mr. Devine received his master’s de- 
gree from Columbia University in 1927. 
He was formerly assistant editor of the 
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“Educational Review,’ a Doubleday, 
Doran publication, and contributing ed- 
itor of “Country Life.” During 1939 
and 1940 he was employed by the adver- 
tising department of Shell Oil Company. 
In a free-lance capacity he has contrib- 
uted to many national magazines, and is 
the author of three books. 





Agents Have Auto 
Law Campaign 


The Chicago Insurance Agents Asso- 
ciation and the Illinois Association of 
Insurance Agents are cooperating in 
the preparation of a sales and educa- 
tional prgram in connection with the 
revised automobile financial responsibil- 
ity law which goes into effect in Illinois 
Jan. 1. 

An advertising agency has prepared a 
set of four folders to be sent members 
of the public by producers in sequence. 
The folders give briefly the important 
points of the law and build up the pro- 
ducer with his insured or prospect. The 
folder has been developed by the agents 
for their own use and will carry only the 
agent’s or producer’s name. They are 
illustrated in lively fashion and carry 
space for the producer’s imprfint. 


To Supply 7,600 Producers 


The Chicago association is offering the 
folders free of charge to 7,600 producers 
in Cook county for mailing to clients 
and prospects at intervals between Oc- 
tober and the end of the year when the 
law becomes effective. Producers can 
secure supplies of the folders from one 
of the 57 members of the association. 
The members themselves will receive 
without charge a nominal number of the 
folders to start with, and will then be 
able to secure additional copies as they 
need them to supply producers. 

The Illinois association is purchasing 
at least 100,000 of the folder sets for dis- 
tribution to 500 members, excluding 
members in Chicago, and additional 
copies may be purchased if needed. 

The Chicago association committee 
in charge of developing the sales pro- 
gram is composed of William J. Laadt, 
Cramsie-Laadt, chairman; George A. 
Rapp; R. T. Magner, Meeker-Magner; 
L. W. Zonsius, Conkling, Price & Webb; 
and Eugene F. Engelhard, Engelhard & 
Co., who also represented the Illinois 
association. Ex officio members were 
P. J. Warren, Associated Agencies, Chi- 
cago association chairman; Emil Lederer 
of Stewart, Keator, Kessberger & Led- 
erer, vice- -chairman, and Lyman Drake, 
Jr., Critchell- Miller, secretary. 

The Illinois agents’ participation in 
the program was set up at a conference 
of the committee in Chicago with James 
J. Beatty, Rockford, chairman; Merle 
Read, Joliet, president, and Frank Smith, 
Champaign, chairman of the automobile 
committee of the state association. 





Group Writers Liberalize 
Hospital Benefits 


In the group hospitalization field re- 
cently there has been quite a tendency 
to liberalize the benefits, particularly in 
respect of so-called extra expenses for 
x-ray, operating room, etc. Originally 
most of the group writers provided that 
the total benefits for these extras would 
be five times the daily rate for room 
and board, thus if there were $5 room 
and board cover, the extras would 
amount to $25. Then some of the com- 
panies increased the extras to 10 times 
the daily rate for surgical and accident 
cases. Finally Travelers introduced the 
10 times benefit for all cases and that, it 
is believed, may eventually become the 
standard. This liberalization puts the 
benefits of the commercial group com- 
panies more closely in line with the Blue 
Cross coverage. 





Sales training from experts in casualty 
and property lines. Write the National 
Underwriter. 


Buyers Hear Leslie 
on Rate Control 
by the States 


A clear and logical analysis of the 
necessity of- state rating laws in view of 
the Supreme Court insurance decision 
is commerce and public law 15 was pre- 
sented to the Midwest Insurance Buyers 
Association at a meeting in Chicago by 
William Leslie, manager of the National 
Bureau of Casualty & Surety Underwrit- 
ers. Mr. Leslie dealt to some extent with 
the possible effects of rate control by 
all states on the purchase of insurance 
by large buyers. 

One question that interested buyers is 
whether they will be able to retain the 
retrospective principle unde state rate 
control. Mr. Leslie said he thought so, 
to the extent that loss experience is in- 
volved. However, where a buyer has 
arrangement with the insurer that in- 
cludes a special commission rate or other 
special feature that would not meet the 
test of non-discrimination as to other 
assured, then the plan would not be 
acceptable under rate control. 

Mr. Leslie emphasized that as a prac- 
tical matter any rating system whether 
filed by a bureau or independent com- 
pany eventually would have to meet 
three tests: Adequacy, reasonableness 
and non-discrimination. He said he 
thought the framework of the state rat- 
ing law should be such as to permit 
maximum flexibility for growth and 
adaptation, in the.interest of the public, 
insured and insurer. 

Combinations of lines such as com- 
pensation, and general liability, to achieve 
certain premium results Mr. Leslie 
thought would meet the three point test 
and should be permitted. One buyer 
wondered if too inflexible rating control 
would not force large buyers into self 
insurance. 

Another thing Mr. Leslie would like 
to avoid is the necessity of a stamping 
office. Most insurers are honest and he 
thinks they should be permitted to op- 
erate on that basis until proved dis- 
honest. A company being deliberately 
dishonest can find ways of getting 
around a stamping office anyway, he 
said. 

He said he thought the principle of 
graded costs depending on size of pre- 
mium has proved logical. 

The states must take action before 
1948, he said, and buyers will be vitally 
concerned in the laws that are passed 
dealing with rate supervision. He said 
only three states have full rate control, 
New York, Louisiana and Washington. 

The question of the buyers’ associa- 
tion affiliating with the Risk Research 
Institute of New York was discussed, 
and a vote will be taken at the October 
meeting. 

A. L. Kirkpatrick, insurance editor of 
the Chicago “Journal of Commerce,” 
who becomes insurance department 
manager of the U. S. Chamber of Com- 
merce Oct. 1, will not be replaced as 
president of the buyers’ group. T. J 
Sullivan of Inland Steel, vice-president, 
will take over the duties until the end 
of the buyers’ first year, next February. 





Taylor to Mich. Mutual Auto 


Rand Taylor, who has been in insur- 
ance claim work for nine years, most 
of the time with Emmco, has joined 


Michigan Mutual Auto at the home 
office, Traverse City, Mich., as claim 
manager. Recently he has been at 


Grand Rapids. 





Miss Marguerite Stancer, who took 4 
prominent part in the annual meeting 
of the National Association of Accident 
& Health Underwriters in Los Angeles 
in 1941 as chief aid to F. B. Alldredge, 
then president of the Los Angeles club, 
has resigned her position with Occi- 
dental Life to go with Cass & Johan- 
sing, general agents of Standard Acci- 
dent in Los Angeles. 
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Agents in Spot as to Anti-trust Law 


(CONTINUED FROM PAGE 23) 





using the banks and agents. He asked 
what finance company can match in 
number and caliber the sales force of 
insurance’ agents throughout the coun- 
try. There are a number of advantages 
to the public, and agents and banks 
should keep hammering these home. 

_A lively discussion of commission re- 
vision was presented by Carleton I. 
Fisher, Providence, 
president of the 
Rhode Island asso- 
ciation. 

Mr. Fisher said 
that the statement 
on commission re- 
ductions by E. 
Williams, manager 
of the Insurance 
Executives Asso- 
ciation, had _ visu- 
alized in the minds 
of the agents the 





intention of the 
companies to re- C. I Fisher 
duce all commis- 


sion everywhere. Yet, he said, the agents 
have not seen or heard a bill of particu- 
lars alleging just what commissions are 
too high or where. The impression has 
been given, he said, that the cost of 
business is too high and therefore the 
only answer is in reducing agents’ com- 
missions. However, it is not true that he 
is solely responsible for the cost of busi- 
ness being too high and certainly not all 
reductions should come from him, Mr. 
Fisher asserted. 


Really Acquisition Cost 


What company men are really talking 
about is acquisition costs, he said. In 
1944 companies operating in New York 
state reported they spent 28.4% of the 
premium dollar for commission. To the 
28.4% is added 4% for field supervision 
expense. The thesis is that 32.4% is too 
much out of the premium dollar to pro- 
duce business, and with this Mr. Fisher 
agrees. In New England the standard 
rate of commission on fire insurance, as 
in many other sections of the country, 
is either a flat 20% in ordinary territory 
or a graded scale of 15 to 25% based 
on desirability of business. The graded 
scale probably averages a little over 
20%. 

He said he thought the figure of 20% 
to good agents, which is 8.4% less than 
the overall figure, would suggest a re- 
duction, if any, by nonboard companies 
and in excepted cities. 


Class Should Not Rule P 


The rate of commissions should not 
be governed by the class or desirability 
of business, Mr. Fisher believes. If a 
class is excessively profitable, the rates 
to the public should be reduced rather 
than using the excess profit to buy the 
business from agents. Otherwise the 
business will logically fall to the lower 
cost companies paying no commissions 
or lower commissions. Neither should 
commissions be governed by the location 
of an agent’s office, but solely accord-. 
ing to the services performed by the 
agent for the company and for the pub- 
lic, he added. 

Over-all statistical ratio figures are 
fallacious, he added. They include over- 
riding commissions paid general agents, 
which properly belong to field super- 
vision and general administration ex- 
pense, he said. 

Mr. Fisher suggested that outside ex- 
cepted cities, it has not been pressure 
by producers’ organizations that has 
pushed up the ratio, but excessive com- 
petition. 

Mr. Fisher suggested elimination of 
the many parasite agents who do not 
earn their commissions as one way to 
accomplish a big reduction in overall 
acquisition cost, stop paying general 
agency scales through branch offices, 
and figure out the real take-home-pay of 
agents. Remuneration should be gov- 
erned by services performed, a share 


of underwriting profits for agents who 
are responsible for them should be rec- 
ognized, and there should be no closed 
door studies of problems affecting the 
agents. 


Praise Fisher Talk 


At the close of Mr. Fisher’s talk sev- 
eral agents praised it. Chairman Davis 
called it finest exposition of the subject 
he had ever heard. John Whitcombe, 
Maine agent and chairman of the agency 
qualification committee of the National 


association, said that in his opinion a 
relatively few companies cause the 
trouble. 


George H. Reama, Rhode Island in- 
dustrialist, only speaker at informal 
dinner Monday night, gave an inspira- 
tional talk on “Can We Save Our Free 
Enterprise System?” 

The advisory board has asked its sec- 
retary to get propositions from Poland 
Spring Hotel and New Ocean House at 
Swampscott, Mass., on holding next 
year’s New England agency gathering 
now slated for the last week in June. 
Membership of the advisory board 
will be polled later on choice of meeting 
place. At the final session Tuesday there 
was a general discussion of agency qual- 
ification laws and the bank and agent 
auto plan. 





La Vallee Group Supervisor 
Occidental, Cal., in Chicago 


James K. LaVallee, lieutenant in the 
navy, has returned to civilian life and 
been appointed regional group super- 
visor by Occidental Life of California in 
Chicago. He will develop group life, ac- 
cident and health, hospitalization and an- 
nuity business in that city. 

He has had distinguished war service 
on aircraft carriers in the Pacific fol- 
lowing service as instructor in naviga- 
tion at Abbott Hall, Chicago, then as- 
signed to Tacoma in the commissioning 
detail in connection with construction of 
26,000 ton carriers. For a year he was 
navigator of the escort carrier “Fanshaw 
Bay” which went through the battle of 
the Philippine gulf, and since April, 1945, 
has been navigator of the 26,000-ton car- 
rier “Vella Gulf.” 

Mr. LaVallee has had 15 years life in- 
surance experience. He was an agent 
of Travelers in Chicago for several 
years, then superintendent of agents of 
American Reserve Life of Omaha. From 
1936 to 1942 when he entered the navy 


as a lieutenant, he was life and accident 


department manager of the Eliel & Loeb 
agency, Chicago. 


L.M.C. Premiums Up 8% 


Premium writings of Lumbermen’s 
Mutual Casualty in the six months 
ended June 30, were $19,491,354, rep- 
resenting an increase of 8.29% over the 
same period last year. 

The largest increase was $1,515,901 
in automobile writings. The largest 
percentage increase was 65.52% in the 
bond department. 





New Texas Bond Bulletin 


AUSTIN—The Texas board of insur- 
ance commissioners has issued bond 
bulletin No. 5, which not only amends 
the previous bulletin, but adopts most 
of the filings made by the Towner Rat- 
ing Bureau for federal construction con- 
tract bonds, commercial blanket bonds, 
bankers and brokers blanket bonds, 
forgery bonds and blanket position 
bonds. The bulletin also authorized an 
experience rating plan for primary and 
excess commercial blanket bonds and 
blanket positions bonds. 





Expand National Auto Offices 


LOS ANGELES—National Automo- 
bile & Casualty which now occupies the 
sixth, seventh and ninth floors at 724 
South Spring street, has taken over the 
entire 10th floor, adding 3344% to its 
space. Offices in San Diego and Dallas 
have been increased more than 100%. 

The Dallas-branch is in charge of H. 
R. Haygood, assistant state manager. 
The Dallas office has also established its 
own claim department in charge of B. E. 
Olmstead, who formerly was with Amer- 
ican General at Houston. 





Forms Reinsurance Agency 


Reinsurance Agency, Inc., has been 
formed by A. J. Helmick, resident vice- 
president of Peerless Casualty, Chicago, 
in charge of reinsurance operations. He 
is president of the agency; L. K. Hel- 
mick, his wife, is vice-president, and 
Miss Bernice Bubert, his secretary, is 
secretary-treasurer. Mr. Helmick stated 
this week the agency will handle only 
fire and marine insurance; will do no 
direct business and will not deal in 
lines written by Peerless Casualty. 





O.K.s Mutual Deviation in N. Y. 
The New York insurance department 
has extended) from. Sept. 1 the down- 
ward deviation of 15% from the rates of 
New York Fire Insurance Rating Or- 


pee 


Royal, Eagle Shift 


Seymour, Carson 


NEW YORK—A. C. Seymour, since 
January, 1944, vice-president in charge 
of Royal Indemnity’s metropolitan New 
York department, has been elected vice- 
president of Eagle Indemnity of the 
same group and will act as President 


George W. McCagg’s immediate as- 
sistant in the supervision of Eagle’s 
operations. 


Carson Metropolitan Head 


Vice-president E. H. Carson of Royal 
Indemnity will succeed Mr. Seymour 
as head of the metropolitan department. 

Mr. Seymour has been with the Royal- 
Liverpool group 19 years and was with 
Eagle Indemnity and Royal Indemnity 
in the New York office from 1939 until 
October, 1942, when he was made as- 
sistant manager of the New York met- 
ropolitan department of Royal Indemn- 
ity. His insurance training includes ex- 
perience as an underwriter, special agent, 
and claims man. Before going to New 
York he had served as superintendent 
of Royal's casualty department in its 
London city office. He has traveled 
widely in the United States and is well 
known to many of Eagle’s agents and 
field men. 


Gallaher His Assistant 


As vice-president in charge of Royal 
Indemnity’s metropolitan department, 
Mr. Carson will be assisted by Man- 
ager Frank D. Gallaher, who recently 
returned to Royal after two years serv- 
ice in the insurance branch of the war 
department, where he attained the rank 
of lieutenant colonel. 

Mr. Carson has been with the Royal- 
Liverpool group for 22 rs and has 
been with Royal Indemnity since 1938, 
acting as superintendent’ of the special 
risks department and as joint manager 
of the compensation and liability depart- 
ment. In 1944 he was elected vice- 
president of Royal Indemnity. Since the 
beginning of the war, in addiion to 
other executive duties, he has been in 
charge of the underwriting and servic- 
ing of a number of large war projects 
insured by the company. 








ganization, Eastern Tornado Conference 
and Sprinkler Leakage Conference to 
the member companies of the Mutual 
Federation of New York, Home Mutual 
Fire of Binghamton, New York Central 
Mutual of Edmeston, Otsego Mutual 
Fire of Burlington Flats, Preferred Mu- 
tual Fire of New Berlin and Utica Fire. 
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Missouri Agents Push for Auto Law 


(CONTINUED FROM PAGE 3) 





there is need for a strong association and 
that all agents must be alert for changes 
occurring in the business and that all 
should work closely with the legislature 
and the insurance department to keep 
Missouri on top. 

The membership, he said, has shown a 
good gain during the past year. The total 
is now 480, an increase of 179. 


Scheufler Speaks 


Superintendent Scheufler touched on 
the national legislative situation to 
some extent, but concerned himself 
largely with four items of interest to 
Missourians. One of these was Mis- 
souri’s new constitution which provides 
for consolidation of some departments. 
There has been talk of placing the in- 
surance department in the department of 
commerce, Mr. Scheufler said. He op- 
poses this idea because in view of the 
technical nature of insurance and its 
many problems the consolidation would 
lead to confusion. The agents’ qualifica- 
tion bill is a good one, he said, and the 
department is for it. However, he said, 
the small man has his rights and these 
must be respected. He approved the au- 
tomobile financial responsibility law. 

There is also in the legislature a pro- 
posal for multiple line underwriting, he 
said, and this seems to be the trend in 
other states. The bill is not sponsored 
by the department, he said. 


Publicity and Education 


The report of the committee .on pub- 
licity and education was made by Otto 
Westerfeld, Kansas City. He said St. 
Louis has an effective educational pro- 
gram and that Kansas City is making 
arrangements with the University of 
Kansas City for an insurance course but 
that there was little being done in other 
parts of the state. He suggested the as- 
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sociation arrange to hold zone meetings 
throughout the state of an educational 
nature. He believes that if this were 
done it would help put the agent on a 
better basis in his community. He thinks 
the educating of the producers is of 
vital importance. 

G. Gregory, executive secretary, 
suggested the association get out a 
metal sign or plaque to identify mem- 
bers. The matter was ‘referred to the 
executive committee. 


O’Toole Gives Three Reports 


John J. O’Toole of St. Louis made 
three reports, as state national director, 
as chairman of the fire prevention com- 
mittee, and as co-chairman of the legis- 
lative committee. He reviewed activities 
of the past year in the National associa- 
tion. As legislative committee chairman, 





SPEED WARNER 


he commented on the attitude of the state 
association toward the model casualty 
bill which the association opposed in 
Missouri. He said the legislative com- 
mittee would be very happy to sit down 
with others in the industry and go over 
changes that are necessary in the Mis- 
souri insurance laws. The committee be- 
lieves, he said, that the new legislative 
committee should be instructed to watch 
proceedings very carefully to see that 
the insurance department is not placed 
in the position where it becomes purely a 
mechanical unit. 

The suggestion recently was wiiide 
that the compensation rating end of the 
casualty business be taken away from 
the insurance department and placed in 
the workmen’s compensation commis- 
sion. This would be a mistake, Mr. 
O’Toole said, and he recommended a 
resolution offering the services of Mis- 
souri agents to see that proper laws are 
passed in this and other respects to 
protect the business. 

Mr. O'Toole said the legislative com- 
mittee visited Governor Donnelly recently 
together with representatives of the life 
insurance interests in connection with 
appointment of a superintendent to suc- 
ceed E. L. Scheufler. The insurance 
people told the governor that the busi- 
ness in Missouri has been in bad repute 
for a number of years, that the agents 
have not a candidate to present but are 
vitally interested in seeing that an able 
and honest man be appointed, one who 
has had no affiliation with any particular 
kind of insurance. The reception given 
the agents by the governor, Mr. O’Toole 
said, was a pleasant one, and those who 
attended the meeting feel that the ap- 
pointment of a superintendent will meet 
with agents’ approval. 

Much credit is due the chairman and 
members of the membership committee 
for their work during the past year. 


Edmund J. Boyce, St. Louis, chairman, 
told of the pleasing gain in members 
during the year. The 179 new Missouri 
members set a record in the National 
association membership campaign. He 
stressed the importance of organizing 
more local boards and brought out the 
fact that personal solicitation of non- 
members is much more effective than 
use of mail in getting members. 

The association will publish period- 
ically a bulletin which will be sent to 
members and non-members. Mr. Boyce 
said he believes this will be helpful in 
keeping the agents informed as to the 
activities of the state body. 

L. E. Bright, St. Louis, chairman 
rules and forms committee, said he be- 
lieves progress has been made with the 
company bureaus. He thinks the bu- 
reaus will be very cooperative and that 
this is not the time to stir up anything 
of a radical nature. 


MISSOURI NOTES 


Among those 








present at this year’s 
meeting was W. B. Winchell, New York, 
secretary of the North British fleet. 
Mr. Winchell felt at home among the 
Missouri agents. Before going to New 
York he was for many years state agent 
in Missouri for North British with head- 
quarters in Kansas City. 


Robert Young, local agent at Jeffer- 
son City, was the official host of the 
convention. 


Governor Donnelly of Missouri who 
was scheduled as a speaker at the meet- 
ing, was unable to be on hand due to 
the press of business. 


Hartford Fire was well represented by 
G. W. Fischer, manager, St. Louis; R. E. 
Dehaven, special agent in eastern Mis- 
souri, and Alex B. Young, Kansas City, 
special agent in western Missouri. Mr. 
Young is immediate past most loyal 
gander of the Heart of America pond 
of the Blue Goose, and during his term 
the pond won second place in the na- 
tional drive for new members. 

The attendance this year was better 
than in 1944. Many drove to the meet- 
ing. 

Several members of the Cats Meow of 
St. Louis were present for the con- 
vention and held a luncheon. 

0. D. Evans, St. Louis, president of 
the St. Louis Board, made the trip to 
Jefferson City. 

Ted Rhoéus, Kansas City, who oper- 
ates the Midwest General Agency, at- 
tended all the sessions. 

President Harry M. Gambrel in open- 
ing the meeting called on Firman B. 
White, Kansas City, state agent of 
Royal Exchange to identify the com- 
pany men present. Each arose and took 
a bow. 

The members of the nominating com- 
mittee were George D. Clayton, Jr. 
Hannibal, former president of the asso- 
ciation, chairman, R. L. Stewart, Jr., 
Kansas City and John J. O'Toole, St. 
Louis. 

The resolutions committee was headed 
by John Barclay, Mexico. The other 
members were Lorren W. Garlichs, St. 
Joseph; James F. O’Boyle, St. Louis; 
Otto H. Westerfeld, Kansas City, and 
Henry Dale, Joplin. 


Abbreviate Michigan Agents 
Parley at Lansing 


(CONTINUED FROM PAGE 3) 


urer, and Waldo O. Hildebrand, Lan- 
sing, secretary-manager. 

Mr. Cary’ s report as treasurer showed 
association finances in good condition, 
An enlarged budget was adopted, with 
provision for publication of a new edi- 
tion of the reference manual, which is 
a compilation of questions and answers 
for preparing applicants for the Michi- 
gan department’s examination. The 
manual is to be prepared in cooperation 
with the department. Financial support 
also was voted to the December meet- 
ing in Grand Rapids of the National 
Association of Insurance Commission- 
ers. 


Kalamazoo Wins Trophy 


The George Brown trophy, given an- 
nually to the local board credited with 
the best results in educational, public 
relations and membership activity for 
the year, became the permanent posses- 
sion of the Kalamazoo association, which 
won it for the third straight year. The 
Kalamazoo group presented a report of 
its activities in an attractive scrapbook. 
Honorable mention in the state contest 
was accorded to the newly organized 
but aggressive southern Oakland county 
association which includes several north- 
ern suburbs of Detroit, and to the Go- 
gebic county association. Saginaw and 
Flint associations also were commended 
for exceptional programs. 

Arno R. Schorer, Kalamazoo, state 
national director, an active figure in the 
Kalamazoo board and state association, 
was specially commended by the exec- 
utive committee for his services. 


Constitutional Revisions 


Plans for making revisions in the con- 
stitution could not be consummated be- 
cause the session was not a membership 
meeting but the new president, Mr. 
Moore, immediately reappointed the re- 
vision committe, consisting of Joseph 
W. Mundus, Ann Arbor, chairman; 
James Crosby, Grand Rapids, and David 
T. Marantette, Detroit Insurance Agency. 

The association was pledged by the 
committee to its utmost toward obtain- 
ing adequate automobile insurance for 
maimed veterans. Refresher courses for 
agents returning from the services also 
were given consideration. Announcement 
was made of a series of meetings of 
field men with agents groups for ex- 
planation of the new Michigan standard 
policy. 

Fourteen new members were accepted, 
bringing the total state association mem- 
bership to approximately 570. 

President Moore indicated that plans 
will be started on a broad scale imme- 
diately for the projected midyear ses- 
sion, to be held either in Lansing or 
some other centrally located city. Dates 
will be fixed to follow the National as- 
sociation’s midyear. 

Retiring President Trager was pre- 
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sented with an inscribed gavel in recog- 
nition of his services by Mr. Schorer. 

The meeting was attended by all but 
four of the active executive committee 
and by two honorary members. 

The new president, Mr. Moore, en- 
tered the insurance business for himself 
in 1923, specializing at first in automo- 
bile insurance. In 1925 he purchased 
a general agency and expanded his lines. 
In 1928, he sold a half-interest in his 
agency to Walter R. Wright, the firm 
of Moore & Wright being organized at 
that time. In 1940, he repurchased Mr. 
Wright’s interest, but the agency name 
has been continued. Mr. Moore has held 
all of the offices of the Port Huron as- 
sociation and served as president two 
terms. He was first elected to the state 
association executive committee in 1940 
and was chosen treasurer in 1942, serv- 
ing for two years, when he became vice- 
president. He is a graduate of the home 
office training school of Aetna Casualty. 
He has been active in civic affairs in his 
home city, has been secretary of his 
local American Red Cross chapter dur- 
ing the war and is an active member of 
the coast guard reserve. 


Tune Up Adding 
Machines to Tot 
Up Florida Loss 
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planes, 153 civilian planes and 100 or 
more automobiles and trucks stored in 
the hangars. It is believed these tim- 
bers smashed gasoline tanks in the air- 
craft and motor vehicles which caused 
gas to escape into the hangars. Also 
the timbers may have struck off sparks 
when they hit the planes and cars or 
may have caused electric sparks by dis- 
lodging batteries in them. The sparks 
could have ignited the gases. 

The hangars were built at a cost of 
$8,400,000 and were believed to be hur- 
ricane proof. According to newspaper 
reports the huge hangar doors which 
operated on steel rails had been closed 
to protect the blimps, planes and motor 
vehicles. One theory is that the closing 
up ‘of the hangars might have caused 
pressure to build up inside them thus 
blowing the wood roofs and walls apart. 


Total May Be $50 Million 


Newspapers put a rough estimate of 
the total damage at $50 million, includ- 
ing the Richmond naval base loss. Dam- 
age to crops and groves may amount to 
from $5 million to $6 million. One esti- 
mate is that there were about 10,000 
residences and business offices that suf- 
fered slight damage in Miami. This in- 
cluded damaged tiles, windows, roofs and 
fences. The loss to buildings in Miami 
may amount to as much as $1 million 
and there may be another $1 million loss 
to buildings in the communities south of 
Miami. The chief damage to homes, be- 
sides loosened roofing tile and windows 
broken by flying debris, was falling utili- 
ties poles and trees. 

The Richmond air base fire was the 
largest in Florida history and, of course, 
becomes one of the major fires in the 
national record. 

Fortunately for insurers this hurricane 
and that in the Texas Gulf area just the 
other day were concentrated in the less 
populated regions and hence did not 
wreak the havoc that they might have 
done had they struck in full force, say, in 
Houston or Miami proper. 


AIRCRAFT CLAIMS ARRIVE 


NEW YORK-—In spite of the heavy 
damage to government property in the 
hurricane which hit Florida, insurance 
losses are not expected to run into big 
figures. There were many small losses 
in Miami and Miami Beach, mostly for 
awnings and broken windows. The 
Daytona Beach area was also hit, but is 
less built up than Miami. 

It is estimated that there will be sev- 
eral hundred small claims in the Savan- 


nah and Brunswick, Ga., areas and per- 
haps 2,000 claims in and around Charles- 
ton, S. C. The National Board’s disas- 
ter plan will not be set up. 

Aircraft insurers estimate their losses 
at about $150,000 in the aggregate, based 
on information received up to Wednes- 
day. Because wire facilities were dis- 
rupted quite a few additional aircraft 
claims will probably be reported. United 
States Aviation Underwriters had 11 
planes reported destroyed with total 
value of about $80,000. Associated Avi- 
ation Underwriters had three claims 
with a total value of $41,000, one of these 
being a $35,000 plane. Aero Insurance 
Underwriters had 15 claims but had not 
received information as to estimated 
extent of damage. However, on the pre- 
sumption that the loss would be total, as 
seemed likely, the aggregate value would 
be at least $30,000. 

Most of the insured planes that were 
destroyed were in the navy hangar at 
Richmond field, near Miami. They had 
been flown there following the storm 
warnings, as the hangars there were un- 
derstood to be storm-proof. 


Accountants Voice 
Objections to Auto 
Statistical Plan 
(CONTINUED FROM PAGE 5) 
ment, and either get the work done 


locally or make arrangements with the 
statistical bureau which is. handling the 








figures to punch the information on 
I.B.M. cards. 
Scott, Oliff Explain Plan 

F. R. Scott, secretary New York 


Underwriters, and Farrell Oliff, statis- 
tician of Liverpool & London & Globe, 
explained the proposed plan, which was 
printed in outline form last May. Mr. 
Scott said that the N.A.U.A. decided 
that there was a need for a change in 
the rating plan and wanted something 
that would make the experience avail- 
able within a few months rather than 
a year and a half late. There was also 
the danger that if no plan were worked 
out and presented to the insurance de- 


partments, the various departments 
would get up their own plans, which 
would mean 48 different rating and 


statistical plans. The present proposal 
he said has been agreed to in principle 
by half a dozen of the most important 
states, though no formal action has as 
yet been taken by any. 

Mr. Scott said it is clear there will 
have to be a plan for the N.A.U.A. and 
that since the publication of the outline 
there have not been as many sugges- 
tions nor as much criticism as was 
expected. He said that while the mem- 
bers of the Insurance Accountants As- 
sociation had been asked for written 
questions on the plan in advance of the 
meeting none had been received. He 
urged everyone to send in any questions 
they might have so they would be re- 
ceived no later than Sept. 27 when the 
N.A.U.A. | statistical committee will 
meet again. He pointed out that W. D. 
Hall, actuary of N.A.U.A., will be a 
speaker at the Accountants Associa- 
tion’s fall conference, Oct. 18-19, in 
New York City. 

The N.A.U.A. statistical committee, 
of which Mr. Scott and Mr. Oliff are 
members, is headed by T. F. Tarbell, 
actuary of the casualty department of 
Travelers. No effective date for the 
plan has been decided on but it will 
be made effective as soon as the neces- 
sary personnel and equipment are avail- 
able to the companies and the N.A.U.A. 

A. A. Dahlberg. Sun, president of 
the Accountants Association, presided 
at the luncheon. 





Small Plants Safety Offenders 


SALT LAKE CITY—The Utah-Ne- 
vada Safety Board held a _ three-day 
conference here with about 150 in at- 
tendance. Harry L. Gorden, superin- 
tendent engineering department Conti- 
nental Casualty, Chicago; Capt. A. T. 


Rossano, Jr., director of industrial hy- 
giene, Denver; E. M. Royle, chairman 
Utah industrial commission; Dr. Wm. 
M. McKay, Utah state health commis- 
sioner; George Innes, western repre- 
sentative National Safety Council. 

Mr. Gorden stressed the importance 
of safety education and campaigns in 
the smaller plants, declaring that about 
90% of plants with under 500 employes 
investigated by his company need an 
explanation of what safety actually is. 
“Although small plants are the worst 
offenders,” he said, “most of them think 
that their slate is clean, and that it is 
the larger plants which need safety 
measures.” 


Los Angeles Club Resumes 


LOS ANGELES—The Accident & 
Health Managers Club of Los Angeles 
at its first meeting since summer vaca- 
tion heard Dr. James Duffy, recently 
discharged from the army air corps, tell 
of problems facing the insurance busi- 





ness and the whole country in respect 
to returning veterans. The club con- 
sidered the subject of resuming annual 
conventions of the State Association 
of Accident & Health Clubs, in response 
to an inquiry from the San Francisco 
club, in which it was suggested the 1945 
convention be held at San Francisco in 
February, instead of this fall. 


Colonial Delays Withdrawal 


SAN FRANCISCO—Colonial has re- 
quested that its withdrawal from the 
California motor vehicle agreement, ef- 
fective Sept. 26, be extended until Dec. 
1. When a company files a notice of 
withdrawal other companies could also 
withdraw by filing similar notices within 
five days of the effective date of the 
first. No others up to Tuesday night 
had so filed. 
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Much Interest in North America Plan 
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predictable that in time of financial 
stringency generally, many assured 
would switch to the annual premium 


term plan. During the depression years 
it will be remembered many who had 
been accustomed to buying three or five 
year term policies switched to the annual 
premium basis in order to make ends 
meet. That tendency, incidentally, was 
embarrassing to a great many agents be- 
cause it temporarily reduced their in- 
come at a time when they were hard 
pressed financially. 


Possibility of Transition 


One of the weak spots in the agency 
picture is the fact that agents may per- 
mit their expenses to increase in line 
with income from term policies, much of 
which is unearned. Then they may be 
caught short by cancellation of term 
contracts and by the failure of term pol- 
icyholders to renew except onan annual 
premium basis.’ 

If there’ is to be a transition and it 
were accomplished gradually, agencies 
might be in a much more wholesome 
condition, especially if the transition 
took place during a period of expanding 
business so that premiums from new 
business would offset the decline in in- 
come due to annual premiums taking the 
place of term prepayments. 

Looking further ahead and again as- 
suming that eventually the majority of 
the business may be on an annual pre- 
mium basis, the question arises how the 
public will look upon a program under 
which the premium takes a jump every 
fifth year. So long as most of the busi- 
ness continues to be prepaid term, this 
fluctation could be easily explained and 
perhaps would cause no dissatisfaction 
but if the time ever comes when prepaid 
term is largely a thing of the past, the 
quinquennial premium increase may be 
hard to justify. It will then perhaps be 
significant only from an historical stand- 
point. Conceivably a movement might 
get under way to abolish such a differ- 
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ogy | Ya? = : = Goveraeee. Address 

-18, e iona nd i 
Jackson Blvd., Chicago 4, aa ata ts 

















WANTED 
Fidelity bond specialist. Will also learn avia- 
tion insurance. Limited travel to branch offices 
in middle west. Excellent opportunity. Write 
C. R. Parsons, American Mutual Liability Ins. 
Co., 221 No. La Salle St., Chicago 1, Illinois. 











ential and then everyone would be on an 
annual premium basis. This might be 
accomplished either with or without an 
increase in rates depending upon the 
loss cycle at the time. 

If such a situation should ever come 
about with practically all assured paying 
premiums annually, then the way might 
be paved for introduction of an open 
policy, one without a termination date 
and renewable annually by the payment 
of premium perhaps within a grace 
period. 

That, of course, would introduce econ- 
omies and would eliminate much of the 
waste that is involved in switching busi- 
ness but it would have the effect un- 
doubtedly of making it extremely diffi- 
cult for a new company or a new agency 
to get started or for a smaller company 
or agency to expand because presumably 
most assured would think in terms of 
buying a fire insurance policy for keeps 
just as life insurance is purchased. 


Investment Consideration 


From an_ investment standpoint, 
nearly everyone will agree with North 
America that there is no justification for 
the present 1624% and 20% discount for 
prepaid term insurance. Money was 
never worth that much and it is worth 
even less today. 

Neither is such a large difference jus- 
tified by reason of the saving in handling 
and accounting costs to the company. 
Yet giving the assured such a decided 
break when he pays three or five years 
premiums at once does have certain ad- 
vantages and it may very well be that it 
is necessary to offer this much of a bar- 
gain in order to induce policyholders to 
elect the prepaid term arrangements. By 
reason of the term proposition probably 
much insurance has been sold that other- 
wise would not be sold. For instance, a 
great many agents put on successful 
campaigns to sell the comprehensive per- 
sonal liability policy because there was a 

25 premium involved for a three-year 
term. Many of these agents would not 
have made the effort to sell this contract 
had the incentive been merely a $10 
annual premium. They would not have 
exerted themselves for a commission re- 
ward of $2 or $2.50 but a return of about 
$7 per sale was sufficient to get them to 
put on a campaign. 

Also of advantage to the agent in con- 
nection with term business is the fact 
that the incidence of his collection prob- 
lem is greatly reduced. 

With the differential reduced to 34%, 
it is inconceivable that the premium 
finance companies would be able to con- 
tinue to find a place for themselves and 
they would probably give up the ghost. 
It would be predictable that most, if not 
all, of the insurance that is now written 
on a prepaid term basis under a pre- 
mium financing arrangement would be 
renewed on an annual premium term 
plan. 


Texas Wind Rate 
Relief Expected 


(CONTINUED FROM PAGE 4) 


not only endorsed the proposal, which 
had been prepared before the old ad- 
ministration went out of office, but said 
that additional amendménts would be 
proposed. 

These amendments are designed to 
clarify the policy and to broaden the 
coverage in line with current events. 
Numerous definitions were urged, such 
as one for a dwelling, of a chimney and 
of a family. 

Among topics that received specific 
mention were business interruption in- 
surance, proposed reduction of rates on 
money, change in the area charge in 
brick mercantile schedule, so that the 
wholesale area charge be made applica- 
ble to warehouses at manufacturing 
plants; that the board limit experience 





penalty for woodworking plants to such 
risks as are rated with $2 woodworking 
basis, and that the rates for recycling 
plants be reduced. 

AGREE ON NEEDED CHANGES 

DALLAS — Local agents, general 
agents and company men in Texas agree 
that some improvements could and 
should be made in the Texas standard 
fire policy contract and for the most 
part they agree, unofficially, on the spe- 
cific changes that are desirable. Several 
meetings of the different groups, pre- 
liminary to the public hearing held in 
Austin this week, discussed the same 
problems but the fact that each group 
always holds its own meetings has 
prompted some of the leaders to sug- 
gest that hereafter a general discussion 
meeting be held with representatives of 
the local agents, general agents, Texas 
company men and out-of-the-state com- 
pany men present. It is believed that 
such a group would not only facilitate 
the handling of all rates and forms mat- 
ter but would prevent any possible dif- 
ference of methods in better serving 
the general public. 

The recent hurricane along the Gulf 
coast along with the alarming regularity 
of such storms, for instance, makes an 
increase in windstorm premium volume 
apparently necessary, but the sugges- 
tions as to the best procedure vary from 
a few cents rate increase to a $100 de- 
ductible. This is a regional problem as 
far as excessive losses ‘are concerned 
but a state-wide problem as far as rates 
and forms are concerned. 

A somewhat general feeling exists, 
judging by reports from the meetings 
of different groups, that all fire risks 
in Texas should be reclassified; that 
standard forms and rates for errors and 
omissions and for extra expense should 
be adopted and thus the need for filing 
be eliminated; that the application of 
debits and credits on multiple occu-- 
pancy in mercantile risks be clarified; 
that the fraction rule be standardized; 
that the cancellation rules be simplified; 
that a more specific understanding be 
established as to what constitutes a 
builders’ risk and what belongs in an 
alterations and repair risk; that the 
problem of the outside sign as a part 
of the building risk be solved; that the 
definition on farm form 81 be improved, 
and that the limitation clause in the hail 
insurance for growing crops be im- 
proved. 


Hold Confab with Dineen 
on Multiple Writing Idea 


NEW YORK—About 20 representa- 
tives of interested organizations met 
with Superintendent Dineen of New 
York at his invitation to give him their 
ideas on the extension of writing powers 
of fire, marine and casualty companies. 
Mr. Dineen’s object, it is understood, 
was to prepare for the possibility of fur- 
ther multiple-line legislation being intro- 
duced at Albany next January, with the 
thought that it may be desirable for the 
department and the insurance industry 
to take a stand on any such proposals. 

No announcement was made following 
the conference, but it is understood that 
a wide variety of opinions was expressed 
by those present. Another meeting will 
be held next month, after the represen- 
tatives have talked the matter over with 
their respective organizations. 


Ask for Accident Data 
of Army Air Force 


WASHINGTON— The U.S. Cham- 
ber of Commerce is asking the War De- 
partment for the release of presently 
restricted information on aviation acci- 
dent experience of the army air forces. 

The chamber’s directors, meeting here 
last week, authorized the request at the 
instance of the aviation subcommittee 
of their insurance department headed by 
W. E. McKell, president of New York 
Casualty. 

“The experience of the army air forces 
during the war has added greatly to the 








knowledge of causes and conditions pro- 
ducing aircraft accidents,’ Mr. McKell 
said. “The use.of this information in 
the prevention of similar occurrences in 
civil aviation would be a substantial aid 
to the achievement of safety in the op- 
eration of private aircraft. 

“Development of a high degree of 
safety in aviation is a prerequisite to 
the fullest growth and utilization of the 
private airplane as a major transporta- 
tion medium. One method of achieving 
safer flying is by means of the utiliza- 
tion of accident data as a basis for pre- 
ventive action.” 

The chamber, if permission is granted, 
will distribute the information to in- 
terested firms, it is stated. 





Travelers Revives Casualty 
and Surety School 


First peace time class to be conducted 
by the Travelers home office school for 
casualty, surety and fidelity agents is 
now in session with an enrollment of 23 
students, 50% of whom are veterans of 
world war II. Official welcome to the 
group was given by Tracy W. Smith, 
superintendent of agencies. 


The school is the oldest training pro- . 


gram in the country for insurance agents, 
having been formed in 1903. Aviation 
insurance, which is fast gaining promi- 
nence in the insurance field, is one of 
the lines added to the curriculum. 

The next casualty, fidelity and surety 
class will open Jan. 7, 1946. During next 
year there will be five classes, four for 
men and one exclusively for women in 
these lines. This will be second casualty 
class for women to be conducted, the 
first having been held early this summer. 

The men attending the present class 
from all sections of the United States 
and from Canada, have had a variety 
of experience. Five of the veterans 
served in the air corps and one had 15 
years’ experience in insurance before en- 
tering the service. Several are entering 
their fathers’ agencies and one man is 
the father of a present Travelers agent. 





Kansas Supreme Court 
Upholds Premium Tax Law 





(CONTINUED FROM PAGE 3) 


London Assurance, Manhattan F. & M., 
and Woodmen Central. 


S. CAROLINA TAX UPHELD 


COLUMBIA, S. C.—The South Car- 
olina supreme court upheld the premium 
tax of this state in a unanimous opinion, 
rejecting the contention of Prudential 
that the Southeastern Underwriters As- 
sociation case makes it unconstitutional 
and dissolving a temporary injunction 
against its collection. The South Caro- 
lina tax is 3% on foreign companies, 
graduated down according to the invest- 
ments of each carrier in South Carolina, 
but does not apply to domestic insurers. 

The South Carolina opinion is that 
the McCarran act (public law 15), by 
specifically referring to state taxation, 
specifically abdicates congressional juris- 
diction over insurance taxation and 
hence leaves state insurance taxes unim- 
paired. The court also rejected the ar- 
gument of Prudential that the tax on 
foreign companies denies them the equal 
protection of the law by citing the re- 
cent U. S. Supreme Court decision in the 
Lincoln National Life case, which in- 
volved the Oklahoma premium tax. 





Carry Workers Who Lose Jobs 


NEWARK—The Hospital Service 
Plan of New Jersey will offer its sub- 
scribers in industrial plants an oppor- 
tunity to continue their payments at 
the group subscription rate for a tem- 
porary period in event of interruption 
of present employment, which may be 
between two and three months. 

It is contingent on receiving from 
employers the home addresses of sub- 
scribers when final payment js trans- 
mitted to the plan by employers. 
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Upper Peninsula 
Agents Elect 


ESCANABA, MICH.—The conven- 
tion here of the Upper Peninsula In- 
surance Agents Association was attended 
by 95, a record. 

The association elected Harry King 
of Calumet president, Dan Seeber of 
Houghton vice-president, Gaston Fran- 
chette of Houghton secretary, and Leo 
Roy of Hancock, treasurer. Houghton 
was selected for the next convention. 

President A. J. Goulais introduced 
T. L. Mulcahy, state agent of National 
Fire, Milwaukee, who discussed the 
“New Fire Forms and Policies.” Mr. 
Mulcahy reviewed in detail the coverage 
of the new Michigan policy, which went 
into effect Sept. 5. He called attention 
to the fact that under present conditions 
no agent could afford to write a policy 
for a minimum premium of $3 or for a 
commission of less than 87% cents. His 
recommendation was to add extended 
coverage, rent or rental value so that 
the sale might show a profit. He sug- 
gested a review of present use and oc- 
cupancy policies for the purpose of ap- 
plying new rates and increasing or de- 
creasing the amount to meet present day 
conditions. 

Reviewing three years of changes in 
the bonding field at luncheon, H. W 
Pripps, associate manager of Fidelity & 
Deposit at Milwaukee, emphasized the 
growing salability of ‘fidelity bonds to 
businesses of all sizes in any community. 
He pointed out that bankers in making 
loans to mercantile concerns frequently 
ask the amount of fire insurance carried. 
There is, he said, an increasing demand 
by bankers that prospective borrowers 
also protect their working capital by 
requiring fidelity coverage on employes. 
The coverages have been broadened and 
the rates reduced. It is a good time to 
approach prospects. In discussing the 
moneys and securities policy, broad 
form, he said that the contract is being 
sold in increasingly greater numbers to 
counties, cities and other governmental 
units. 

Surety anticipate larger 
losses now that the war is over, Mr. 
Pripps said, not only in banks, but in 
mercantile establishments as well. 

In the afternoon E. L. Pearce, Jr., of 
the Union National Bank of Marquette 
gave a frank and interesting talk on 
the “Banker’s Viewpoint of Automobile 
Financing” which elicited considerable 
debate and discussion from the floor. 

Carlisle Latta, vice-president of Amer- 
ican Automobile, reviewed the past head- 
aches of automobile underwriting and 
then opened the door to his personal 
views of unquestionable rate increases 
and urged the agents to assist the un- 
derwriters more than ever. Mr. Latta 
made a plea to the agent not to be sat- 


underwriters 


ised with underwriting moral hazard 
alone, but to try to get insured’s car 
inspected. 


Recall Early Days of 
Ohio Lumber Insurer 


The 50th anniversary luncheon of 
Lumbermen’s Mutual, Mansfield, O., was 
a great success. The feature was an ad- 
dress by James S. Kemper, president of 
Lumbermen’s Mutual Casualty of Chi- 
cago, on mutual insurance. President 
Charles H. Keating presided. Especially 
honored was E. S. Nail, the organizer 
of Lumbermen’s Mutual, who served as 
president and manager from 1895 to 1933 
and is now chairman. 

A brochure was distributed at the 
luncheon which included some historical 
material. In January of 1895 at a meet- 


ing of the Union Association of Retail 
Lumber Dealers of Ohio, Kentucky, In- 
diana and Pennsylvania, a committee 
headed by Mr. Nail was appointed to in- 
vestigate the rates of insurance being 
charged the lumber industry. Mr. Nail 
was a prominent lumber dealer of Mans- 
field. As a result of the investigation, 
the committee recommended that a mu- 
tual insurance company be organized. 
Mr. Nail devoted practically all of his 
time to the purpose of the organization 
and furnished the necessary funds. Be- 
fore Ohio would grant a charter it was 
necessary to secure applications for in- 
surance on a minimum of 200 separate 
nisks with no application exceeding $5,- 
000. Each application had to be accom- 
panied by one annual premium in cash 
and signed notes for three times the 
amount of the annual premium. Then 
each note had to be taken to a justice of 
the peace for certification that the signer 
was financially able to pay in the event 
payment were demanded. 

That was a difficult undertaking but 
the original members were willing to 
take a chance on the future of the com- 
pany. It was pointed out that 50 years 
ago Lumbermen’s Mutual had difficulty 
placing as much as $4,000 of insurance 
on a single risk while today. on a good 
lumber risk it can place many times that 
much. The first published statement 
date Jan. 1, 1896 showed assets $20,030 
and net cash surplus $6,831. During the 
early years the assets shrank but after 
five years the company began to show 
signs of growth. On Dec. 31, 1944 assets 
were $4,437,704, surplus $1,050,000 and 
general voluntary reserve $186,332. 

Lumbermen’s Mutual started out to 
insure only the very highest type of lum- 
ber people who were really interested in 
helping to reduce lesses. Thorough in- 
vestigation was made as to causes of the 
frequent fires which were preying upon 
the industry. Before very long the com- 
bination of carefully selected policyhold- 
ers and frequent inspection brought 
about a reduction in losses and eventu- 
ally lower rates. Lumbermen’s Mutual 
devised its own rating system, giving a 
generous allowance for good housekeep- 
ing, fire fighting apparatus, etc. In 
1896 the average rate paid by lumber 
dealers in Ohio for fire insurance was 
$3.80 while today the rate is 82c. 


St. Paul Agents Elect 
W. I. Cox as New President 
T. PAUL—Walter I. Cox of the St. 


Paul Insurance Agency was elected 
president of the Insurance Agents As- 
sociation of St. Paul at the annual meet- 
ing. John A. Downey is vice-president; 
Herbert S. Matteson of Cathcart & 
Maxfield, secretary; Genevieve Rogers 
of the Joseph Rogers agency; Cecil 
Read of Weed, Parker & Co., and J. 
Vick Merrill of the Clapp-Thomsson- 
Merrill agency, members of the execu- 
tive committee. 

The association adopted a resolution 
requesting that automobile insurance 
rates be kept at the C level “until the 
situation is clarified.” 

A proposed amendment to the by- 
laws to permit members to broker busi- 
ness with deviating companies under cer- 
tain conditions, so as to put St. Paul 
agents on an equality. with Minneapolis 
board members, was referred to the in- 
coming executive committee for study, 
along with a complete revision of the 
by-laws. 

The possibility of local agents cap- 
turing a larger share of automobile in- 
surance by urging their customers to 
finance their auto purchases through 
local banks instead of through install- 
ment finance companies was discussed 


at length. Representatives 7 two of 
the larger St. Paul banks were present 
to explain their willingness to cooperate 
with the agencies. The members showed 
much interest in the plan and asked 
many questions about it. 

Lt. Edward J. Devitt, former Minne- 
sota assistant attorney general in charge 
of insurance matters until he entered 
the navy, spoke. 


J. F. Griep Heads Central 
Minnesota Association 


ST. CLOUD, MINN.—At the annual 
meeting of the Central Minnesota 
Agents Regional Association, John F. 
Griep of Staples was elected president 
to succeed Elsie Grosswiller, St. Cloud, 
who was elected secretary-treasurer. 
Clarence I. Erstad, Sauk -Rapids, was 
elected vice- -president. 

This was an open meeting with a 
number of field men present. John G. 
McHale, New York Underwriters, 
spoke on the importance of cooperation 
between agents and companies and put 
in a good word for the value of insur- 
ance organizations. 


George Blomgren, newly-elected ex- 
ecutive secretary of the Minnesota As- 
sociation of Insurance Agents, spoke 
briefly. This was his first appearance 
before a regional group in his new 
capacity. 


Scheufler Reviews Problems 


ST. LOUIS—At a meeting of the In- 
surance Board of St. Louis Superin- 
tendent Scheufler reviewed the efforts 
of the state insurance commissioners 
and joint committees to explore the 
areas of differences of views relative to 
a solution of the problems created by 
the Supreme Court’s insurance com- 
merce decision. 

Mr. Scheufler also discussed pending 
legislation, including the automobile fi- 
nancial responsibility measure and the 
multiple line bill. The new constitution 
has created a number of questions such 
as what department or division shall 
collect various types of taxes, etc. He 
expressed hope that the legislature will 
determine what police powers shall be 
exercised by the insurance department 
in policing the operations of agents and 
brokers, etc., without giving too much 
leeway in the form of appeals from 
proper administrative regulations by the 
various departments. 

H. Roland Bieser, chairman educa- 
tional committee, outlined the educa- 
tional program for 1945-46, including the 
C.P.C.U., N.A.LA. and G.I. refresher 
courses, all of which are to get under- 
Way soon. 


May Hold lewa Convention 


Chairman John A. Boeye of Webster 
City has called a meeting of the execu- 
tive committee of the Iowa Association 





Wallace Wins Contested 
Election While in Navy 





H. Wallace of the 
assistant treasurer of the Anderson- 
Hopkins agency, St. Louis, Mo., has 
been seated as a member of the Missouri 
legislature. In the last election, the 
count showed Mr. Wallace defeated by 
11 votes. Mr. Wallace was in Europe, 
but his friends contested the election and 
finally succeeded in having the legisla- 
ture, after counting the contest ballots, 
declare Mr. Wallace elected. 

Mr. Wallace is now stationed at New 
Orleans, but is expected home soon to 
resume his position as assistant treasurer 
of the agency and his place in the Mis- 
souri legislature. 

Mr. Wallace was a member of the 
insurance committee and appropriations 
in the last house. 


Lt. Lewis navy, 


of Insurance Agents at Des Moines 


Sept. 23. This will be the first full 
meeting of the year. 
Due to the withdrawing of the ban 


on conventions, the committee will con- 
sider the advisability of holding a state 


convention, probably in November. The 
meeting, which is usually held in Sep- 
tember, has been passed because of the 


O.D.T. restrictions. Because of the long 
unbroken record of the association for 
holding at least one meeting a year, 
and because of the difficulties arising 
from the required cancellation of the 
fall meeting in 1943, there is consider- 
able pressure to hold a full convention 
this fall. 

The committee will also take up the 
resignation of Dick Bell of Atlantic as 
vice- -president and discuss employing a 
full-time secretary. 


Expect 300 at Wis. Meeting 

MILWAUKEE —Advance registra- 
tions for the annual meeting of the Wis- 
consin Association of Insurance Agents 
here Sept. 24 indicate an attendance of 
about 300. Non-member agents as well 
as members are invited to attend 
Luncheon and dinner reservations are 
being requested, due to the food situa- 
tion. Wisconsin representatives of fire 
and casualty companies will be hosts at 
a cocktail party following the afternoon 
session and preceding the dinner at 
which Oscar West, Washington man- 
ager of the N.A.I.A., will speak. 

The executive committee of the Wis- 
consin association will hold its pre-con- 
vention meeting at the Schroeder Sun- 
day afternoon. 





Milwaukee Board Nominations 
MILWAUKEE — Nominations for 


the annual election of the Milwaukee 
Board next month have been announced, 
Officers recommended for reelection are 
T. Z. Clayton, George H. Russell Co., 
president; Frederick Kasten, Blatz-Kas- 
ten Co., vice-president; Joseph Grundle, 
secretary, and George Y. Wilkinson of 
Myers & Wilkinson, treasurer. New 
nominees for directors are L. C. Hilge- 
mann of Leedom, O'Connor & Noyes, 
Val Gottschalk and John Loos. Dele- 


gates to the N. A. I. A. convention in 
Chicago are President Clayton, Vice- 
president Kasten; Ralph L. Martin and 


William B. 
McQueen Holds Hartford Outing 


The annual Hartford day outing was 
held by local agency of McQueen Corp., 
Racine, Wis., at the prominent beach 
house of Walter Rasmussen on Lake 
Michigan. The meeting was attended 
by 25 ranking officials of Hartford Ac- 
cident, Hartford Fire, and the mayor 
and other local dignitaries. A barbecue 
luncheon was served with swimming, 
boating, horseshoes, archery and soft- 
ball in the afternoon, after which dinner 
was served. 


Calhoun, past-presidents. 
, 


Rain Mars Champaign Outing 

The outing at Champaign, for local 
agents and company men was marred 
by rain. 

The rain prevented the play-off of the 
Blue Goose golf finals which had been 
much anticipated. 

Paul Jefferson of the Freese & Jeffer- 
son agency in Bloomington headed a 
quartet of the SP&EBSQSA (Society 
for the Preservation and Encouragement 
of Barber Shop Quartet Singing in 
America). 


Ohio Trustees to Meet 


The annual meeting of the trustees of 
the Ohie Association of Insurance 
Agents will be held at Granville Oct. 16- 
17. Nominations for president and vice- 
president will be made by a nominating 
committee appointed by the trustees: E. 
R. Randall, Greenville, chairman; Eck- 
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meeting will be held in the spring if 
travel and hotel conditions permit. 





Staebler Kan. Convention 


The Topeka Insurors, hosts to the an- 
nual meeting of the Kansas Association 
of Insurance Agents at the Jayhawk Ho- 
tel there Nov. 7-8, have named Secretary 
George Staebler, Jr., manager of the 
Falkiner agency, as convention chair- 
man. The annual golf tournament is to 


be resumed the afternoon of Nov. 7 at 
the Topeka Country Club, followed by 
a smoker, The annual banquet and 
dance will close the two-day session 


Thursday night. Program features were 
discussed at a meeting of the executive 
committee of the Kansas association in 
Kansas Citv. 


South Bend-Mishawaka Session 
The South Bend-Mishawaka Associa- 
tion of Insurance Agents is holding a 
dinner business session at the Misha- 
waka Hotel Sept. 20. There will be a 
report on. the bank-agent auto plan, 
one on the model casualty and surety 
rating bill and other important business. 


Discuss Bank-Agent Plan 


At a meeting of the Lucas County In- 
surance Board in Toledo, Arthur Bare 
of the Ohio Citizens Bank discussed the 
bank-insurance agency finance plan. 
New officers were introduced: Robert C. 
Rothert, president; James O. Reid, vice- 
president; James B. Willford, treasurer; 
C. C. Dussell, secretary; William E. 
Downing, newly-appointed executive 
secretary and general counsel. 








Wayne University Courses Start 


Evening insurance courses started this 
week at Wayne University, Detroit. 
The fire and transportation insurance 
course given Wednesday evenings by 

Thompson Stock will cover the new 
Michigan standard fire insurance policy. 
Harold Reinhold, U. S. F. & G., will 
conduct the casualty and surety course 
Friday evenings. Each course will last 
16 weeks and will prepare students for 
C.P.C.U. part I examination. 


$150,000 Illinois Distillery Loss 


The six-story mill building of the 
American Distilling Company at Pekin, 
Ill., was destroyed by fire along with 
six carloads of malt.and considerable 
grain unloading equipment. The total 
insurance loss on the building is esti- 
mated $100,000 and on about 9,500 bush- 
els of malt $25,000. In addition there 
was some grain lost, and there is a use 
and occupancy line on the risk. The 
insurance loss may total $150,000. 








Two Ohio Trustee Nominations 


Milton R. Bennett of Sidney and L. T. 
Powell of Mansfield have been nom- 
inated for trustees of the Ohio Associa- 
tion of Insurance Agents in their re- 
spective districts. 

Secretary T. M. Gray of the associa- 
tion eked that insurance educa- 
tional conferences will be held at the 
University of Dayton Nov. 20 and the 
University of Toledo Nov. 21. 





Deo Battle Creek President 


BATTLE CREEK, MICH.—John 
Deo of the Hamilton-Deo agency, was 
elected president of the Battle Creek 
Association of Insurance Agents at the 
annual meeting. He succeeds Harry M. 
Shell of the Shell agency. Vice-president 
is Everett Titus and secretary (re- 
elected) Ida M. Leach. 


Discuss G. I. Bill of Rights 
WICHITA—The G. I. bill of rights 


was discussed at the September meeting 
of the Wichita Association of Insurance 
Agents by Kenneth Brasted of the Mid- 
Kansas Federal Savings & Loan Associ- 
ation, followed by a question period. The 
newly elected president, Wm. A. Corri- 
gan, Van Arsdale & Larken, urged re- 





participating in the Fire Prevention 


Week program. 





H. D. Brown with Morgan Agency 


Harry D. Brown, well known Kansas 
field man, formerly with Kansas City 
Fire & Marine and more recently with 
Eberle & Co., has resigned to join the 
Embree W. Morgan agency at Coffey- 
ville, Kan., as manager of the insurance 
department. Mr. Morgan died earlier in 
the year. 





Swanton with First Bancredit 


M. W. Swanton, formerly associated 
with Thomas G. Linnell, Minneapolis 
general agent, has become a field repre- 
sentative of First Bancredit Corpora- 
tion in northern Indiana. Mr. Swanton 
was previously employed by First Ban- 
credit in Chicago. 





Launch Safety Program 


ST. PAUL—Initiated and mainly 
sponsored by the Minnesota Association 
of Insurance Agents, a safety forum is 
being conducted in Minnesota high 
schools under the supervision of the 
state department of education. Dr. Har- 
old K. Jack of the state department is 
directing the program. 


Plan Ohio Federation Meet 

The Insurance Federation of Ohio is 
planning to hold a convention later in 
the fall. Officers of the federation will 
meet in a short time to select a date and 
place and outline the program. 








Port Huron Agents Elect 


PORT HURON, MICH.—Carl R. 
Walker has been elected president of 
the Port Huron Association of Insur- 
ance Agents, succeeding Fred W. Sov- 
ereign. Vice-president is Walter Povenz 
of Moore & Wright and secretary (re- 
elected) Harold A. McMartin. 


Neb. Agents Meet Oct. 19 


The Nebraska Association of Insur- 
ance Agents will hold an annual con- 
vention Oct. 19 at the Fontanelle Hotel, 
Omaha. 








Jones Joins Wichita Agency 


Harold A. Jones, for some years spe- 
cial representative of fro icbd Mutual 


department. He replaces B. A. Elwell 
and W. G. Matchette, who retired from 
the firm earlier in the month to estab- 
lish their own agency. 


NEWS BRIEFS 


Irene Stoughton, operator of the 
Stoughton Insurance Agency, Madison, 
Kan., is celebrating the 50th annivers- 
ary of the agency 

L. A. Ramsey, resident adjuster of 
Western Adjustment at Emporia, Kans., 
has resigned. 

Patrick F. Payne, former head of the 
city safety patrol, has been appointed 
manager of the accident and fire preven- 
tion department of the Harry A. Koch 
agency of Omaha, 

Anne Stone, president of the Law- 
rence, Kan., local board, has completed 
20 years with the Manley agency. 

Insurance Women of Columbus have 
planned an educational program, open- 
ing Sept. 17 and closing Oct. 15. Inland 
marine, personal property floater, bailee’s 
customers, jewelers’ block and furriers’ 
customers forms will be discussed. 
Among the instructors will be C. E. 
Wilson, marine supervisor of Home; 
J. A. Dodd, Jr., assistant secretary 
Buckeye Union Fire, and H. L. Rubrecht, 
state agent of St. Paul Fire & Marine. 

Leona Suhm of Harris, Burns & Co., 
a past president of the Wichita Asso- 
ciation of Insurance Women, has been 
named sub-editor for District 5 for the 
national bulletin of the National Asso- 
ciation of Insurance Women. District 
5 comprises 17 clubs. 

George W. Scott, educational director 
of National Association of Insurance 
Agents, addressed the dinner meeting of 
the Insurance Women of Akron, Tues- 
day and presented diplomas to those in 
Akron who had completed the 100 hour 
course, 

The Women’s Insurance Club of Lin- 
coln, Neb., held its first fall meeting 
with 32 present. Miss Celia Joppert, 
president, was in charge. 

A smorgasbord ushered in the fall 
activities of the Minneapolis Insurance 
Women’s Association, 

Myron Keys, formerly with the Glen 
Charlton agency, and Warren Decker, 
formerly assistant vice-president of the 
Lawrence National Bank, have opened 
the Keys & Decker agency in Lawrence, 
Kan. 

The Hillebrand & Landwehr agency, 
Toledo, O0., has been taken over by Frank 
J. Landwehr, following the death of Mr. 
Hillebrand. 








“IN THE SOUTHERN STATES 





Lon Sullivan Resigns as 
Ga. Association Manager 


ATLANTA—Lon Sullivan, who has 
been manager of the Georgia Associa- 
tion of Insurance 
Agents for the 
past two years, has 
resigned to become 
executive director 
of the Georgia 
Citizens Council, a 
group of agencies 
associated for the 
purpose of devel- 
oping human _re- 
sources in the 
state. It will seek 
to coordinate the 
activities of com- 
mercial organiza- 
tions, civic clubs, 
schools and church- 
es, along with other 
associates. 

Mr. Sullivan formerly was director of 
the Georgia state safety patrol. His new 
work will deal with health and sociolog- 
ical problems, including insurance 
phases and accident prevention educa- 
tion in the schools and through the va- 
rious interlocked associations. 

Miss Dorothy Roberts, who has been 
office manager during Mr. Sullivan’s 
tenure as association manager, will con- 
tinue in that position. 





Lon Sullivan 


Craft & Marshall 


General Agents 


GREENSBORO, N. C.—Floyd H. 
Craft, prominent local agent here, and 
Clement R. Marshall, Charlotte, well 
known in this field as special agent for 
Northwestern Mutual Fire of Seattle, 
have formed the Craft & Marshall Gen- 
eral Agency. The new firm will be gen- 
eral agent for Preferred Mutual Fire of 
New Berlin, 

Mr. Craft will be in charge of the 
office at Greensboro and will continue 
his local business, while Mr. Marshall, 
who will continue to live in Charlotte, 
will manage the general agency business 
and handle the field work. 


Fireboat Tieup Boosts 
Rates on Ship Channel 


HOUSTON—Fire insurance rates on 
wharf properties: along the Houston 
ship channel will be increased substan- 
tially, due to the loss of floating fire 
protection by the tying up of the fireboat 
here as a result of a stalemate between 
the Houston city council and the port 
commission, according to R. E. Rustin, 
actuary for the Texas fire insurance 
department. Mr. Rustin said all chan- 
nel rates, including those on flour mills, 
cotton compresses, warehouses, fac- 








Jesse C. Hearn, the new vice-presi- 
dent of the Alabama Association of 
Insurance Agents, 
entered business in 
Roanoke in 1928. 
He now owns and 
operates one of the © 
largest automobile 
loan and insurance 
businesses in east- 
ern Alabama. He is 
Randolph county 
disaster chairman 
of the Red Cross 
and was the first 
secretary and sec- 
ond president of 
the Roanoke Ro- 
tary Club. He 
served as chairman of the executive 
committee of the Alabama association 
for a year and as vice-president the past 
year. 





J. C. Hearn 








tories and mercantile establishments 
within 500 feet of a wharf to which a 
fireboat could be tied up would be af- 
fected. However, the first increases will 
apply only to wharf properties, inas- 
much as the task of sorting out the 
other properties involved is more com- 
plicated than that of the waterfront 
itself. 

In some cases, the gross credit to be 
lost by policyholders will equal as much 
as 25 cents per $100, Mr. Rustin said. 
He expressed the opinion that the new 
rates will be applied by companies to 
new policies and not through revision 
of existing policies. He also said Com- 
missioner Hall probably will halt the 
publication of the higher rates, if the 
fireboat should resume its normal pa- 
trol, fully staffed. 


Green Elected President 


‘ST. PETERSBURG, FLA.—John B. 
Green has been elected president of the 
St. Petersburg Insurors Exchange. 
Other officers are: Vice-president, Fran- 
cis Clark; secretary-treasurer, Mrs. Mar- 
garet Seekings; directors, John Wallace, 

. G. McEachern, Sidney B. Minor, 
J. Howard Gould and J. L. White. 


Dallas Agents Elect Sept. 28 


The annual meeting of the Dallas In- 
surance Agents Association Sept. 28 will 
be an executive session devoted to a 
round table discussion of the bank-agent 
auto plan and details of the newspaper 
advertising campaign which will start 
in the Dallas newspapers Sept. 30. Six 
new directors will be elected for two- 











Hotel Men Hear Simpson 


Kyle Simpson, partner of Conkling, 
Price & Webb agency, Chicago, ad- 
dressed a meeting Tuesday evening of 
45 members of the Hotel Accountants 
Association of Chicago on “Outline of 
Liability Coverage for Hotels and 
Clubs.” 





Questions Full Employment Idea 


The article “Observations on Bever- 
idge’s ‘Full Employment in a Free So- 
ciety’ and some related matters,” by 
W. A. Berridge, economist of Metro- 
politan Life, has been issued in reprint 
form by the Academy of Political Sci- 


ence. It originally appeared in the June 
issue of “Political Science Quarterly.” 
Dr. Berridge questions whether “full 


employment” is compatible with “a free 
society,” and asks: “Would ‘full employ- 
ment’ really leave more than the vesti- 
gial relics of bygone freedoms?” 

At the same time, he says, Dr. Bever- 
idge deserves the gratitude of citizens 
throughout the democratic English- 
speaking world for going .as far as he 
does in making clear the variety and 
extent of the economic, social and pol- 
itical controls which the adoption of a 
program of full employment would 
imply. With their eyes fully opened, 
these citizens can make up their minds. 
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year terms. On Sept. 29 the new board 
will meet and elect officers. The Dallas 
association now has 106 active firm 
members and 24 junior active firm mem- 
bers, representing more than 500 indi- 
vidual producers. It organized with 13 
active firm members in 1930. 

Alphonse Ragland, Jr., vice-president 
of the Dallas association, announces that 
five classes of C. P. C. U. work will be 
conducted this fall and winter, one for 
each of the five years course of study. 


Award N.A.LA. Certificates 


RICHMOND—tTwenty-five members 
of the Insurance Exchange of Rich- 
mond were presented 100-hour National 
Association of Insurance Agents cer- 
tificates by George W. Scott, director 
N.A.I.A.’s educational division. Edmund 
T. DeJarnette, DeJarnette & Paul 
agency, was toastmaster. Guests in- 
cluded H. L. Hooker, H. B. Apperson 
and L. McCarthy Downs of the state 
corporation commission; Commissioner 
Bowles; John T. Minter, Norfolk, presi- 
dent Virginia association; Oscar i 
West, Washington manager N.A.I.A., 
and J. Earle Dunford, manager Virginia 
association. 

The main award was presented by W. 
Owen Wilson, president Davenport In- 
surance Corporation, and a former state 
and national president. The fire award 
was presented by Claude D. Minor, 
president Virginia F. & M. 


Educational Rally at Woodward 


The Oklahoma Association of Insur- 
ance Agents launched its educational 
program for the season with a meeting 
at Woodward, attended by 50 members 
from Woodward and surrounding towns. 
The association secured 35 new mem- 
bers for the state and national. 


President Harry F. Parrish of 
Tulsa was in charge. A. D. Sills, 
special agent of America _ Fore, 


spoke on “Farm Prospects” and Don 
Shannon, special agent of Great Ameri- 


can, on “Hail and Growing Crops.” 
Glen Duffy, assistant manager of U. S. 
F, & G., conducted a casualty forum and 


R. M. Miller, superintendent Oklahoma 


Audit Bureau, presented interesting de- 
tails on its operations. A complimen- 
tary luncheon was given at noon, to 
which all local agents of the vicinity 
were invited. 


Okla. Insurance Board Shift 


Ralph C. Heard has resigned after 
nearly three years as secretary of the 
Oklahoma Insurance Board to become 
special representative of National Mu- 
tual Casualty at Tulsa. C. O. Hunt, at- 
torney of Purcell and since 1940 superin- 
tendent of schools there, was appointed 
to succeed him. 


McKown Okla. City President 


The Oklahoma City Insurance Ex- 
change has elected Dave R. McKown 
president and Rollin L. Baird, vice- 
president. Leland Booth was reelected 
secretary-treasurer. On the executive 
committee are Ted Moore, Elwen 
Boese, George McFall and Lewis Miller. 


Arkansas Midyear Meeting 


The Arkansas Association of Insur- 





ance Agents will hold its mid-year 
meeting Dec. 10 at Little Rock. 
NEWS BRIEFS 


S. H. Bailey, Knoxville local agent, 
has been reelected chairman of the Knox 
county board of education for the eighth 
consecutive year. He is also president 
of the Knoxville Real Estate Board. 


Miss Julia Redelsheimer, 82, with 
Hall & Benedict of Nashville for 41 
years, died after an extended illness. 

Mrs. Sally Nowlin, San Antonio, spe- 
cial agent for Cravens, Dargan & Co. 
and vice-president of the Texas Feder- 
ation of Insurance Women, was a guest 
of the Insurance Women of Little Rock 
at a dinner at the McGehee Hotel. 

At the first fall meeting of the In- 
surance Women’s Club of Oklahoma 
City Emmett E. Barbee, secretary-man- 
ager of the Oklahoma City Retailers 
Association, gave an interesting 
travelogue on Guatemala and Mexico. 

R. E. Schneider, Jr., has bought an 
interest in the J. E. Davis agency, 
George West, Tex., which will be oper- 
ated as Schneider & Davis. 











EASTERN STATES ACTIVITIES — 





Revise Fire Rates 


in West Virginia 
CHARLESTON, W. VA.—An ad- 


justment in fire insurance rates in 
West Virginia on certain classes of 


property has been announced by 
Commissioner Sims, effective Sept. 
17. The revision was a result of a 


change in the West Virginia insurance 
law in 1939, which provided for creation 
of a statistical bureau to compile pre- 
miums and loss experience of fire com- 
panies by occupations. 

Statistics compiled for the five-year 
period, 1940-1944, Sims said, reveals that 
tates on some classes are too high and 
on others too low. 

The biggest reduction was on private 
dwellings. Brick and frame dwellings in 
cities and towns are reduced from 15 to 
344% with an average reduction of 
20%. 

Frame mercantile buildings and con- 
tents in cities and towns, classes 1 to 8, 
will be reduced 9%. Public schools, coal 
mining property, chemical plants and 
metalworking risks, which show an ab- 
normally high loss ratio, are placed un- 
der new rates with average increases 
of 20 to 30%. School rates are 15% 
higher, coal mining 21%, chemical 
plants 25% .and metalworking plants 
17%. 


Biddle Returns to Agency 


Nicholas Biddle has returned to the 
Biddle, Townsend & Co. agency of 
Philadelphia after an absence of three 
years on active duty in the army as a 
colonel. His partner, Stockton Town- 
send, has been conducting the business 





in his absence. Col. Biddle served in 
the Mexican campaign in 1916 and was 
in the first world war. 


Ready for West Virginia 
Agents’ Convention 


The annual meeting of the West Vir- 
ginia Association of Insurance Agents 
at Charleston Sept. 24 will be a busi- 
ness session, President C. V. Feller, 
Mullens announces. The executive 
committee will meet Sunday afternoon. 

An address by Charles E. Hodges, 
managing director of the Charleston 
Chamber of Commerce, on the future 
of air travel in West Virginia, will 
highlight the luncheon meeting. Gov- 
ernor Meadows also is scheduled to 
speak at the luncheon. 

Most of the business meeting will 
be taken up with committee reports 
and open discussions on timely subjects. 
Frank R. Bell, Charleston, state na- 
tional director, will give the report of 
his office, and R. D. Watts, Beckley, 
past president, will speak. 

The Charleston association will be 
host at an open house immediately after 
the final session. 


Linde Suencnde ii Eames with F.1LA. 


BOSTON—Frank B. Eames, general 
agent in the Boston office of Factory In- 
surance Association and connected with 
that organization for 43 years, has re- 
tired and is succeeded by Clarence S. 
Linde. Mr. Eames started with the as- 
sociation in Hartford and came to Bos- 
ton about 27 years ago. Mr. Linde, a 
native of Manchester, Conn., and a grad- 
uate of Tufts College, went with F.I.A. 
in 1921. He was an imspector in Fall 


River and later special agent in Provi- 
dence. Since 1936 he has been manager 
of the F.I.A. office in Buffalo. 


Rhode Island Meeting 


The Rhode Island Association of In- 
surance Agents will hold its meeting 
at Providence having afternoon and 
evening session. The date has not 
been set. 

NEWS BRIEFS 
Harold K. Bartlett of Lowell, Mass., 


has been elected president of Traders & 
Mechanics to succeed the late Tyler A. 
Stevens. Julian B. Keyes was elected 
vice-president and J. Carleton Burbank 
secretary. 

The Syracuse Insurance Women’s As- 
sociation held its first meeting with 
President Marie Sullivan in charge. Ac- 
tivities for the year were discussed. 
—_— 





COAST 


Seek to Combat 
Increase in Fires, 


Crime in Cal. 
SAN FRANCISCO—State and mu- 


nicipal authorities of California, alarmed 
over a sharp increase in burglaries, 
holdups, robberies and fires, are exert- 
ing pressure on the war or other federal 
departments to bring about a release of 
police and firemen while also seeking 
to modify present regulations to bring 
others into such services. 

During the past few weeks, particu- 
larly since war industries have reduced 
working forces, crimes in San Francisco, 
Los Angeles and one or two other Cali- 
fornia cities have soared beyond former 
records with San Francisco reporting 
the highest daily number in its history. 

Fires are occurring with serious fre- 
quency and while the moral hazard has 
not yet become a factor, underwriters, 
as well as police, are watching its de- 
velopment. San Francisco needs from 
300 to 400 more firemen and from 350 
to 500 more police. At present there 
is a movement to vote on a proposal to 
increase their pay by from $25 a month 
to $50. There is a controversy as to 
the pay level but those who remained 
on the job during the war received $25 
a month extra. 








New Mexico Agents to Meet 
in Albuquerque Oct. 26-27 


The New Mexico Association of In- 
surance Agents has set Oct. 26-27 as 
the dates for its annual convention in 
Albuquerque. The executive committee 
will meet in Las Cruces Sept. 22 to hear 
reports from committees on a revision 
of the constitution and by-laws, plan the 
convention and discuss improvement in 
the association’s monthly bulletin. 


F.U.A.P. Plans to Expand 
Its Educational Work 
SAN FRANCISCO—Harry W. 





Nason, president of the Fire Under- 
writers Association of the Pacific, an- 
nounces that John H. Martin, manager 


of the Standard Forms Bureau and for 
many years a leader in fire insurance 
educational activities, has become an 
advisor to the association’s educational 
committee. He will help develop a 
greatly expanded program of activities, 
including the development of a coordi- 
nated effort with the Insurance Post of 
the American Legion to include a re- 
fresher and beginners courses, and qual- 
ification as a recognized educational 


organization under the G.I. bill of 
rights. : 
Recently the Insurance Brokers Ex- 


change started a course in aviation in- 
surance with the assistance of a number 
of company anaered wae is attract- 
ing much support. . Nason is also 


39 


promoting a special intensive course for 
business interruption insurance. He is 
urging all company offices to stimulate 
attendance at any of the several insur- 
ance schools now operating in San 
Francisco. 





Contract for New Tacoma 
Bridge to Be Let Soon 
TACOMA, WASH.—Using the old 


piers and some other parts of the col- 
lapsed Tacoma Narrows Bridge, the 
Washington state toll bridge authority 
has announced that contracts for the 
new span will be let shortly after Jan. 
1, and that the cost in addition to the 
undamaged portion of the first structure 
will approximate $6 million to $7 mil- 
lion. 

The toll bridge authority collected $4 
million on $5,200,000 of direct damage 
insurance. At the time of settlement in 
1941 it was estimated that the state 
would realize $250,000 in salvage plus 
the use of about $3,000,000 worth of un- 
damaged piers, etc. Much of the con- 
troversy during the period of settlement 
hinged on whether the piers were safe. 
Liberality of the insurers’ settlement is 
indicated when it is realized that the 
first bridge cost approximately $6,600,- 
000. It now appears that the state is 
satisfied that substantial portions of the 
old bridge can be used in erecting the 
new span. 

The new 
instead of 


bridge will be 60 feet wide 


39 as before. 





Pierce County Unit Reelects 
J. R. Thomas President 
TACOMA, WASH.—AIl of the 


ficers of the Pierce County 
sociation of Insurance Agents were re- 
elected at the annual meeting here. Joe 
R. Thomas, of Z. A. Vane & Co., South 
Tacoma, continues as president; L. D. 
Mitchell is vice-president, and H. E. 
Greenwood, R. E. Anderson & Co., is 
secretary-treasurer. New directors are 
Tohn D. Wells, John F. Hall and James 
M. Blair, Puyallup. 

Suggestions for revising the Wash- 
ington insurance code will be bulle- 
tined to the members for consideration. 
Omer Bratrud, H. E. Greenwood and 
George B. Guyles were appointed to 
serve on a committee to draft new by- 
laws and file incorporation articles. 


of- 
As- 


An employment committee to assist 
veterans desiring to enter the insurance 
business was announced. Serving are 
Ken Persing, Northwestern Insurance 
Service, Ted Healy, Healy Bros., and 
Mr. Thomas. 


Colo. Agents ! Meeting Set 
for Denver Oct. 12-13 


DENVER—Tentative dates for the 
annual meeting of the Colorado Associa- 
tion of Insurance Agents have been set 
for Oct. 12-13, which is the time the 
supervisory committee meets at Colo- 
rado Springs. However, the agents’ 
meeting will be in Denver and it is 
hoped by having the same dates they 
will be able to secure some company 
executives as speakers on the program. 





Bonstin to Cal-Union Agencies 


Elmer W. Bonstin, for 
vice-president of Pacific 
who recently sold his interest in the 
general agency of L. R. Eby & Co. in 
San Francisco, has joined Cal-Union 
Agencies of that city as associate gen- 
eral agent. It is expected that with 
his association the general agency will 
expand its operations, including the 
addition ‘of more companies. 

Cal-Union Agencies now 
Caledonian-American and 


many 


years 
National Fire, 


repre sents 
Union of 





Canton for fire, and Commerce for 

ocean marine. 

Seattle Fire Chief Fight Futile 
SEATTL E— Efforts to change the 

tenure provisions of the Seattle city 

charter as respects the office of fire 


chief, and thus erase the 10-point pen- 
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alty charged against the city’s National 

oard grading, have met with failure. 

The King County Insurance Associa- 
tion asked the commission to make the 
term of the fire chief indefinite, with 
removal for cause only after written 
charges had been heard by the city 
council. The commission agreed to 
make the tenure indefinite, but is recom- 
mending that the chief be removed at 
the will of the mayor, who would be 
required to file his reasons. However, 
the council would not have to concur in 
his action. The latter point would make 
the city ineligible to the 10-point credit. 


Ott Honored at Long Beach 


LONG BEACH, CAL.—The Long 
Beach Insurance Association honored 
Myrl Ott, retiring president, who had 
served two full terms and a part of a 
third, presenting him a thermometer 
and barometer desk set and a scroll 
signed by the directors. 

Mr. Ott, as director of the California 
Association of Insurance Agents, pre- 
sided at one of the regional meetings 
of the state association held the same 
day, with Treasurer Walter Robinson 
and Executive Secretary Hayden as 
speakers. Mr. Robinson installed the 
new officers of the Long Beach associa- 
tion: President, Phil A. Hattery; vice- 
president, Ben F. Paine, and secretary, 
Clare D. Hamman. 


Mass. Agents Parley Oct. 17-18 


The annual meeting of the Massachu- 
setts Association of Insurance Agents 
will be held Oct. 17-18 at the Kimball 
hotel in Springfield. 


Get Paul Revere for Colorado 


DENVER —Braerton, Simonton & 
Brown of Denver have been appointed 
general agents of Paul Revere for Colo- 
rado. 


Cravens, Dargan Extend Field 


Cravens, Dargan & Co. of Houston 
has entered Colorado and Wyoming, 
having been appointed general agents of 
Baltimore-American in these states. 








Carkeek Spokane Speaker 


S. B. Carkeek, special agent of Aetna 
Fire, spoke on the importance of ap- 
praisals and valuations to meet present 
day insurance requirements at a lunch- 
eon meeting of the Spokane Insurance 
Association. 


NEWS BRIEFS 


A. J. Peters, Issaquah, Wash., past 
president of the Washington Associa- 
tion of Insurance Agents, underwent 
an operation in Seattle Sept. 6. His 
condition improved so rapidly that he 
was released from the hospital Sept. 
15 and is now at his home. 

Russell H. McDonald, formerly man- 
ager at Spokane for Gould & Gould, 
general agents, has been released from 
the army and rejoined the firm. He is 
now at the head office in Seattle. 


Frank R. Anderson, Hoquiam, Wash., 
local agent, won the Democratic nomi- 
nation for mayor in a four-way primary 
contest. 


Charles P. Brant, Spokane manager of 
the Washington Surveying & Rating 
Bureau, is in the Deaconess Hospital for 
an operation for a serious intestinal dis- 
order. 


Henry Doble Co., San Francisco in- 
surance brokers, have moved to 201 
Sansome street in a larger and improved 
space. 

At the first dinner meeting of the fall 
season the Insurance Women of Denver 
heard Hugh Cawley, of, the Fire Preven- 
tion Bureau. 

Beginning Oct. 1, the Insurance 
Women of Los Angeles will present a 
round table course of study which will 
be available without cost to all women 
in the insurance business. All lines of 
insurance will be studied, including rat- 
ing, policy writing, ete. 

The Insurance Women’s Association of 
Portland at its September meeting will 
hear an address by Maj. George Pratt, 
son of Jack Pratt, Eugene agent, who 
was with the Employers group in Port- 








land before entering service. He was 
with Ernie Pyle when he was killed. 

The monthly meeting of Insurance 
Women of Pueblo, Colo., was held at the 
Whitman hotel, Pueblo. Mrs. Esther 
Swanston and Mrs. Peggy Linfoot, led 
a discussion of the fire manual. 

The Thompson Realty Company, Las 
Animas, Colo., has sold its agency to 
Frank H. Vandiver. Mr. Thompson has 
been in the insurance business in Las 
Animas 17 years. 


CANADIAN 


C.U.A. Suggests Answer to 
War Properties Value 


The Canadian Underwriters Associa- 
tion has sent out a bulletin dealing with 
the insurable value of war properties. 
Where buildings are required for peace- 
time purposes and are reasonably suit- 
able for conversion; there is no prob- 
lem. However, there are a large number 
of plants whose future is problemati- 
cal. In some cases, particularly where 
large extensions were made, the value 
of the extensions is doubtful, and owners 
themselves are unable to say at present 
whether they will be used or scrapped. 

The Canadian Underwriters Associa- 
tion has put out some suggested clauses 
which leaves the question of actual cash 
value in abeyance until a fire occurs 
when the test is whether the structure 
is rebuilt or not. If it is rebuilt, then 
the insured collects on the normal actual 
cash value basis. If it is not rebuilt the 
loss is adjusted on the wreakage of value 
and a rebate of premium allowed. 

The problem of future values is diffi- 
cult in case of term policies, when the 
fire may not occur until toward the end 
of the term, but the amount of insur- 
ance has to be established now. The 
C.U.A. believes the clause that is sug- 
gested will take care of this situation 
and also meet the problem of specially 
depreciated property, particularly the 
white elephant class. 














Much Interest in Coming 
C.U.A. Annual Meeting 


The annual meeting of the Canadian 
Underwriters Association, which will 
be held at Montebello, Que., Oct. 15-17, 
is expected to be one of the most im- 
portant the tariff companies have ever 
held. A good portion of the discussions, 
it is believed, will be given over to the 
recent announcement of North America 
that it is prepared to make available to 
municipalities in Canada fire policies 
with deductible clauses. It has been offi- 
cially announced by the C.U.A. that it is 
decidedly opposed to issuance of this 
tvpe of policy but there is a feeling that 
C.U.A. companies are not prepared to 
sit back and watch business taken from 
them. The announcement of Indemnity 
of North America that it has new con- 
tract bond rates for Canada also is ex- 
pected to be discussed. 


Roden to Retire Dec. 31; 
Trusler Will Succeed Him 


When H. F. Roden, deputy manager 
in Canada for the Commercial Union 
group, retires Dec. 31, after 45 years in 
insurance, he will be succeeded by C. D. 
Trusler, assistant agency manager at 
the head office in London. Mr. Roden 
has spent his entire insurance career 
in Canada. 


Bad Hail Experience 


Alberta and Saskatchewan hail insur- 
ance experience is the worst since 1938, 
Glen Elder, Alberta Hail Insurance 
Board, reports. 


Expect Ontario License Plan 


TORONT O—Current expectations are 
that an agents’ qualification plan may 
go into effect in Ontario around Oct. 1. 
Under the setup, new applicants for fire 
or casualty licenses will have to pass 
an elementary test before the license 





can be issued. Upon application, the 
applicant will be sent a pamphlet which 
will contain anywhere from 200 to 300 
questions and answers. He will be given 
a reasonable length of time to study 
these, then he will be given a test at 
a designated spot near his home town. 





Ross Elected in Toronto 


TORONTO—Norman J. Ross, Union 
of Canton, has been elected president 
of the Insurance Institute of Toronto, 
succeeding W. C. Butler, who becomes 
honorary president. Vice-presidents are 
A. J. Mylrea, Reed, Shaw & McNaught; 
D. B. Hall, General Accident, and 
Norman Bethune, Home. 


K. C. F. & M. in Canada 


Kansas City Fire & Marine has been 
licensed in British Columbia, with J. G. 
Cochrane, Vancouver, as chief Canadian 
agent. 


Three Enter Western Canada 


Three new companies have entered 
the western provinces of Canada: Rhode 
Island for fire and automobile, Queens- 
land for fire, automobile and casualty, 
and Granite State Fire for fire insur- 
ance. 








Thompson with Scottish Union 
Kenneth Thompson, formerly with 

Fire Association, has joined Scottish 

Union.as special agent for Ontario. 


Dore Halifax Inspector 

Halifax has appointed John Dore in- 
spector in Quebec province. He formerly 
was with General Security in Montreal. 





Mackid Agencies of Calgary have been 
appointed general agents of Delaware 
Underwriters for fire business. 


MOTOR 


Sharp Cut in Auto 
Finance Rates 


The major automobile finance compa- 
nies have announced substantial reduc- 
tions in interest rates on the financing of 
wholesale purchases of automobiles by 
dealers, and one of the companies indi- 
cated that a change would be made in 
consumer financing. The others are ex- 
pected to lower rates to retail purchas- 
ers. 

Reductions of the wholesale rates 

bring them down to 3% or lower, com- 
pared with 4% before the war. 
_ Commercial Credit Corporation, which 
is a parent company of Calvert Fire, 
Cavalier, Manufacturers Fire, Pennsyl- 
vania Casualty and Manufacturers Cas- 
ualty, is making its new 3% rate effec- 
tive Sept. 26. Bank of America at San 
Francisco announced wholesale floor 
credit for new car and truck dealers at 
214%, with dealers permitted to set their 
own limits on credit needed. Commer- 
cial Investment Trust, which has Serv- 
ice Fire, National Surety Marine and 
National Surety, and General Motors 
Acceptance Corporation have instituted 
a 3% 
sociates Investment Company at South 
Bend, Ind., announced its rates to deal- 
ers would be reduced substantially. 


Revise Auto Ceilings; Truck 
Rationing to End Dec. 1 
WASHINGTON—The OPA has re- 


vised dollar and cents ceiling prices for 
used. passenger automobiles effective 
July 1. Ceiling prices now automatically 
are reduced 4% every six months to 
reflect depreciation and increasing age. 

Rationing of all new commercial 
motor vehicles including trucks, truck- 
tractors and trailers will be terminated 
Dec. 1, according to the office of defense 
transportation. Effective Sept. 22, it will 
not be necessary to file an application to 
obtain a new commercial motor vehicté) 
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YOU CAN JOIN THE MARINE OFFICE- without initiation. 


HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 

. 

WESTERN DEPARTMENT 
Insurance Exchange Blidg., Chicago 4, Ill. 
. 

SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, Lo. 
+ 
PACIFIC DEPARTMENT 
340 Pine Street, San Francisca 4, Cal. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 





ALL CLASSES OFTOCEANLANDIINLAND MARINE INSURANCE 


When sea-going travelers cross the Equator for the first time they undergo 


the ordeal of an initiation to become Shellbacks in the realm of Neptunus 
Rex. 


But when you “cross the line” with the Marine Office of America bound for 
marine insurance production your way is eased by the help of marine in- 
surance specialists. Whether it is Ocean Cargo, Air Cargo, Hull, Protection 
and Indemnity or any one of more than a hundred kinds of ocean and 
‘inland marine isurance, you will be provided with the proper forms and 
information to obtain the business. We will prepare the policies for you 
~the business goes on your books. 


Write to the nearest office of the Marine Office of America for particulars. 


MARINE OFFICE 
of AMERICA 
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HEN Royal was founded in 1845, the United 
States was a land of pioneers . . . of ox-carts 
and covered wagons, on the threshold of a century 
of progress and prosperity. 

And wherever these pioneers went, Insurance 
stood behind them, protecting their property in un- 
charted territory. When disasters came, Royal, and 
other companies, contributed to the restoration of 
crippled communities by the prompt settlement of 


every just claim. 


Thus Royal, too, has been a pioneer . . . anticipat- 
ing the growing insurance needs of the communities 
it has served . . . meeting new challenges with trust- 


worthy solutions. Promises backed by performance 





Fioneers for LOO Years 


: 


| 


——— 
| —=S= 
a 

& > 


is 


| 





have won for Royal the complete confidence of 
American policyholders and agents—and to both go 
our hearty thanks for their substantial contribution 
to the Company’s gratifying record of growth and 


achievement. * We hold thee safe 


ROYAL 




















INSURANCE 
COMPANY 
LIMITED 


ROYAL INSURANCE 
COMPANY L® 


150 WILLIAM STREET + NEW YORE 
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